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One of hundreds of wartime proj- 
ects where Bradley PRE-FINISHED 
Hardwood Flooring is proving its worth 


5 Reasons Why 


1 Special finish applied at factory penetrates 
deeply, seals the wood, providcs a hard, lus- 
trous surface highly resistant to damage and 
wear. 





Tin now there has not been time 
to tell you, but—Bradley PRE- 2 No sanding. No finishing. Ready when laid! 


FINISHED Hardwood Flooring has been 3 Bradley “Straight-Line’”’ manufacture expe- 


in volume production since early in the war con- dites laying. 

struction period. Millions of feet have been laid in 4 Affords distinct savings over regular floor- 
war agency buildings, FPHA and FHA houses from ing laid, sanded and finished. 
coast to coast. Developed by exhaustive research, its 5 Conforms strictly to Bradley standards. 
afistieu P ~_ 
ability to withstand severe usage and wear—not to FLOORMEN’S SUPPLY COMPANY 
mention elimination of sanding and finishing after Wood Flooring Contractors 
lav; h F . 117 West 61st Street, New York 23, New York 
aying—has won nation-wide acceptance. lune 14, 1908 

By the same token, Bradley PRE-FINISHED Hard- cae Seneean Gerber Gunga 9. Adhenses, 

J Warren, Arkansas 

wood Flooring will qualify for the postwar market. aca a 


‘ a sorts in Pn, to Rwy we —_ laid —— pare 
: . : on 3° 2 at eet of Bradley Pre-Finishe coring for a total of 167 jobs. 
With likelihood that building restrictions may be In each instance we found its quality up to highest standard 
P . m of manufacture. Furthermore, with each installation we are 
eased sooner than expected, you are invited to write more and more impressed with the amazingly durable fac- 
as tory — = ene), ee any en Se 
4 . sequent sanding and finishing. is feature, plus Bradley's 
us now for further particulars. straight-line manufacture which includes precision tongue- 
—* fitting, has enabled us to set new floor laying 

records. 


We heartily recommend Bradley Pre-Finished Hardwood 
Flooring to general contractors and property owners alike 


L U M BR 7 R ¢c '@) . . . and congratulate you on producing such an excellent 
: e and timely product. 
of Arkansas Very truly yours, 
WARREN, ARKANSAS FLOORMEN'S SUPPLY COMPANY 


(signed) M. Milstein 
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SPEED! SPEED! SPEED! so urgently needed in Accurate Figure Work 
is produced by this amazing Calculator. Set both factors of any calculation 
... touch ONE KEY . . . and presto, the answer appears without effort on 
the part of operator. FRIDEN Fully Automatic Calculators are Available 
when applications to obtain deliveries have been approved by the War Pro- 
duction Board. Telephone or write your local Fridén Representative for 
complete information. 


FRIDEN Mechanical and Instructional Service is available in 
approximately 250 Company controlled Sales Agencies through- 
out the United States and Canada. 


FRIDEN CALCULATING MACHINE CoO., INC. 


EXECUTIVE OFFICES AND PLANT «+ SAN LEANDRO, CALIFORNIA, U.S.A: 
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CHEMICALS AND GLUES 
will help you please them both with WOOD 


She wants beauty in the home they’! build. 


He wants a house that will last their life- 
time with a minimum of upkeep. 


Thanks to wartime advances in glues 
and wood-treating chemicals you will be 
able to give them both what they want 
with wood, most promising of modern 
building materials. 


Modern chemicals and treating methods 
are increasing vastly the resistance of wood 
to rot, moisture, insects and fire. Water- 
resistant and water-proof glues are making 
possible plywoods and laminated struc- 
tural members of greater strength with 





new and highly interesting architectural 
possibilities. 

In short, wood, long known for its warm, 
friendly beauty, now competes on equal 
terms with the most modern materials for 
durability and economy of upkeep as well. 


Two important contributors to this new 
status of wood as an engineering material 
have been Monsanto Chemical Company, 
major producer of chemicals and plastics, 
and I. F. Laucks, Inc., world’s largest man- 
ufacturer of water-resistant and water- 
proof glues. Now that these two leaders in 
their respective fields have combined their 
resources, research and experience, you can 
look for still greater contributions to come. 








i. F. LAUCKS, Ine. 
America’s Glue Headquarters 
CHICAGO (2)}—6 N. Michigan Avenue, 
SEATTLE (4)—911 Western Avenve, 
LOS ANGELES (1) — 859 E. 60th Street. 
Factories: Seattle, Los Angeles, Ports- 
mouth, Va., Lockport, N. Y. In Canada, 
address: |. F. Laucks, Ltd., Granville 
Island, Vancouver, B. C., or Hercules- 
Laux-Merritt, Ltd., Stanbridge, Quebec. 
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CHEMICAL COMPANY 

Organic Chemicals Division 
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My good friend Harris Collingwood, 
Forester of the National Lumber 
Manufacturers Association, invited 
me to a recent meeting of the Wash- 
ington Section, Society of American 
Foresters. This meeting, held at the 
Cosmos Club, proved to be an inter- 
esting and stirring affair. 

Dr. Henry S. Graves received the 
Sir William Schlich forestry medal; 
and this was the event of the eve- 
ning. Doctor Graves, as you know, is 
one of the famous foresters of this 
country and of the world. He is Dean 
Emeritus of the Yale School of For- 
estry, was Chief of the U. S. Forest 
Service for ten years and, during the 
other world war, served as Lieuten- 
ant Colonel of Engineers, Forest 
Service, in France. At present he is 
chairman of the subcommittee on for- 
estry and forest products of the 
United Nations Interim Commission 
on Food and Agriculture. 

The medal is granted by the Sir 
William Schlich Memorial Founda- 
tion; an organization created to honor 
the memory of the famous forester 
who established the British forest 
service in India and was Professor of 
Forestry at Oxford University. H. C. 
Champion, Sir William’s successor in 
the Oxford chair and also a member 
of the Memorial Foundation, was 
present at the meeting and made an 
informal speech about certain phases 
of British colonial forestry. 

The Schlich medal has been con- 
ferred upon but two other U. S. 
citizens. President Roosevelt, an hon- 
orary member of the Society of Amer- 
ican Foresters, received it in 1935; in 
recognition of his leadership in forest 
conservation. Gifford Pinchot, first 
President and Fellow of the Society 
and first Chief of the U. S. Forest 
Service, received it in 1940. Governor 
Pinchot was to have conferred the 
medal upon Doctor Graves; but his 
physicians decided that the trip from 
the Pinchot home in Pennsylvania to 
Washington, in weather torrid as the 
tumbrels of Tophet, wouldn’t be ad- 
visable. 

Professor made a passing state- 
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ment that seemed to catch the atten- 
tion of all the foresters and engineers 
present. At least I heard a good many 
talking about it after the meeting ad- 
journed. It was to the effect that 
scientific forestry didn’t have much 
of a chance unless its efforts included 
the creation of markets to absorb the 
products developed by these scientific 
and professional methods. That’s 
good American doctrine; the prag- 
matic theory that the meaning of 
ideas is to be sought in their practical 
bearings and that the function of 
thought is as a guide to action. But 
some of those in the audience were 
a little surprised, for no real reason, of 
course, to hear that doctrine coming 
out of ancient Oxford. Mr. Cham- 
pion is a tall Britisher who has some- 
thing of the British habit of under- 
statement. He has none at all of the 
graven-image impassivity, supposed 
to be traditional with the British. He 
has a sense of humor and a driving 
earnestness; and the waves of expres- 
sion across his face were as marked 
as the sunshine and shadow across a 
mid-western meadow. 

Now I’m not supposed to make any 
quotations from Dean Graves’ speech; 
since his position on the United Na- 
tions Interim Commission gives him 
a certain diplomatic status and sub- 
jects his utterances to review by the 
State Department. Well, this isn’t a 
quotation. But the Dean did indicate 
that while public control of forests is 
something of a hot issue in this coun- 
try, where it takes on many and 
varied aspects, the _ international 
group with which he is working at 
present accepts public control as a 
matter of course. It doesn’t follow 
that the European acceptance of pub- 
lic control would mean, in this coun- 
try, either Federal as opposed to 
State control or vice versa. Nor would 
it mean that, with public control, the 
owner would lose all rights and dis- 
cretion in managing his own property. 
At least as I understand it, this “pub- 
lic control” means merely that forests 


.are touched with the public interest 
-and that the private owner may not 


destroy this public interest by wanton 
acts. It means the government, repre- 
senting the public, acts as an umpire 
in applying uniform and proper rules 
and particularly that it restrains 
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those acts and practices that are 
detrimental all around. Much would 
depend upon the rules enforced; but 
the European timber owner ap- 
parently reached the point long since 
at which he accepted a minimum 
amount of public regulation. 

The Cosmos Club has much inter- 
est in its own right. It’s located just 
across the street from Lafayette 
Square, where Baruch has his park 
bench “office”; and it’s about a block 
from the White House. The building 
consists of several historic old resi- 
dences. One was the home of Dolly 
Madison. I believe Mark Hanna lived 
in one of the houses in the group. 
The forestry meeting was held in 
what used to be the stables. I noticed 
the engineers studying the massive 
roof trusses. Finding this assembly 
room is an exercise in trail reading; 
up and down stairs, through obscure 
courts and along dark corridors. I 
had a small chance to be a hero and 
muffed it. I discovered a contingent 
of foresters, long lost in these pass- 
ages; and then, doggone it, I couldn’t 
find the way out, either. 

Dr. Clarence F. Korstian, of Duke 
University, substituted for Governor 
Pinchot and read the Graves citation 
prepared by the Governor. 

Dr. Henry Hopp, of the Soil Con- 
servation Service and chairman of the 
Washington Section, told a _ story 
about Dean Graves’ boyhood. It seems 
that young Graves was undecided 
whether to go to Yale or to Harvard; 
and while in this undecided state he 
and his brother went to a football 
game in which Harvard was one of 
the contenders. No bleachers in those 
days; and the spectators, who were 
not so numerous as later, followed 
the play up and down the sidelines. 
At a tense moment the future Dean’s 
brother, in a burst of enthusiasm, ran 
out onto the field. A giant Harvard 
player took the lad by the neck and 
the seat of the pants and tossed him 
off the field. This so outraged Henry 
Graves that he decided immediately 
that under no circumstances would 
he go to Harvard. He attended Yale, 
and in due time he helped develop the 
famous Yale School of Forestry. “And 
so that football game,” said Doctor 
Hopp, “was a milestone in American 
forestry.” 
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Manpower for 
the Lumber 
Industry 





being drafted to effect a limited Army demobilization program at 

the conclusion of the shooting phase of the war with Germany. 

Currently the Army is reported to be considering no large scale 
transfer of fighting or service troops from Europe to the Pacific arena. 
It is expected that only AMG personnel and the men necessary to back 
up their administration will be retained in Europe, and that all others 
will be shipped back home. Of those returned to the United States 
some will be kept in service as reserve and training units, while others 
will be returned to civilian life. 

The basis of selection of those to be discharged is reported to include 
length of service; length of time in combat zones; family dependency 
status; and especially, skill at vital work in which there is a labor 
shortage. 

It is in this matter of skill in industry in which labor shortage exists 
that the lumber industry should become actively interested at once. 
Pressure on the industry to meet military needs for lumber has been in 
direct proportion to the intensity and tempo of the war on all fronts 
since Pearl Harbor. At present the widening front in France, and the 
speed with which hundreds of thousands of American troops are 
advancing has skyrocketed the demand for lumber for crating and 
dunnage. As ports in Brittany, along the Riviera and at other spots on 
the French coast fall into our hands, lumber needs for reconstruction of 
wharves and docks likewise will skyrocket. Similar demands can be 
expected in the Pacific as we gear for our final offensives against Japan. 

Lumber definitely will continue to be a critical military material until 
the last shot is fired. After that it must play an immediate and major 
role in reconversion. Equally true is the fact that extreme manpower 
shortage has plagued the industry for months. Small mills have closed, 
and large ones are operating with production curtailed because there 
are not enough men to cut available standing timber and to operate 
the machines in the mills. 

It might be said that the situation is somewhat the fault of the 
industry itself, because it did not take steps soon enough to stop the 
drift of men from the lumber industry to higher paying jobs in shipyards 
and elsewhere, and that it did not bring to the attention of Selective 
Service Draft boards the imperative need for industrial deferments for 
skilled operators until thousands of them were in uniform. It would be 
hard to make that indictment stand, though, since few if any in the 
industry could foresee the enormous demand of the Army and the Navy 
for lumber. 

Now, however, the situation is known universally, and everyone 
recognizes the need for at least normal prewar lumber production for 
the reconversion program. Thus it seems that there is a chance to tie 
the Army demobilization program and the industry's manpower needs 
together to solve the lumber production problem. That will mean 
getting the lumber industry listed at or near the top as one to receive 
consideration when the Army begins discharging men with special indus- 
trial skills. Now is the time to make the start. 


[iene ADVICES FROM WASHINGTON indicate that plans are 
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Every new generation of hogs for 
the last forty years has been 
finding out that American Fence 
is a tough, relentless barrier that 
keeps them in their place. The 
same with cattle and other farm 
animals. More American Fence 
has been sold than any other 
brand—it must be good! 


The government now permits - 


us to manufacture considerable 
quantities, although there still is 
not enough to fill a// demands. 
Our advertising to your cus- 
tomers explains this situation 
frankly and asks them to keep 
in touch with you if they need 
American Fence. It tells them 
you will do all you can to take 
care of them. 

To build further good will for 
you, our advertising also sug- 
gests that customers ask you for 
the helpful free booklet, “How 
to Make Your Fences Last 
Longer.” We will gladly send you 
copies if you'll ask our repre- 
sentative on his next call—or if 
you will write direct to our near- 
est branch office. 





























ee —_—_———_ 





AMERICAN FENCE 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 
Inited States Steel Export Company, New York 


Net EBD STATES STEEL 
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Operators of small mills, with- 
out orders enough to move their 
output, are urged to consult the 
nearest lumber adviser of the 
WPB. L-335 doesn't change small- 
mill methods of sale; may change 
small-mill customers’ permitted 
volume of purchases. 

This is part of the drive to bring 
every possible foot of lumber into 
the market. Lumber shortages 
are probably more acute than at 
any previous time during the war. 
Shortages MAY be corrected 
soon; at the moment are tough. WPB wants to keep 
every mill at full production. 


Hardwood production, according to latest figures, 
has shown an increase of about six percent. Douglas 
fir supply is called ‘“precarious,’’ chiefly because of 
the shortage of heavy-duty tires. More softwood is 
needed for dunnage and crating than is now avail- 
able. 


Chester Bowles, according to Washington rumor, 
will probably be put in charge of reconversion. 
Bowles is popular among Congressmen. Much will 
depend upon reconversion legislation. At this writ- 
ing the George bill has passed the Senate; will re- 
ceive more lengthy consideration in the House. 


Toughest production problem: How to keep work- 
ers from leaving war jobs for jobs they think offer 
post-war security. Officials are not too hopeful that 
the Byrnes order, supposed to control job-hopping, 
will be effective. Job-hopping MAY delay the 
change-back to civilian goods production. 


Pacific war mounts in importance. Figures are 
not released, but it’s known that U. S. forces, land, 
sea and air, are very powerful. Expect heavy action 
there, this summer and fall. U. S. stakes in the 
Pacific—markets, trade routes, defenses—are large. 


These interests will have a powerful effect upon 
future development of the West Coast and its peace- 
time industries; and this of course will touch the 
West Coast lumber industry. That industry stands 
at a strategic point in national development; is a 
national high trump. 


“How fast the slack in employment will be taken 
up.” says H. R. Northup, of the NRLDA, “will depend 
in large measure on how fast private building can 
get under way as the war ends.”’ This and other 
current questions will get worked on at the NRLDA 
meeting in Akron, Ohio, Oct. 25-28. Promises to be 
a highly important meeting. 


OPA does not anticipate heavy pressure for 
higher prices in the post-war period. No general 
statement is possible, for demand and supply oper- 
ate in each separate field. Officials count on great 
productive capacity and private competition to reg- 
ulate prices. 


But OPA WILL regulate prices of items in which 
supply is seriously behind demand. That MAY in- 
clude building materials, during the change-back 
period; WILL include them if prices start to rocket. 
Just as well expect this. A change of Administra- 
tion at the election will make little if any difference. 


Boxboard and container board, used in fibre 
oxes and containers, are running seriously behind 
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demand. Advisory Committees have asked for ad- 
ditional labor, some price relief and more raw ma- 
terials. This material is considered of high im- 
portance to the war effort. 


Changes in the regulation covering mill prices of 
Douglas fir and other West Coast lumber have been 
issued. Amdt. 9 to RMPR 26. This action makes no 
general changes in the price level; does make the 
prices in this field uniform and applicable to all 
mills. 


West Coast logs regulation has been amended. 
Amdt. 15, RMPR 161. A list of approved scalers and 
graders has been included. Buyers and sellers em- 
ploying these approved scalers and graders are 
absolved of responsibility if a resale indicates a 
variation of more than five percent. Otherwise, 
buyers and sellers are held accountable. 


Above amendment also brings hardwood logs 
within coverage of the regulation. It changes grade 
description of Sitka spruce logs, as follows: No. 1 
changed to select. No. 2 (aircraft texture) to No. 1. 
No. 2 (other than aircraft texture) to No. 2. No. 3 
and camp-run are unchanged. 


WPB has released for civilian use 669,947 square 
feet of insect screening, under control of a sub- 
sidiary of the RFC. This action also releases unde- 
termined quantities of copper screening which have 
been frozen in the hands of miscellaneous holders. 
Amount that may be sold one user is still limited. 


Official survey of lumber distributors’ stocks indi- 
cates that of March 31, this year, retail and whole- 
sale yards held a total of 2,401,548,000 feet. This 
was a decline of 18.8 percent in three months. The 
decline of retail and wholesale stocks was almost 
identical in percentages. 


Heaviest retail decline, in percentages, was in the 
South Region; amounting to 27.2 percent. Smallest 
decline was in the Lake Region; amounting to 6.3 
percent. All ten regions showed a decline. 


Direction 8, L-335, causes floods of inquiries; 
chiefly because of the enormous current demand for 
repairs to homes. Many retailers sold out their 
allotments immediately; but the Lumber Division 
holds out little immediate hope for increased sup- 
plies. Stock isn’t available. 


A definition of “construction” has been included 
in Interpretation 3 to CMP Regulation 9A, as follows: 
“Construction means the putting up, altering or re- 
pairing of any sort of structure including a building, 
road, bridge, dam, sewer and similar jobs. It also 
includes the installation of equipment or fixtures in 
such a structure.” Note particularly that “construc- 
tion” now includes “repairing.”’ 
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=D comes to Life 


L-335, IN EFFECT BARELY TWO WEEKS at this writing, has begun to develop the 
unforeseeable and unpredictable conditions that experience has shown rise invariably dur- 
ing the early days of all wartime restrictive orders. It was hoped that the order would iron 
out inequalities in distribution by erasing surplus and dead inventories in various places. 
The War Production Board in issuing the Order recognized that some individuals in the 
industry would be hurt during the reshuffling of distribution processes, but asked everyone 
to be patient for thirty to sixty days until the Order could become operative. It is hurting 
in some quarters, and may continue to hurt until adjustments can be made. 

An example is afforded by some manufacturers who have stocks of rough green lumber. 
A middle western wholesaler reported this week that he was offered one hundred cars of 
this stock. When he tried to sell it he found no buyers. The reason is that most retailers 
are reluctant to buy even one car of such stock. Limited to sales of 8,000 feet (maximum) 
per quarter, a car represents a three to four month supply. With the European war gear- 
ing to what is generally believed to be collapse of the Nazi forces by early or mid-autumn, 
dealers prefer to gamble on that belief and a consequent and quick drop in military needs 
for lumber. It becomes increasingly evident that manufacturers who have supplies of rough 
green are going to be unfairly penalized by what amounts to a buyers’ strike against them 
unless the so-called free lumber sales of 8,000 feet (maximum) per quarter is increased 
quickly, at least in so far as it affects rough green stock. 


A line yard operator in the Mississippi valley reported that he has been offered several 
dozen carloads of finished dry lumber, that he can buy all that in ordinary times he would 
need. The offerers claim that their mill connections are not booked to capacity with cer- 
tified and rated orders, and have a surplus. The retailer will not buy, because he prefers 
to gamble that a quick cessation of the war in Europe conceivably can create large sur- 
plus supplies of lumber at the mills, and force prices downward. If he loads up on lumber 
at ceiling prices, with a limit of 8,000 feet per quarter on uncertified and unrated sales, he 
sees a possibility of being stuck with a large inventory of lumber at prices higher than the 
market that will prevail when he can sell it. 

The reason for the availablity of this lumber was said by the offerers to be due to a 
slackening of orders from Class 1 and Class 2 consumers, because many of them were carry- 
ing top-heavy inventories at the time L-335 went into effect. 


In some quarters pure rumor, and no more than that, has it that military estimates were 
much higher than needs have proven to be as a result of the invasion of France, and that 
some manufacturers are not receiving military orders equal to their production capacities. 

Regardless of whether there is anything to the rumor or not, scattered evidence up to 
date indicates that L-335 is working toward the correction of distribution inequities. 
The evidence is that many big users of lumber had accumulated such heavy inventories 
by August 1 that they are not being permittedto buy lumber until they work off the surplus. 

It was expected by the Lumber and Lumber Products Division of WPB that this condition 
would develop, and there are already enough cases on record to prove the accuracy of the 
expectation. This is another factor which should influence an early liberalization of the 
8,000-foot “free lumber” sales limitation. 


An interesting viewpoint taken by WPB is that the vociferousness of protests regarding 
the 8,000 foot limitation is confirmation of a belief that great quantities of lumber have 
been distributed in small sales to civilian consumers in the past three years for repairs and 
maintenance that could have waited. Lumber thus used, contends WPB, was a major factor 
in the deficiency of supply below demand for vital war needs. Stemming from this is an 
added WPB viewpoint that since so much lumber has gone for building maintenance and 
repair since Pearl Harbor, buildings generally should be in good enough condition to stand 
neglect for a few months now. , 


Despite these viewpoints and barring the possibility of the war taking an unexpected bad 
turn, early indications are that L-335 stands a good chance of working, and with a minimum 
of temporary hardship, provided adjustments are made rapidly enough. 


One peculiar misunderstanding on the part of the public in some quarters is that a con- 
sumer without certification or rating can go to his local War Price and Rationing Board, 
and by proving a hardship case if he is denied the right to purchase lumber, get authori- 
zation in the form of a certification. Many local Rationing Boards report being pestered to 
the limit by such requests. Ration Boards have nothing to do with granting authorization 
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x + for anyone to purchase lumber. It is thought that the kind of newspaper advertising used 
by retailers in some cities caused the misunderstanding, in that they were not sufficiently 
ik specific in designating War Production Board. 


Sawmills, it should be understood, are required to accept and ship orders for the United 
States Government only up to 35 percent of their capacity. If they are not offered orders 
- to that percent of capacity they are not required to solicit them, and may sell the differ- 
ence between what they have booked in government orders and the 35 percent to other 
*« + customers. Orders received from retailers who in turn sell the lumber to the Army or Navy 
are not credited to the 35 percent of capacity quotas which mills are required to accept. 
The retailer has protection on shipment of his orders to the extent that if the mill cannot 
fill the order during the month in which it is required, the mill must tell him and give him the 
privilege of ordering from another mill that can ship in the month needed. 


Springfield Lumbermen Tell Their Customers 


ORDER L-335 MAY BE CONFUSING to a lot of people, but 
About it’s certain that the consumers of Springfield, Ill., know how their 
purchases of building materials will be regulated. Retail lumber- 
men in that town met the problem head on with newspaper ads 
L-335 giving customers the “you cans and you can’ts” of the order. 
Reproduced here are a number of the ads that were timed to coincide 
with the effective date of L-335. Some dealers listed merchandise 
unaffected by the order—others informed farmers of what they 
would be allowed to buy. 























































T0 “ 0 RROW LAST D AY —o a. 
Lumber Frozen, Tues., Aug. 1st THESE ITEMS 
NECESSARY Buy Tomorrow While You Can Alcohet Glaus Red Resin Paper 
Ash Dumps Gravel Rock Lath 
ON THESE ITEMS WE HAVE LUMBER FOR EVERY PURPOSE Asphalt Shingles Gutter Paper Reck Wool 
: 1 fir. Barb Wire Insulating Paper Roof Cement 
Make Needed Repaiss New 2x4, 2x6, 2x8, 2x10, 2118-8 b te aot. sew structural fir, Giese Baar Diath pearing “hte Reef Custlng 
Valees In Desirable Me:chandise 1-inch boards In white pine, yellow pine, hemlock, spruce, fir. assed oer — a 
Every Day at Barker-Goeldman- 8 and 10-inch shiplap, northern white and yellow pine. Sicilia ao daub Ole: 
6, 8, 10 and 12 center matched white pine. Builders Hardware Mantles Sash Cord 
Cypress, red wood, and white pine 1-inch boards (rough). Caulking Compound Masonry Cement Spsh Weights 
Celotex Building Board Masons Lime Sewdust 
3x10-inch Idaho white pine and cedar beveled siding. Citiene Sei pon ite Pise 
ix6-inch Idaho white pine car siding. Celotex Rockwool Metal A a a. Sheet Rock 
}x6-inch northern white pine, red wood and cypress beveled Celotex Tile Board Medicine Cabinets Shingle Stain 
siding. Celotex Plank Metal Lath Shutters 
Fir ceiling, knotty pine, yellow pine flooring. quarter sawed Celotex Hardboard Metal Roofing Sisalkraft Paper 
clear oak flooring. Celotex Vaporseal Sheathing Millwork Slaters Fett 
Celotex Utility Board Super Cement, 
Arthur ia K b — Cement Blocks Mirrors Tarred Felt 
s re & F =-nt Colors Mined Paints Termite Contre! 
Mouldings Trellises 
1- . EIGHTH 
2201-2273 SO. EIGHTH 5 R “4 = 
Mortar Colors Wallboards 
Nails and Staples Wall Plugs 
the entire job ee coe ee eae — Netting , Wall Tice 
Vv i = NS ANV E MA- 
TERIAL. INSTALLED BY SKILLED pe ath 5d Wes Vert ar Seite 
WORKMEN, Patching Plaster Waterproofing Paper 
Let Us Give You @ Free Estimate Pickets White Cement 
Average Cost Reef Plaster Colors White Sand 
Pay Only 10°/. Down .... Plaster Paris Wire 
Plastic Cement Wire Fence 
Plastic Wood Wood Fibre 
Plate Glass a2 Strips 
& and Polish Portland Cement 123 Stripe 
Posts 1x2 Stripe 
Door Hardware Putty 1x3 Stripe 
< THIRD and JEFFERSON STS. TELEPHONE 2-5525 











IT’S GOING TO BE A COLD WINTER 
SAVE FUEL and KNOW TRUE COMFORT 


YOU CAN BUY TODAY! 
FOR THAT PAINT JOB 


We have 4-inch and 6-inch Weather Boarding to replace 
those worn pieces before painting. ; 








One Cull Pile of 2-Iinch Dimension 


2-Inch Diméfision 
tute, 2x60, Ete. LUMBER 


Special Price Se ™"-! | i, OAK and GUM 
































COMPLETE BATH ROOMS ~——— For Minor Repairs 
SVERYTHING Y TO INSTALL ee Peseta, Deltas Tem $419°° 
if pe men Uncteden Sheer sesecsececeee 1-INCH THICK WHITE PINE BOARDS (ROUGH) FOR 
Complete Shower Cabinets $49.75 
Plat Rim Sinks, White Enamel $10.00] DOUBLE COMPARTMENT SINKS GET OUR PRICES ON RED CEDAR | insulation 
tated FENCE POST, BIRDS ROOFING, Board 
Wall Hung Medicie Cabiaet ..$2.50 Outside White Paint Gal. $1.47 ASPHALT SHINGLES 


Size 4/0x8/0 


Per 
ae... rs MILLWORK IS NOT FROZEN — 
Tou CaN BLY A ee ee pA, 4 FURNACE §5 BEYOND enna - te: type of oe applying s] 76 


Barker-Goldman-|ubin@. 


300 NO. MENTH ST. -26 Pau & Bey Leake DIAL 2-8881 
































FITZPATRICK LUMBER CO. 
900 South Ni Phone 24444 
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Lumber Dealers Merchandise 


What to Keep--What to Discard 


of how retail lumber and build- 

ing material dealers have 

turned in recent years to a wide 
variety of merchandise not formerly 
sold by them. Stimulant to the 
change was the need to maintain 
sales volume while many of their 
regular lines were unavailable. 

Resourceful building material 
dealers made their need for some- 
thing to sell meet the need of cus- 
tomers for a place to buy various 
supplies, and so profited by stocking 
and selling whatever they could buy 
that seemed to fit into the com- 
munity’s struggle to get along 
under wartime conditions. 

Thus, when the owner of a spe- 
cialty store that had always borne 
the brunt of servicing washing 
machines for farm women was 
drafted, it was not uncommon for 
the store’s service man, the shop 
tools, and the stock of repair parts 
to move into the lumber yard. And 
farmers began to look here for 
mechanical service on their wash- 
ing machines and other household 
appliances. 

Or, perhaps the local feed stores 
closed for one reason or another; 
or it developed that there was 
nobody in town to handle commer- 
cial fertilizer; or maybe there was 
a demand for farm water systems 
that could be sold under wartime 
priority restrictions, and no dealer 
was on hand to sell them; or there 
was nobody to stock poultry sup- 
plies or farmers’ work clothing. The 
building material store was there, 
a necessary wartime retail estab- 
lishment, and it needed stock to 
sell. There seemed no good reason 
why these items should not be 
handled out of the lumber yard. 
Otherwise, farmers would have 
been required to drive to other 
towns or use mail orders to supply 
their most simple wants. 

We have been going through a 
period when only practical consid- 


18 


Jy tow ot KNOWS the story 


erations have weight. In stocking 
merchandise the only thing that in- 
fluenced the worthwhile lumberman 
was this: Will this goods answer 
a need in my community? If so, 
then it could be stocked with con- 
fidence that it would move out 
profitably into the hands of users. 
Now we have reached the place 
where building material dealers can 
look hopefully forward to being 
able to buy merchandise in their 
old fields. They are all eagerly 
watching every development in this 
direction. But strangely enough, a 
lot of them are loath to let go of 
many of the new lines they reluc- 
tantly took on to meet a crisis. 


Farm Water Systems 


One lumberman says, “The de- 
partment store items can go back 
where they belong, and the sooner 
the better. But farm water systems 
are right down our alley, they are 
a major feature of farm home 
modernization. And until we began 
to sell them we had no idea what 
a large percent of our farmers are 
planning to remodel their homes 
and install water systems as soon 
as the material and labor is avail- 
able. I am going to hire a good 
plumber and feature modern farm 
water systems properly installed.” 


Poultry Supplies 


Another building material dealer 
says, “I hope I may never have to 
listen to the putt-putt of another 
farm washing machine engine as 
long as I live. But we’ve got into 
the poultry supply business in a big 
way and we hope to stay. For one 
thing, the sale of fencing, feed, and 
small supplies for poultry all lead 
to more important sales in other 
lines. Besides, the brooder house 
is one practical idea in prefabrica- 
tion that we can make good use of 
in our own shop. It’s an ideal way 
to keep carpenters busy during the 
winter and other slack weeks that 


are bound to come along. 

“We have a big shop with a 
high roof where these _ brooder 
houses can be built indoors. And 
we foresee that a lot of small farm 
buildings, such as hog houses, corn 
cribs, chicken houses, garages, may 
be partly built ... or prefabricated 

. in our shop and hauled to the 
farm where they are set up. 


Fuel Oil 


And still another lumberman: 
“We want no more messy commer- 
cial feed to load and fertilizer will 
be handled in the future only in 
another emergency. We simply are 
not equipped with the proper kind 
of buildings nor enough manpower 
to properly take care of this type 
of trade. But the fuel business 
that we took on fits in perfectly 
with the rest of our set-up. We 
will continue that and are planning 
to extend our fuel oil territory. In 
fact, we are thinking about buying 
a tank wagon to deliver butane gas 
to the farm users of underground 
liquefied petroleum gas systems.” 

Even those lumbermen who can 
scarcely wait to rid themselves of 
all “foreign” items and get back 
into straight building material 
lines, are frank to admit that they 
have profited greatly by their ven- 
ture into new fields. Most of the 
outside lines that they carried were 
packaged, put up for unit sales, and 
they were sold on a cash-and-carry 
basis. Dealers were pleased but 
not surprised to see their percent- 
age of overhead fall with the han- 
dling of this type of goods. “Cash 
and carry” on small sales of build- 
ing materials will become the rule 
in many lumber yards. Other yard 
managers plan to make a delivery 
charge for orders under a specified 
amount. Keeping down overhead 
is definitely one of the problems to 
be solved in the post war building 
material store. 

Seeking salable 


small items, 
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many of them wholly unrelated to 
the building business, gave lumber- 
men new selling ideas on their own 
former lines of merchandise. It 
has been a broadening experience 
to learn something about the prob- 
lems of merchants in other fields. 
Selling articles of this type success- 
fully has led building material 
dealers to improved display, to in- 
creased advertising, to mark prices 
on articles for sale, to do a better 
job of housekeeping and make more 
effective use of available space. 

These new items of merchandise 
introduced lumbermen to many new 
people in their communities, mostly 
women. A lumber yard is a place 
where people go to transact busi- 
ness. And a dozen women buy a bag 
of chicken feed where one would 
come to the yard to take home a 
sack of cement. And, nobody 
denies that it is the housewives of 
America who are pushing the re- 
modeling jobs and who will, in the 
majority of instances, say who will 
do the work and where the material 
will be bought. 


Can’t Sell Everything 


But... you can’t sell everything! 
The time will come...and soon, it 
is hoped... when building material 
stores will again be full of standard 
items of stock, when lumber yards 
will again become headquarters for 
lumber and all the things that go 
with it to build and modernize 
homes. And as that time actually 
does come, managers will have to 
decide just what stock they will 
continue to handle and what items 
they will relinquish with relief as 
soon as other retail outlets are pre- 
pared to take them off their hands. 


What to Keep—What to Discard 


In deciding whether or not he 
wants to continue to stock some 
item the building material dealer 
will consider first of all: Does this 
merchandise fit in with the rest of 
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my business? Does it complement 
my main interest, which is selling 
materials for building homes? Does 
this line add volume without in- 
creasing overhead? Can my regu- 
lar salesmen and yard men handle 
it, will it require an additional 
investment? Will its heaviest de- 
mand on time and capital come 
at a season when we are otherwise 
slack or will it add to the problems 
of a peak period already too 
crowded? 

Then the manager will want to 
consider whether or not the article 
under consideration has proved 
profitable to him. He will want to 
weigh carefully the possibilities of 
competition on this particular piece 
of goods. Will there be agencies 
for this and similar items scattered 
all over the trade territory, at every 
crossroad and filling station? 

And finally it is important that 
items of stock kept are those that 
will attract desirable customers to 
the store. A piece of merchandise 
that lends itself to attractive dis- 
play, that lures people in to examine 
it or causes passersby to stop and 
look at a trimmed window helps to 
sell other and often more profitable 
goods than itself. 

Whatever the building material 
dealer decides to sell outside of the 
regular stock, there is little doubt 
that practically every store will be 
affected by the experiences of war- 
time selling. Because of his work 
with other lines of merchandise the 
lumberman is sure to become in his 
own field a better advertiser, a 
keener salesman, more appreciative 
of his fellow merchants. In short, 
his store is bound to be a place 
where better service to customers 
is emphasized, the home of sounder 
values, the center of community 
progress. And all because, when 
he couldn’t build new homes for his 
customers, he took care of their 
small needs and thus learned to 
serve them better in larger fields. 








How One Dealer Handles 


CUSTOMER COMPLAINTS 


the lumber and building supply dealer to pre- 
determine the customer’s viewpoint, or his prob- 
able reactions to mistakes. 

In pre-war years many a lumber-building supply 
dealer endeavored to convert this source of trouble 
and annoyance into a more intimate and friendly 
feeling between seller and buyer. 

This policy has deteriorated under the abnormal 
stress of wartime. However, it behooves the dealer 
to maintain goodwill for that inevitable future time, 
when the buyer’s market is restored. 

One dealer keeps what he calls a “Complaint 
Book.” Every day all complaints received from cus- 
tomers in person, over the telephone and by mail are 
entered in it. After each matter is thoroughly in- 
vestigated, the “explanation” is entered on the op- 
posite page. In course of time this book forms a very 
interesting and instructive record. 

If, for example, an employee’s name frequently 
appears in these “explanations,” it is looked into. It 
should not be assumed by this that such an employee 
is more careless than others, even supposing that all 
complaints are justified. An employee’s lapse should 
be considered in proportion to his work. Thus if he 
packs or fills more orders than some of his col- 
leagues, he is liable to make more errors. At that, 
his percentage may be less than that of his working 
associates. 

This “Complaint Book” is not intended to act as a 
sword hanging over every employee’s head. If the 
employee concerned has a reasonable explanation to 
give, he has both the right and the opportunity to 
present it. More often than not, a slight alteration 
in some routine detail is involved rather than cen- 
sure of any one individual. Now and then sugges- 
tions are invited from employees as to the best 
method of solving some wartime problem, with a 
cash bonus to the contributor of the best solution. 

On the other hand, the keeper of this “Complaint 
Book” found that, come war or peace, certain cus- 
tomers are chronic kickers. The frequency with 
which their names appear in the “Complaint Book” 
with allegations of non-delivery of goods or shortages 
thereof, leads to a feeling that their own checking 
methods are not above suspicion. Even in normal 
times, such customers are not worth retaining, so 
now is the timely opportunity to get rid of them for 
once and for all the dealer believes. 

Naturally, some complaints are of a trivial nature. 
The customer who wrote that he had not received 
the requested estimate was too impatient to wait for 
the next mail or two. Yet the delay in receipt was 
rightly a subject for immediate investigation. 
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Be IN NORMAL TIMES it is not possible for 


A reliable record of past troubles tends 
to reduce the chance of future mistakes 


All complaints, from the most serious to the least 
important, are entered in the “Complaint Book,” and 
receive the required attention. As time passes, it is 
interesting to note the number of complaints in pro- 
portion to the volume of business done. Also the 
number of orders, and the size of each, filled during 
the same period. 

It is now every employee’s ambition to have his or 
her name coupled with the “explanations” as infre- 
quently as possible. This permanent record of every 
complaint is an inducement to avoid errors. 

The “Complaint Book” of this organization lists a 
variety of complaints and actions taken concerning 
them which should prove of general application. 

One common cause of complaint is that relating 
to loss or delay of goods while in transit. Even 
though the lumber-building supply dealer may oper- 
ate his own delivery system, sometimes goods ur- 
gently needed by the consumer are out of stock; so, 
to expedite matters, they are shipped direct from 
the manufacturer or other supply house to the 
consumer. Whether the shipment while in transit is 
legally the property of the shipper or the consignee, 
a good policy is to start a tracer as soon as notified 
of the delay. Particularly should this be done if the 
complainant is a house owner unversed in the routine 
technicalities of such matters. In really urgent cases, 
it is sometimes desirable to order an immediate re- 
placement, and instruct the carriers to return the 
original shipment when traced. 

While complaints are universally unwelcome, they 
are sometimes not without their redeeming features. 
If, as the poet says, there is “good in everything,” 
then there must be an aspect of real value in the per- 
sonal and telephone calls and letters received from 
disgruntled customers. They often serve to point 
out where our business mechanism has slipped a cog 
or two through insufficient or inefficient wartime 
help, or we ourselves have been asleep at the switch. 
Each slip will indicate some loophole for which a 
stopper must be devised. 

Try to see both sides of a complaint. Get your 
customer’s point of view as well as your own. 

Keep your own end up! Never let your customer 
imagine for a moment that imputations of careless- 
ness—or even worse—are everyday matters to you 
and your lumber-building supply establishment. If 
the customer is unreasonable or mistaken, try to 
show him this in a tactful and pleasant manner. 

Above all, these difficult days present a golden op- 
portunity to educate and properly inform the cus- 
tomer. He will then have a better perception than 
before of the precautions you take against errors or 
anything else that might possibly lead to dissatisfac- 
tion with you and your yard. 
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TIPS ON HIRING THE 
EMPLOYEE 


TEEN-AGE 


CHANTS of the Rocky Moun- 

tain region reveals that many 

are alleviating wartime labor 
shortages by hiring ’teen-age boys. 
Such labor works out well if the 
lumber dealer considers the follow- 
ing things: 

1. First of all, consider the job 
to be filled. Would a teen-age boy 
be qualified to handle it? Would 
he have the strength? The endur- 
ance? The mental ability? The 
personality? Teen-agers may be- 
come valuable employees (have be- 
come so for many) but there is 
still a difference between youth and 
adult. 


2.. When placing a teen-ager on 
the job, be sure to give him care- 
ful instruction of what he is sup- 
posed to do. Young people are 
often shy or reticent about asking 
questions. Hence, make sure those 
you hire always understand what 
is wanted of them. Do this, and 
nine times out of ten they will 
carry out your instructions to the 
letter. 


3. Do not attempt to be too 
strict or exacting. Boys will be 
boys ... and that is that. Even 
so, in the long run, they’ll do their 
level best for an employer who 
trusts them. 


4. Avoid working the young per- 
son for overly-long periods. The 
teen-ager does not have the endur- 
ance an adult has, hence efficiency 
will tend to drop if work is con- 
tinued for too long a stretch. 


5. As to pay, naturally the teen- 
ager can be had for less money than 
an adult, but don’t try to get him 
for nothing. Pay him well,.and pay 
him weekly—adults may work on a 
monthly basis, but not youngsters 
—they have to see the color of their 
money promptly. 


6. In the event a youthful em- 
ployee makes a mistake on the job, 
avoid scenes, loss of temper, etc. 
Instead, take him aside, explain the 
error, and show him the correct 
way of doing the task. The teen- 
ager is at an impressionable age, 
and whereas he needn’t be handled 
with gloves, he must be given due 
consideration. Just because he is 
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young, is no sign he should be 
stepped on. 

7. In actually hiring the young 
person, adopt a friendly attitude 

. hever a patronizing one. (In 
fact, this goes for all relations with 
him.) After explaining the job to 
him, it is an excellent plan to ask 
him frankly if he thinks himself 
qualified to handle the work. In 
nine cases out of ten he will give 
you an honest answer. 


8. The variety of jobs the teen- 
ager has taken over nowadays are 
legion. With competent training, 
he can be made to do excellent 
work. The best training plan is to 
set him to work on an apprentice- 
ship basis under an older, adult em- 
ployee. Teaching of this sort is 
easier for him to understand than 
straight lecturing and instruction. 

9. Be tolerant of the occasional 
whim of the teen-ager. An occa- 
sional Saturday afternoon off for 
the ball game, or short afternoon in 
order to get ready for a dance 
should be permitted when practic- 
able. Not that such a thing will 


AMERICAN LUMBERMAN, August 10, 1944 


or should become the general rule 
. .. but a little understanding of 
teen-age desires will do much to 
keep up youthful employee morale. 


10. Part time jobs are _especi-. 
ally well filled by the young person. 
High school boys can often be ob- 
tained to take jobs after the day’s 
studying is done. The same goes 
for Saturday and holiday work. 


11. Do not be afraid to delegate 
responsibility to a youngster after 
he has proved his merit. Many 
young people are just as capable of 
handling responsibility as adults. 
Given the chance, they can show 
you trustworthy, responsible work. 
For best results, start them out 
slowly, gradually increasing the 
load. 

12. Last of all, make sure to 
check on all local legislation regard- 
ing minimum ages, salaries, etc., 
for the young person. Also check 
regarding maximum hours to be 
worked, etc. Ignorance of the law 
can be mighty embarrassing, and 
possibly expensive, to the lumber 
merchant. 
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Home 
Laundr'! 


How the efficient laundry 

would look if planned only in 

relation to the order in which 
laundry tasks are done. 
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This compact 9 by 9 foot laundry 

is laid out as a real “production 

line" laundry. Equipment is laid 

out in the order used and easy 

access is provided to drying room 
and drying yard. 


The family washing is not the Blue Monday 
chore that it used to be. Developments in wash- 
ing machines, ironers, dryers and miscellaneous 
accessories have actually put pleasure into the 
housewife’s washday duties. 

However modern and efficient the equipment, 
the laundry itself cannot be efficient unless the 
elements are arranged and installed properly and 
unless the room itself is convenient to the house, 
the yard, and is pleasant and cheerful. In years 
past the wet business of laundering has been 
relegated to basements and cellars, frequently 
dark, damp and unpleasant, but more recently 
these basement rooms have become more cheer- 
ful, more airy and in many instances the laundry 
has been brought up out of the basement and 
put on the first floor. 

Since the laundry is an important part of the 
home, it will be necessary that the dealer under- 
stand the functions involved so that he may dis- 
cuss with his customers the relative merits of 
different types of laundries and equipment and 















































decide which will suit their needs best. After 
the war it would be a shame if laundries con- 
tinued to be just force of habit, growing up 
wherever the plumbing happened to come 
through for the location of the laundry trays. 
We can touch here only on the high spots of 
laundry design and equipment, as it would take 
a book to go into the matter thoroughly. 

Even in remodelling laundries for greater 
efficiency in old homes, there is a large potential 
market for the dealer. Tables and shelves as 
well as cabinets are most necessary in the effi- 
cient laundry, and the finishing of the base- 
ment laundry rooms with ceiling and wall ma- 
terials and altering of basement stairways to 
make carrying of clothes outside more con- 
venient, offer untold sales possibilities. An in- 
telligent presentation to the homeowner, as to 
efficient laundry arrangement can produce busi- 
ness even if it had never occurred to the house- 
wife that her laundry could be more efficient. 
It is safe to say that almost every home laundry 
could be greatly improved. 


Modernizing the home laundry is not the work 
of a day. Plans must be carefully laid and con- 
sidered, equipment selected, the room must be 
prepared and wiring and piping changed where 
necessary. It might be good business to have 
an arrangement with a plumber so this work 
may be handled as an entirety. 


In planning a laundry, do not overlook the 
possibility of having it on the first floor, even 
in the kitchen itself. This latter arrangement 
is particularly desirable if the equipment to be 
used is of the automatic type. New automatic 
cycle washers and electric or gas tumbler dryers 
fit into an arrangement of cabinets similar to 
conventional kitchen cabinets. Thus the laundry 
takes on an entirely new appearance. The 
processes are not as sloppy as they were in years 
gone by. In fact with proper equipment the 
housewife can do the laundry at the same time 
she is doing other household duties. Washing 
machines and dryers have timers so that the 
laundry is merely a matter of putting the clothes 
in and taking them out. The kitchen laundry 
eliminates running up and down stairs with 
clothes to be washed or hung out or when the 
phone or doorbell rings. With small children 
in the family it is much handier for the house- 
wife not to have to work in the basement. Com- 
bination laundry-kitchens are necessarily larger 
and the tops of laundry trays and cabinets be- 
come extra surface for work in kitchens at- 
tendant to big meals or canning. 


If, however, it is still more expedient to locate 
the laundry in the basement, it must have ample 
natural light and ventilation, the ceiling should 
be covered with smooth wall board or other 
material to make it reflect light, and there 
should be a good supply of electric outlets and 
fixtures. Concrete walls should be covered with 
wood or wall board, or painted in light colors. 
The stairway to the outside should lead directly 
from the laundry room and partitions of the 
room itself should be tight to keep out dust 
and dirt and to separate it from coal-fired house 
heating or water heating equipment. A _ base- 
ment toilet adjacent is of great convenience, par- 
ticularly if a laundress is employed by the day. 

There is a very definite production line to be 
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considered in planning the home laundry. The 
accompanying diagram illustrates this sequence 
of operations. Of course the actual arrangement 
of the various units cannot take this exact 
straight line. The important thing to consider 
is that each unit shown adjacent in the diagram 
is adjacent in the laundry, whether around the 
corner or across a narrow space, so that a single 
motion may get from one to the other. 


Washing Machines 

In general there are three types of washing 
machines: the wringer type, the spinner type, 
and the automatic cycle. The first two are dis- 
tinguishable by the method by which clothes are 
wrung. The ringer type is the conventional roller 
wringer, while the spinner type extracts the 
water from the clothes in a fast whirling 
centrifugal drum. The washing action itself is 
similar in most of these machines, a vertical 
oscillating activator. 

The automatic cycle washer has captured the 
imagination of American womanhood, as the 
clothes are completely washed, rinsed, and damp- 
dried without her doing anything other than 
placing the clothes in the porthole. These ma- 
chines have timers and drain and change the 
rinsing water a-.certain number of times auto- 
matically, and flash on a red light when the 
operation is completed. 

Dryers 

Of course the time-honored means of drying 
clothes is by hanging them outside, and this 
method will continue to be used. However, it 
is considerable work to carry these clothes out 
and bring them in, and the weather is a deciding 
factor. Automatic dryers were on the market 
before the war and will be a great factor after 
the war. In general these are a slowly revolving 
tumbler through which warm air is blown by 
means of a fan. Some are heated by electricity, 
others by gas. The results are amazing to the 
uninitiated, as the clothes come out soft, fluffy 
and lint-free. If ironing is to be done im- 
mediately, the clothes may be removed when they 
have reached the proper stage of drying for 
satisfactory ironing results. Don’t plan a 
laundry of any size without leaving room for 
the installation of an automatic dryer. 

Ironers 

Many housewives still prefer to do their iron- 
ing by hand, in which case electric hand irons 
are almost universally employed, though they 
have been scarce during the war and their 
scarcity has brought a return of the old- 
fashioned sadiron. Ironing board space must 
be provided, and storage space for the board 
when not in use, either of the hinged wall cabinet 
type or space in a cabinet for the collapsible 
board. Rotary ironers are the most popular of 
the electric machines. 

The flat-plate type ironer is preferred by 

many as more pressure is exerted and there 
is not the sliding motion which is characteristic 
of the rotary type. There is no work involved 
as the flat iron plate automatically comes into 
position and exerts heat and pressure on the 
material. 
Laundries have been planned for the second 
floor and would seem to be most practical, as 
that is where soiled clothes originate and are 
distributed after laundering. 
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Left. An electric clothes dryer tumbles the clothes in a 

heated blast of air, clothes come out soft and fluffy. Right. 

An automatic cycle washer does the washing, rinsing and 

damp-drying without any handling by the laundress once 
the clothes are placed inside. 





Top. A modern kitchen-laundry using a conventional wringer 
type washer in conjunction with a combination sink and 
laundry tray. The dryer, to the left, and the flat plate 
ironer complete the laundry. Notice how “at home" the 
laundry equipment is with the kitchen cases and range. 
Bottom. A somewhat typical basement laundry with im- 
provements, ceiling, paint, flowers on shelves and built in 
cupboard with work surface. 
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COURT DECISIONS 
INVOLVING LUMBER 


Basic legal information for retailers 


KEEP ORIGINAL TICKETS 


Sellers of lumber should keep all original tickets and memoranda 
of sale for future reference. 

For example, in Dalbey Brothers Lumber Company v. Crispin, 
12 N. W. (2d) 277, reported January, 1944, it was shown that a 
seller of lumber filed a mechanic’s lien to recover payment for 
materials he had supplied to a property owner who contended that 
there was no proof of delivery of the items claimed to have been 
furnished and for which a mechanic’s lien was filed by the lumber 
company. However, the lumber dealer introduced before the court 
the original tickets. This court said: 

“The original tickets and memoranda of the sale and purchase 
of the items in question were introduced in evidence. We hold that 
this evidence was admissible in support of the lien claim of the 
lumber company.” 

Also, tickets and memoranda of a like nature have been held 
admissible as proof of books of account. See, Younker Brothers v. 
Meredith, 253 N. W. 58. See also Graham and Corry v. Work, 162 
Iowa 383. 

On the other hand, in Harrison Lumber Company v. Creason, 176 
S. W. (2d) 849, reported February, 1944, the higher court held 
that where an owner contracted for materials for the improvement 
of a house, and he was not made a party to a suit to enforce a 


mechanic’s lien for lumber and materials furnished, the lien suit 
was void. 


LAW OF NUISANCES 


The general rule of law is that courts will not enjoin the erection 
of buildings to be used for conducting businesses not nuisances 
per se; or, to state it differently, courts will not enjoin the erection 
of buildings in which to conduct businesses that may be conducted 
or operated without becoming nuisances, in advance of the erection 
of the buildings. 

Modern higher courts hold that every person has the right to 
own and enjoy property and to put it to any lawful use that may 
best subserve his or its interest so long as no trespass is performed 
on neighbors’ rights. 

For example, in Eddy v. Thornton, 170 S. W. (2d) 995, reported 
July, 1943, it was shown that a lumber company operates a lumber 
yard in a residential district of a city. Its officials decided to erect 
and operate a saw and planer mill on such property. Owners of 
adjacent property filed suit and asked the court to grant an in- 
junction to prevent the lumber company from erecting the saw 
and planer mill. The higher court refused to grant the injunction, 
and said: 

“The rule is well settled that no injunction will be issued in 
advance of the structure unless it be certain that same will con- 
stitute a nuisance. . . This court has recently held that it will not 
enjoin the erection of a structure that is not a nuisance per se.” 

For the benefit of readers it is well to know that a nuisance 
per se is an act, occupation or structure which is a nuisance at all 
times and under any circumstances, regardless of location or sur- 
roundings.. Therefore, as previously explained, where an injunc- 
tion is sought merely on the ground that a planing mill will be put 
to a use that will constitute a nuisance, the court will ordinarily 
refuse to restrain the construction or completion of the erection. 
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Dealers and the 


August 15 marked the effective 
date for Donald Nelson’s reconver- 
sion order; and into effect it went, 
in spite of loud wailings from cer- 
tain Army & Navy procurement offi- 
cials and war manpower circles 
which had previously blocked it. 

The order cut across 86 of WPB’s 
restrictive orders which prohibited 
the manufacture of civilian goods. 
It gave manufacturers the right to 
manufacture a host of these items. 
In addition, in the case of several 
hundred “preferred” items, for 
which there is special civilian need, 
it provides priority aid to obtain 
materials to firms willing and able 
to manufacture these items. The 
“aid” consists of an AA-5 rating. 
Work-a-day lumbermen all know 
that an AA-5 gets them mighty lit- 
tle if any lumber. This is not en- 
tirely true of the steel and alumi- 
num industries where demands for 
their output have relaxed to a slight 
degree; still AA-5 will not procure 
much steel. 

However, in the case of mechani- 
cal refrigerators a manufacturer is 
given an AA-5 rating for all mate- 
rials “except electric items.” Elec- 
tric motors are still in heavy de- 


SALVAGE 


Address Salvage Editor, American 
Lumberman, 139 No. Clark St., Chicago 
2, for further information about these 
items. Please mention item number. 


Available 
296. 

We can supply about five cars of 
1x4 and wider yellow pine in 
lengths of 12 to 39 inches. Stock 
is box factory cut-offs about half 
No. 2 and half No. 1 and btr. 
Shreveport, La. 

297. 

Have available about 100,000 feet 
of yellow pine 2x4’s, 2x10’s, 4x4’s 
and 4x6’s in three to seven foot 
lengths. Stock was used once for 
forms. Aurora, IIl. 


298. 


Have approximately 4000 pieces 
of tempered Masonite 10x1314 
inches. Baltimore, Md. 

299. 

Because of change in specifica- 
tions have on hand for disposal 
60,000 box shooks. Made of mixed 
northern woods. Inside dimensions 
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Reconversion Act 


mand. An electric refrigerator 
manufacture will have a fine time 
building them when he has no pri- 
ority to obtain the small motors he 
needs. 

What this new order is going to 
mean will only be revealed as 
manufacturers attempt to make use 
of its provisions. It says merely 
that if a manufacturer has the 
manpower, and can get the mate- 
rials with or without an AA-5, and 
has all of his war work cleaned up 
and out of the way he can go ahead 
with civilian production. Those 
“ifs” account for Donald Nelson’s 
estimate that “it is not expected 
that any large increases of civilian 
goods will be possible.” 

There are some factors for the 
lumber dealer to watch. On the 
list of preferred items are such 
things as steel weather stripping, 
hardware cloth, floor sanding ma- 
chines, stokers and oil burners, 
lawn mowers, galvanized ware such 
as ash cans and baskets, pails, wash 
boilers and tubs, metal bathroom 
cabinets, etc. These are all things 
that in normal times play an im- 
portant part in the lumber dealers 
stock of merchandise. They may be 
among the first restricted items to 
return to his shelves. 


LUMBER 


18° x 12% x 5-15/16 inches, Style 
1. Sides, tops and bottoms are *% 
inch stock dressed one side. Ends 
dressed two sides to 25/32 and 
13/16. All sound, dry lumber. Bay 
City, Mich. 


Wanted 
300. 

Need Idaho, sugar or Ponderosa 
pine, cypress or redwood S2S or 
S48 in % or 4/4 stock. Should be 
21% inches and wider and 24 inches 
long. Toledo. 


301. 

Want to purchase stock 1x54%x 
5% inches or wider or longer. 
Prefer kiln dried softwood S2S but 
can use hardwood. Also need 5/4, 
6/4 and 8/4 shorts S2S; and 1x8, 
three feet for ironing boards. New 
London, Wis. 

302. 

Scrap lumber as small as 1x4x4 
inches can be used in large quanti- 
ties—also larger cutoffs. Softwood 
preferred. Chicago. 


Ring Connector Corn Crib; 
Saw Is Short Cut to Long Cuts 





Ring connectors are being used in the con- 
struction of this corn crib a few miles out- 
side of Cedar Rapids, lowa. The frame- 
work is burr oak lumber cut from a grove 
of trees on the very farm on which the 
crib is being built. The farm owner felled 
his trees and took them to a nearby "pony" 
sawmill for conversion into lumber. Note 
the 3x12 inch timbers (in the close-up) 
which will support the floor of the grain 
bin. Diagonal bracing and ring connector 
construction is calculated to make the struc- 
ture one which will endure many score years 
of crop loads. 





A feature of this home-built swing saw arrangement in the Hawkeye Lumber & Coal Co. 

yard in Cedar Rapids, lowa, is the guide bed running back under the lumber bins 

which is fixed at a 45 degree angle to the saw. It facilitates angle cutting and accom- 
modates long length stock. 
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HOW MUCH FOR HOUSING? 


Surveys indicate that workers spend less than one-fifth 
of their income for rent or home buying. One dealer 
boosted business by hammering at this fact in advertising 


Labor showed that workers (whether white-col- 
lared or blue-slacked was not specified) paid 17.3 
percent of their wages for rent. 

This is an allotment of less than one-fifth of all in- 
come for the biggest factor in everyday living—and 
somehow it seems insufficient for the proper housing 
of the working American. The home, whether rented 
or owned, is a basic commodity important to every 
member of the family. 

Because upon this big nucleus, shall we say, of 
living, depend the smaller parts: the education; the 
health; the social life; the happiness of all con- 
cerned. If more adequate housing and more complete 
homes are invested in it naturally follows that smaller 
quotas for the other elements of daily living are re- 
quired. 

And if the prospective builder and supplies retailer, 
either the individual or the firm, is conscious of this 
and points it up in his advertising and selling, it must 
lead to bigger postwar sales and better homes. 

The postwar period has been discussed and analyzed 
by many businessmen, but nobody knows exactly what 
trends business will take when peace comes. Un- 
doubtedly there will be a tremendous need for hous- 
ing, both for rental purposes and for owner-occu- 
pancy. Chances are that the lumber and building 
materials business will boom. 

But there will be many social factors resulting 
from the war—factors that might possibly change 
the market and the course of building trends. There 
will be families bereaved by the war whose future 
housing needs will be less than they normally would 
have been. Such families may remodel their homes 
or move to rental property. There will be war-worker 
families who have lived a nomadic life and have 
liked it so well that they will not want to settle 
down. Other influential factors will be the high per- 
centage of employed women, the steadily-dwindling 
ratio of male to female population. 

And all of these puzzling situations can be met 
by the lumberman and builder only when he studies 
his own business zone and adapts his selling to its 
needs—only when he forgets that there will be plenty 
of business for everyone and pulls steadily for trade 
and more trade. 

Here is a tested idea that might work well even 
during the unsettled portion of the postwar period. 
... Some time ago—before the war in fact—a lum- 
ber retailer stepped up his sales and improved his 
community as well by constantly hammering in ad- 
vertising upon this theme: “What percent of your 
wages for housing?” 

He did this in the two ways that were available to 


J iisver « SURVEY BY THE DEPARTMENT of 


him, newspaper advertising and window-display. He 
wrote copy and lettered signs until, he says, he began 
to wonder whether he were an advertising man or a 
lumber-dealer. And always, he pointed up the aver- 
age percent for housing and compared it to the per- 
cent spent for other necessary living commodities, 
although such figures were somewhat different then 
than they would be today. 

And he did it, not with dry and commercial-like 
figures and statistics that might interest only a few 
business-men, but with sparkling, little dashes of 
human-interest copy that the home-maker would 
read and understand—and consider. Things that 
the prospective buyer might read and, because of 
their punch, feel really guilty for putting off his buy- 
ing. 

He said such things in the newspaper as: 


“How much did your spring outfit cost? Fifty dol- 
lars? That much last year? How long since you 
spent a hundred on the good, old House.......... ? 
Gust WOMEOTOE. 6 cc ccc ccecs 

% * * 

“Ever see a man with a brand-new house worrying 
because he couldn’t buy a car? Or get a new suit? 
Or take a vacation? We never did!” 

* %* %& 

“Many’s the woman could save time and health 
by having her house remodeled—and for no more 
than the price of a good doctor-bill!” 

% % % 

“You did talk about building way back when you 
were first married, didn’t you? How long back— 
fifteen—twenty years ago? And if you had—Flow- 
ers in bloom—Good-sized trees now—Maybe a grape- 





Well—Never too late to build!” 
* * % 

“Hear about the man that fell down his broken 
stairs? Couldn’t let loose of twenty dollars to have 
them re-built. The coffin cost $150.” 

* *% *% 

“You’re planning to build this year? And you 
were last year! And the year before—And the year 
before that? What place is that that they say is 
paved with good intentions? Come on now! What 
will you be saying next year?” 

* % %* 

The successful dealer in building materials will not 
be the one who sits supinely back, expecting to go 
in on the crest of the postwar business-wave with 
little or no effort. It will be he who advertises and 
sells for all he is worth! 
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Send right now for these FREE Work Sheets that show 
typical farm uses of Zonolite Insulating Concrete— 
put them out where your customers can see them— 
then watch sales jump. Because the plain, easy-to-follow 
drawings show the dairyman how he can get more 
milk with less feed—show poultrymen how they can 
cut chick losses or get more eggs at lower cost—show 
hog raisers how to save farrowing losses, have healthier 
and faster-fattening pigs 
and yet reduce feed bills. 
That makes ’em buy! 


EASY TO STOCK — 
EASY TO HANDLE 


Strong, easily handled 
bags make Zonolite (ver- 
miculite) insulation easy to 
store. It’s fireproof—rot- 
proof—verminproof—and 
practically moistureproof. 
Extensive advertising ina 











So easy to lay new, warm, 
dry, fireproof floors over old, 
cold ones—any handy- 
man can do it with ordi- 
nary tools. Your custom- 
ers can do it themselves 
in most cases. 








BIG WARTIME MARKET 
wide li : TREMENDOUS POSTWAR MARKET! 
e list of magazines go- 


ing to farmers, contrac- We will also send you full information on the two other forms of 


. “ . G ET ST A RT Q D N OW Zonolite insulation: (1) Zonolite Granular Fill and (2) Zonolite 
Ors and architects makes 


Plaster Aggrerate, each as popular and profitable in its field as 
“Zonolite” a trade-mark Why wait? Sales and profits are ready for Zonolite Insutating Concrete. Big sales NOW ee and AFTER 
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OR SOME YEARS Douglas fir 
doors have been manufactured in 
accordance with U. S. Commercial 
Standards, but further standardi- 

zation is definitely a goal of the man- 
ufacturers who hold membership in 
Fir Door Institute, Tacoma, Wash. 
Latest step is the introduction of fac- 
tory-fit and machined closures as 
stock interior doors. The pre-fit fea- 
ture was introduced in the line of 
heavy 1% inch entrance doors in 1939. 
Pre-fit Doors Are Exact Size 

These doors, rather than being 
made oversize to be hand-trimmed on 
the job, are cut to exact dimensions 
by precision machinery and are ready 
to hang when they leave the mass- 
production door factories. Pre-fitting 
means saving of labor in hanging and 
therefore speeds construction. Fur- 
thermore there will be no marks of 
dull hand tools or misfitting of the 
doors that are factory machined. 
Eliminated also is the possibility of 
on-the-job cutting that would detract 
from the door design. 


Complete Machining Now Available 


The machining of stock doors is 
now also often done at the factory. 
This would include boring or mortis- 
ing for locks and gaining or routing 
for hinges. 

While both the pre-fitting and ma- 
chining of the interior doors is now 
done only to special order, it is the 
ultimate objective to bring out a line 
of stock pre-fit and machined doors. 
A study of the problems involved re- 
vealed that the only real problem 
arises in routing for face plates. The 
door manufacturers believe that this 
obstacle, in addition to a few other 
necessary slight specification changes 
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These are pre-fit inter- 

ior doors with machin- 

ing for latches done at 
the factory 


for hardware parts can be overcome 
in a period of time. 

Manufacturers realize that all doors 
will not have tubular locks and that 
in many cases more expensive hard- 
ware, requiring special machining of 
the door, will be demanded. For home- 
owners desiring such special work, 
unmachined doors will, of course, be 
available. 


Gaining for Hinges Explained 


To permit hanging of the door to 
swing either to the left or right, the 
factory-mortise for hinges will not 
be complete. Rather, a narrow strip 
of stile will be left at either edge of 
the mortise; one edge will be removed 
by the carpenter before placing the 
hinge. 

An expanded promotional program 
has been undertaken by the manufac- 
turers to introduce the doors right 
now even though at present their 


Sliding door units will 

be again available soon, 

with hardwood track 
shown below 
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Latest Development— Pre-fit, 
Machined Interior Closures; 
Sliding Doors Available Soon 


product is available only for war 
needs and essential building. Build- 
ers of sizable housing projects—both 
private and public—have been using 
the fully-machined doors. 


Modern Door Designs Featured 


Featured in the promotional cam- 
paign are modern three-panel designs 
which not only harmonize with pres- 
ent day architecture but also con- 
tribute to new decorative themes of 
remodeled homes. The fir door manu- 
facturers hope to interest distributors 
and dealers in a standardization and 
simplification program which _ will 
offer better designs architecturally in 
somewhat fewer sizes and fewer non- 
essential layout variations. 


Sliding Doors in 60 Days 


At the same time the Douglas fir 
door industry is readying to market 
again the Sav-A-Space Sliding Door, 
which was first introduced by the 
members of Fir Door Institute shortly 
before the outbreak of war. With new 
and improved hardwood track reduc- 
ing noise, the sliding door assemblies 
will be available for dealer stocks in 
from 60 to 90 days. 

The door makers’ produce _ the 
framework, including a _ header in 
which there is track for overhead 
rollers carrying the door. This com- 
plete assembled framework, with 
hanger hardware in place, is set up 
in distributors warehouses and is sold 
through the lumber dealer. The lum- 
ber dealer furnishes a standard 1%- 
inch door from his stock in any design 
specified. The framework fits any 


standard 2 x 4 wall and is covered 
by the wall material, and the assem- 
bly receives all 1%-inch doors. Finish 
hardware for the door is packaged 
with the operating hardware as a part 
of the unit. 


package 





Below: Two types 
of finish hardware 
either of which 
may be had with 
the sliding door 
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L-335 


Credit this one to Ed Libbey, of the 
National Retail Lumber Dealers As- 
sociation. 

L-335, as you know, went into effect 
on Aug. 1; a date now known to some 
sectors of our industry as “L-Day.” 
Along with the big Indian came the 
little Indian; namely Direction 8 that 
tells you about getting extra inven- 
tory to take care of those minor-re- 
pair sales. 

On the afternoon of L-Day, a retail 
lumberman called Ed by long distance 
and said something like this: “I un- 
derstand I can sell only 8,000 feet of 
lumber for repairs, without certifica- 
tion, between this morning and the 
end of the quarter. Is that right? 
Check. Well, I sold that 8,000 feet 
this forenoon. What do I do now?” 


Direction No. 8 


Ed says that L-335 seems to be get- 
ting off to a satisfactory start; all 
except for the little Indian. Few lum- 
bermen object to the basic order, and 
some are wishing it had gone into 
effect a couple of years ago. But they 
do take exception, or raise objection, 
to Direction 8. Usually it’s just an 
effort to understand what the docu- 
ment means. Practically all the let- 
ters, wires and ’phone calls coming to 
the NRLDA office about L-335 have to 
do with this Direction. 

To see what if anything would hap- 
pen, this page took the retailer’s ques- 
tion to the Lumber Division. We 
didn’t expect much if any new inter- 
pretation, for the officials of the Divi- 
sion have worked long hours over it 
and have already spoken their pieces. 
But you may be interested in knowing 
the answer made to the question 
raised by a dealer who has sold out 
his allowance for uncertified sales and 
who has actually done it the first day. 

The agency made a couple of 
points; the first explanatory, the sec- 
ond procedural. 

First: The Lumber Division knows 
that 5,000 to 8,000 feet per quarter 
isn’t much lumber, per yard. But if 
you multiply this figure by, say, 
25,000 yards you get a sizable block 
of forest products. Well, at the pres- 
ent time, there isn’t any more to put 
into the kitty; for it’s clear enough 
that the Division can’t distribute stock 
it doesn’t have and can’t get. 

Second: The Division knows there’s 
more urgency about repairs in one 
community than in another. No need 
to argue about it. For any one of a 
score of reasons a community may 
have done little new construction in 





the years immediately before the war; 
may be obliged to get along with old 
buildings that are just naturally let- 
ting go. Some other community may 
have built a lot of new construction; 
probably is clamoring for every sort 
of thing just to “complete” these rela- 
tively new buildings. Clearly enough 
the place with the old buildings has 
the better argument. 


Setting Quotas 

But suppose the Division had de- 
cided in the interest of fairness to 
survey the trade areas of these 25,000 
yards, for the purpose of setting each 
individual quota according to relative 
needs. It would have taken years to 
get the Order into action. The officials 
decided the margin per yard was too 
small to warrant even a brief delay. 

There is something you can do 
about it. The Division doesn’t like to 
publicize it too much, for the chances 
of action are strictly limited by the 
lack of stock in the general inventory. 
But, in theory at least, it is possible 
for a retailer to go to the WPB and to 
file a request for more than the 5,000 
or 8,000 feet allotted him and to get 
this additional stock. Apparently the 
Division would prefer to have this 
provision forgotten. Not because the 
officials want to double-cross any- 
body; quite the contrary. It’s because 
there is so little extra stock to work 
with that only extreme cases of need 
can hope to get relief in this way. 


Preference Applications 


This whole business has come up 
in another and slightly different way. 
It seems that Direction 8 got gener- 
ally known over the country; not only 
among lumbermen but also among 
their customers. This is the time of 
year when buildings are prepared for 
winter; hence many dealers, in addi- 
tion to Libbey’s telephone conferee, 
sold out their supplies immediately. 
Still the repair customers flooded in; 
asked if there wasn’t SOMETHING 
that could be done. 

Apparently there were some 25,000 
retail minds with but a single thought. 
Whatever else it means, this does in- 
dicate a high degree of energy and 
resourcefulness in the industry. These 
dealers took their customers around 
to the local WPB and helped them file 
applications for priorities to buy re- 
pair -materials. Those applications 
flooded down onto the WPB; in regi- 
ments, divisions, corps and armies. 
Day and night the columns rolled. 

Presently the WPB and the FHA 
joined forces and issued a mixture of 
warning and appeal. Basically it was 
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a repetition, with gestures, of the 
earlier statement that no such priori- 
ties would be granted save in extreme 
emergencies. Houses damaged or de- 
stroyed by flood, fire, earthquake or 
storm can be repaired or replaced if 
they’re proven necessary for the war 
effort or if they fit the rest of the for- 
mula. Also those buildings in danger 
of serious deterioration from such 
factors as roof leaks, broken joists or 
weakened frames may be repaired. 
All others must wait. How closely 
the agencies are drawing their lines 
may be gathered from the statement 
that “deterioration of lumber because 
of wear and tear will not be consid- 
ered an emergency need for lumber 
if the parts to be replaced will func- 
tion without repair for at least an- 
other three months.” Also add the 
following quotation from the same re- 
lease: “Homeowners were urged by 
WPB and the Federal Housing Ad- 
ministration to refrain from attempt- 
ing to obtain ratings for any but the 
most essential emergency lumber 
needs. Direct and indirect military re- 
quirements for lumber are so high, 
and total essential lumber demand so 
far in excess of supply, that all un- 
necessary use of lumber must be cur- 
tailed.” 


4th Quarter Supply 


The immediate future of all these 
uncomfortable controls must turn 
upon the visible supply of stock when 
measured against the most urgent 
needs. Despite the gloomy color of 
the quotation in the paragraph just 
above, this page had hoped that the 
fourth quarter figures would make it 
possible to ease up. Reports indicated 
that some rather extensive leakage of 
stock had been discovered and stop- 
ped. Other reports were to the effect 
that cut-backs and cancellations would 
make still more lumber available for 
civilian uses. 

We hate to tell you this, just as 
much as you hate to hear it; and we 
hope as fervently as you do that offi- 
cial and final figures will prove our 
statements wrong. But the unofficial 
fourth-quarter figures, as of this writ- 
ing, indicate that the supply to be 
divided will run about a billion feet 
less than for the third quarter; also 
that fourth-quarter “essential de- 
mand”—the demand that is supplied 
before the general run of civilian 
needs are considered—is going to run 
considerably higher than for the third 
quarter. That’s the bad news in a 
capsule. We repeat that these are 
not official figures; that is, they 
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haven’t as yet gone up top side to be 
signed and sealed. Official figures for 
the fourth quarter will be issued, 
probably, early in September. And, 
until they do come out, of course 
they’re subject to modification by the 
shifting of general factors. But those 
who should know tell this page that, 
lacking big events such as the col- 
lapse of the Nazis, the above state- 
ments pretty well describe the allot- 
ments you may expect. This is for 
but one quarter; and basic factors can 
change quickly. If they do, the change 
is fairly certain to be for the better. 


Supply Factors 


No special need to ferret out all the 
things that caused the decline in lum- 
ber production. In part it was sea- 
sonal and was expected. But opera- 
tors are saying that the lack of 
heavy-duty tires is proving to be a 
serious handicap. Informal reports, 
especially from the Pacific Northwest, 
indicate that logging trucks out of 
commission for lack of tires have 
caused a decline in the supply of logs 
amounting in some cases to 30 percent 
or even more. No over-all figures 
have come to this page. There is an 
ugly story current that perhaps 
shouldn’t be repeated, save as it can 
give the parties involved a chance to 
refute it or to correct the difficulties. 
It is to the effect that the decline in 
heavy-duty tires is the result of a 
deliberate slow-down on the part of 
labor; an effort to make jobs last. 
Rubber manufacturers say they could 
increase tire output materially, save 
for the low “work quotas,” alleged 
to have been set by organized labor. 
We hope this isn’t true; for, if it is, 
labor is being stuck behind the eight- 
ball by its own leaders. 


War-Goods Production 


The daily press has had much to 
say about the continued argument 
over conversion to civilian-goods pro- 
duction. As you know, all sorts of 
factors are being listed; Armed Serv- 
ices against civilian business, big cor- 
porations against small businesses, 
industries still deep in munitions pro- 
duction against industries whose war 
contracts have been completed and 
so on. 

The most serious argument is by 
Army men, to the effect that certain 
munitions are far behind schedule; for 
no one for a moment wants to deny 
the fighting men the equipment they 
need. 

General impression is that the 
Army is trying to meet any and every 
possibility. Last night this page 
talked with a Colonel in the regular 
establishment; and he called attention 
to the very heavy expenditure of 
equipment in Normandy; said that 
past experience could be no safe 
measure of losses when the Army 
closes in on Germany; added it would 
be grim business to be short of sup- 
plies when the final crisis comes in 
Europe. 

Without listing all available fig- 
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ures, it may be said briefly that the 
WPB purpose of gradual re-conversion 
still holds. There may be some 
amendment of the original order. Al- 
ready the WMC has been given some 
control over conversion .by Justice 
Byrnes; but this is not likely to make 
any large difference. Incidentally, the 
rumor is current that Mr. Byrnes in- 
tends soon to return to private law 
practice. Expect the _ industrial 
change-back to proceed; not too 
evenly, perhaps even in what may 
seem to be unfair ways. The unfair- 
ness will not be intentional; will stem 
from the fact that some military lines 
are heavily stocked against any 
eventuality while others are not. 


Cinderella Industry? 


At the moment, our industry ap- 
pears still to be deeply involved in 
military production, while released or 
about-to-be-released industries are 
giving lumber markets the acquisitive 
eye. Small wonder that lumbermen 
fear and resent the rumors that large 
quantities of postwar U. S. lumber 
production will be sent over to rebuild 
Europe. 

This page has continued to search 
for information on that subject; finds 
little additional information. It still 
stands as of two weeks ago; no for- 
eign lumber commitments of any 
kind; careful efforts to collect exact 
information about European lumber 
supplies, needs and resources; equally 
careful efforts to set up a formula 
that will take full and primary ac- 
count of U. S. needs and interests. 

It’s somewhat reassuring to know 
that the final administrative decision 
will be in the hands of the Depart- 
ment of £‘+-c; not in the hands of 
less ree unsible agencies. The State 
De-aitment, in the past and at the 
present, has been noted for putting 
U. S. interests first. Estimates, which 
can’t be too exact until all the col- 
lateral facts are collected, continue 
to be that about ten percent of post- 
war lumber production will be ex- 
ported. This includes the amount that 
will be sent to Canada; in fact it in- 
cludes world-wide U. S. exports. 

Not the least reason for industry 
uneasiness about postwar exports is 
the high, wide and handsome prophesy 
about post-war building demand. It 
would be plenty lousy to have a huge 
home demand and nothing to sell. 


Post-War Markets 


Universal prediction has been that 
private construction is sure to be the 
No. 1 factor in keeping prosperity 
with us; both during and after the 
change-back. That prophesy still 
stands. True enough, the post-war 
markets are not being pictured in 
such astronomical figures; and that’s 
probably all to the good. Some of 
those earlier predictions would have 
been a lot of houses; more than the 
available lumber and labor. 

One organization is said to have 
told its members that city home con- 
struction alone would start the post- 


war period with a demand backlog of 
thirty billion dollars in sight. An- 
other estimated the house shortage at 
more than six million units. This was 
accumulated shortage; not potential 
stuff that might come up in the nor- 
mal course of events in the future. 
Include the estimated modernizing 
needs, in country and city, and the 
adding machine just naturally broke 
down. 

These inflated figures were rather 
silly. In fact they were worse than 
that; for they created a fantastic pic- 
ture of the market that in turn in- 
spired fantastic marketing plans and 
really invited every kind of industry, 
capable of making anything that re- 
motely resembled shelter, to invade 
our markets. 


Rational Measurements 


Government officials, those much 
derided bureaucrats who are supposed 
to believe anything if it’s particularly 
loupy, were the first to put the finger 
on these swelled-up estimates. The 
government men had been hearing 
about these huge demands in every 
field; were hearing about them from 
manufacturers who begged and 
pleaded for permission to start vast 
production plans in about every field. 
If this information was well founded, 
that would be fine. It would mean 
full employment in post-war produc- 
tion. The WPB decided it had better 
get some information, right from the 
cook house. It asked the Bureau of 
the Census to make one of its famous 
sampling surveys. 

Results were a bit deflationary but 
wholesome. The Bureau discovered 
potential markets for all lines of 
goods; and while demand _ varied 
rather widely it didn’t amount to the 
huge amplitude claimed by those who 
were asking the release of materials. 
The present market for washing ma- 
chines, for example, is a little more 
than twice the pre-war peak year 
sales. The market for sewing ma- 
chines is more than three times the 
pre-war peak. But the radio market 
is about one-third the pre-war peak; 
with but about four months of maxi- 
mum volume sales in sight. 

The WPB came to the conclusion, 
after a careful study of these figures, 
that the citizens of the U. S. have 
suffered little from wartime short- 
ages. That statement will make 
plenty of people, including plenty of 
lumbermen, plenty mad. Haven’t suf- 
fered? We’ve done nothing else but! 
Yes, yes; and there, there! What the 
WPB is driving at is this: The short- 
ages that will issue in immediate 
buying when the opportunity offers. 
Those WPB boys have about reached 
the conclusion that while there’ll be a 
brisk and in most fields a slightly bet- 
ter than normal demand, there isn’t 
going to be that huge post-war boom 
we’ve been hearing about. They think 
now that most controls will need to be 
maintained only during the overlap- 
ping period when the change-back is 
in process; while a given factory is 
finishing off its munitions contracts. 
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U. S. Engineers photo 


Diaconal stacking of lumber in uniform packages cuts handling time (from empty straddle truck in road to full truck in road) from 70 


seconds to |I2 seconds. 


U. S. Engineers Lumber Storage Methods 
Save Time and Money 


When a retail lumber yard loads a 
few hundred or a few thousand board 
feet a day, methods of handling and 
storage do not mean much in terms 
of operating costs. But when a 28 
million foot yard consistently moves 
half a million feet a day, reductions 
of labor and equipment time in han- 
dling, result in noticeable savings. 

\t Walerga Lumber Storage Yard 
of the U. S. Engineers near Sacra- 
mento, Calif., 45 million feet of finish 
lumber was handled in the first five 
months of 1944 at an over-all cost of 
less than $4 per thousand. This rep- 
resents a reduction of operating costs 
of about 26 percent. Handling time 
has been reduced 33 percent. Two 
feature operations can be credited 
with the savings. 

All lumber is packaged at the time 
it is unloaded from the cars, is carried 
in this packaged form in storage, and 
still in packages, is loaded for out 
shipment. Stacks four feet wide and 
five and one-half feet high are built 
up on carrier blocks and are retained 
in form by side cleats and end stick- 
ers. One inch lumber is stacked 68 
boards high, and two inch is stacked 
34 boards high. By standardizing the 
Stacks, the work of the carrier vehicle 
1s uniform on all sizes of lumber. This 
materially expedites operation. 

The second innovation that has ef- 
fected even greater economies, is the 
placing of stack rows diagonally in 
the bays instead of at, right angles to 
the roadways. In the former practice 


% 


Finish lumber is pack- | 
ased as it is unloaded | 
in four feet wide by 
5!/2 feet high bundles. 
The units are not 
broken until after re- 
moval from the yard. | 


of placing stack rows at right angles 
to the roadways, even with twenty 
feet clear between bays, carrier ve- 
hicles had to back and turn to straddle 
the stacks, depositing or picking up 
their loads. 

At Walerga, this is all changed. 
Stack rows are at a 45 degree angle 
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U. S. Engineers photo 


to the roadways. The carriers which 
formerly backed and turned to reach 
the right angle stacks, now drive 
right in, just as you angle park your 
car at the market or parking lot. 
Loading time from the roadway to the 
stack and back onto the road is cut 


(Continued on Page 44) 


35. 





ee « ASSOCIATIONS & CLUBS 





Reconversion Problems and 
Postwar Plans Will Be Topics at 
NRLDA Annual 


Problems of reconversion, including 
the distribution of surplus building 
materials, and postwar industry plans 
will occupy the directors and dele- 
gates of the National Retail Lumber 
Dealers Association when they meet 
Oct. 25 to 28 at the Mayflower Hotel, 
Akron, Ohio. The directors and dele- 
gates will represent the 22,000 lumber 
dealers of the United States. 

“As lumber dealers constitute the 
main channel of distribution for ma- 
terials going into all types of light 
load-bearing construction — homes, 
farms, commercial and service estab- 
lishments, and industry-supply—this 
meeting can have far reaching effect 
on our National economy,” stated H. 
R. Northup, secretary, National Re- 
tail Lumber Dealers’ Association, 
Washington, D. C. 

“Upon this construction industry 
lies the burden of taking the first 
steps toward converting our economy 
from a war to peace-time basis,” Sec- 
retary Northup explained. “Lumber 
dealers as the center of the home 
building distribution system must be 
ready to finance and man their busi- 
ness, and to handle the huge quanti- 
ties of materials that will go into 
home building the post-war public 
will demand. 

“How fast the slack in employment 
will be taken up will depend in large 
measure on how fast private building 
can get under way as the war ends. 
The type of homes that will be built 
will depend on the kind of materials 
that reach lumber dealers stocks dur- 
ing the first few months after the ces- 
sation of hostilities.” 


Gulf Coast Lumbermen Meet 


Members of the Gulf Coast Lumber 
Association of Texas met at the 
Beckham Hotel in Greenville on Mon- 
day evening, July 24, for a banquet 
and business meeting. 

J. E. Arnold, Greenville, was in 
charge of arrangements and J. W. 
Lambert, also of Greenville, acted as 
toastmaster. 


Hosts to WPB Officials 


Messrs. Miller, Kirby, and Wilson, 
of the War Production Board office in 
St. Louis, Mo., were guests of a joint 
meeting of the Wood Products Insti- 
tute of Greater St. Louis and the 
Cahokia Lumbermen’s Club of Illinois, 
in the Hotel DeSoto, St. Louis, where 
190 lumbermen listened to an exposi- 
tion of the intricacies of the new 
lumber Order L-335. 

President Sawyer of the Cahokia 
club was master of ceremonies and 


introduced Mr. Miller, head of the lo- 
cal WPB office. He was followed by 


' Mr. Kirby, who gave a clean-cut 


résumé of Order L-335. Mr. Wilson, 
assisted by Mr. Kirby, ably conducted 
the question period, and the meeting 
was voted a success by those in at- 
tendance. 

C. R. Sloan is president and Frank 
J. More, with offices in the Roosevelt 
Building, St. Louis, Mo., is secretary, 
of the Wood Products Institute of 
Greater St. Louis. 


Carolina-Virginia Club 


The Carolina-Virginia Lumbermen’s 
Club will have its quarterly meeting 
at the Hotel Sir Walter, Raleigh, N. 
C., on Sept. 12. 

Officers of the club are: President— 
T. B. Bledsoe, Brown-Bledsoe Lumber 
Co., Greensboro, N. C.; vice-presidents 
—S. P. Hines, Hines Bros. Lumber 
Co., Kinston, N. C.; and Joe W. Mc- 
Laney, McLaney Lumber Co., Char- 
lotte, N. C.; secretary-treasurer—H. 
W. Sholar, H. W. Sholar Lumber Co., 
Lenoir, N. C. 

Directors are J. M. Saunders, Sr., 
Saunders & Cox, Williamston, N. C.; 
H. R. Butler, Farnville-Woodward 
Lumber Co., Suffolk, Va.; Joe Virge- 
son, Joe Virgeson Lumber Co., Colum- 
bia, S. C.; and Norman J. Warner, 
Marshall Lumber Co., Asheville, N. C. 


Will Hold Conference on New 
Developments in Wood Products 


A conference on new developments 
in wood products will be held at the 
New York State College of Forestry, 
Syracuse University, Oct. 6 and 7, ac- 
cording to an announcement by Chan- 
cellor William P. Tolley of the Uni- 
versity. This will be a gathering ‘of 
experts from wood-using industries, 
research institutions, the Army and 
the Navy, who are engaged in the pro- 
duction or use of new wood products 
to meet the demands of war and are 
now planning for the postwar period. 

Dr. Joseph S. Illick, acting dean of 
the New York State College of For- 
estry, states that the program now 
being prepared will include exhibits 
and demonstrations of recent develep- 
ments in the field of wood products. 
It will also include talks and papers 
on outstanding achievements in their 
production by research institutions 
and the industries. The conference 
will be concerned not only with these 
new materials of the mechanical and 
the chemical laboratories but with 
further refinements in serviceable 
wood products through research. Spe- 
cial demonstrations at the conference 
will indicate the possibilities of im- 
portant future developments in the 
use of wood products. 

Many of the leading wood-products 


industries will install and operate ex- 
hibits. These exhibits will be set up 
in the rotunda of Bray Hall and the 
library reading room of the Marshali 
Memorial Building. Committees have 
been organized and are now working 
on the program of speakers, the dis- 
play of exhibits, and the accommoda- 
tions for representatives of the indus- 
tries and Government agencies who 
will attend the conference. 

The conference will emphasize de- 
velopments in wood plastics, the use 
of synthetic resins in the gluing and 
laminating of wood, the use of elec- 
tronics in the drying and laminating 
of wood and fire-resistant treatment 
of wood. A feature of the conference 
will be the inspection of the College 
pulp and paper mill in operation and 
a review of research projects in prog- 
ress at the plant. 


Middle Atlantic 
Regional Meeting 


A regional meeting was called by 
the Middle Atlantic Lumbermen’s As- 
sociation on Aug. 3 at the Lord Balti- 
more Hotel, Baltimore, Md., to enable 
Robert A. Jones, executive director of 
the organization, to explain the pro- 
visions of L-335, the new lumber dis- 
tribution order. 

An invitation to attend the meet- 
ing had gone out not only to the af- 
filiates of the association, which has 
headquarters in Philadelphia, but also 
to members of the Baltimore Lumber 
Exchange and related groups, with 
the result that some sixty or more 
representatives of the trade turned 
out and listened attentively to the ex- 
position of Mr. Jones. 

J. Hammond Geis, regional director 
of the Middle Atlantic association, oc- 
cupied the chair, and introduced Elias 
W. Nuttle, president of the organiza- 
tion, who made a brief introductory 
talk and welcomed those present, in- 
viting every one to work with the 
group and thus enhance its influence. 
The meeting was one of a series 
arranged to take place at different 
points in the Middle Atlantic region, 
and which, it is hoped, will do much 
to reconcile conflicting opinions and 
result in working out a helpful spirit 
which should go far to benefit the en- 
tire industry. 


Twin Cities Hoo-Hoo Hold 
Picnic & Golf Outing 


Amidst beautiful surroundings 
and under perfect skies and with 309 
in attendance, the annual picnic of the 
Twin Cities Hoo-Hoo Club held on 
Thursday, Aug. 3, at the Minnesota 
Valley Country Club and the Minne- 
apolis Auto Club, proved an unquali- 
fied success. 

Site of the athletic endeavors was 
at the Minnesota Valley Country 
Club, where a total of 79 golfers teed 
off to contest for the golf prizes. For 
those not so athletically inclined 
games of horeshoe, darts, quoits, put- 
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How new houses are started! 


‘Tew, on thousands and thousands of American 
farms, cash income is at peak heights. 


Some day soon these farmers are going to start 
the building improvements they’ve wanted so long. 

The woman’s vote will be for a new, modern 
and comfortable home. Right now many of these 
farm women are making plans for their new home. 
It will have all the modern improvements, of 
course, including insulation. 

That’s why Insulite advertising is appearing in 


the leading farm journals—to build sales for In- 
sulite dealers everywhere. The farmers and farm 
wives in your community are reading about Insulite 
every month. Do you want to get this business we’re 
developing for you? Then see that Insulite prod- 
ucts are prominently displayed in your sales room; 
and ultilize the sales helps we'll gladly send you. 


INSULITE 


MINNEAPOLIS 2, MINNESOTA 








MADE 
EXCLUSIVELY 
FROM WOOD 





The National Farm Magazines Carrying Insulite Advertising... * 


COUNTRY GENTLEMAN 
HOARD’S DAIRYMAN 


SUCCESSFUL FARMING 
POULTRY TRIBUNE 
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With Victory 


—Plan to Restock 
With Booth-Kelly 
Certified Lumber 


Favorite lumber of hundreds 
of dealers before the war, 
Booth-Kelly certified Douglas 
Fir will be the ideal stock to 
restock your yard with as soon 
as restrictions permit. 


The Booth-Kelly name on the 
lumber is your guarantee—and 
your customers’ guarantee—of 
quality. 


Adequate dry kiln facilities 
will enable Booth-Kelly to make 
prompt shipments of dry lum- 
ber to postwar customers. 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BootliAtell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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ting were provided, with suitable 
prizes for the proficient. 


Following the 19th hole activities, 
the entire gathering adjourned to the 
Minneapolis Auto Club across the 
road where they enjoyed to the ut- 
most a real Southern chicken dinner. 
After dinner, awards were made to 
the golf winners and winners in the 
other contests, and War Bonds to the 
total of nine were distributed. 


Thereafter the party again repaired 
to the Minnesota Valley Country Club. 
A high peak of conviviality distin- 
guished the entire day and evening. 
Committees who functioned so har- 
moniously and who were responsible 
for the outstanding success of this 
party were as follows: 


Co-Chairmen—Earl Emmer, Emmer 
Bros. Lumber Co., and Don Ross, H. 
W. Ross Lumber Co. Banquet—Harry 
Duffy, Duffy Lumber Co., Anoka. 
Tickets—F. B. Anderson, F. B. Ander- 
son Lumber Co. War Bond Sales— 
Clyde Starling, Long-Bell Lumber Co. 
Sports—Johnnie Giles, Insulite. Golf 
—Nate Thompson, Thompson Lumber 
Co. Transportation—John Andrew, 
Reserve Supply Co. Publicity—B. 
Wambolt, Mississippi Valley Lumber- 
man. 


Hoo-Hoo Invade Mexico 


Rosarito Beach at Rosarito in 
Lower California, Mexico, was the 
unique scene of a dinner and conca- 
tenation held on the night of Aug. 10 
by San Diego Hoo-Hoo Club, with a 
considerable number of members of 
Los Angeles Hoo-Hoo Club in attend- 
ance, whose Hoo-Hoo Nine directed 
the initiation ceremony. 


The committee of arrangements 
was chairmanned by Robert Estudillo, 
operator of the Maderia San Ysidro, 
a retail lumber yard at Tia Juana, 
across the border from San Diego. 
Senor Estudillo was assisted by Clif- 
ford Roberts, Benson Lumber Co.; 
Carl Gavotto, American Products, 
Inc.; and Mearl Baker, Baker-McDer- 
mott Hardwood Co., San Diego. 


Asbestos Cement Products 
Association Elects 


S. P. Moffit of New York, a leader 
in the asbestos building materials field 
for more than twenty years, was re- 
elected president of the Asbestos Ce- 
ment Products Association at its 
recent annual meeting in New York. 
Mr. Moffit, who now begins his fifth 
year as head of the asbestos group, 
has been vice president of the Ruber- 
oid Co. since 1936 and has been active 
in the Asbestos Cement Products As- 
sociation since its formation some 
twelve years ago. 


E. W. (Pat) Smith of Cincinnati, 
was named vice president, and Donald 
Tulloch, Jr., of Philadelphia remains 
as association manager. Mr. Smith is 
vice president in charge of sales of 
the Philip Carey Co., which he joined 


this spritig after many years as’a top 
sales executive for Johns-Manville. 
Mr. Tulloch has served as manager 
of the industry’s association since its 
organization. 


Chicago Hoo-Hoo Will Meet 
Sept. 7 


By special dispensation of Snark of 
the Universe Don Montgomery, the 
Chicago contingent will observe Hoo- 
Hoo Day on Thursday, Sept. 7, with 
a golf tournament and dinner at the 
Westward-Ho Golf Club located on 
Wolf Road, a quarter mile North of 
North Avenue, in Melrose Park, III. 

Golf players will tee off from 1 to 
1:30 p. m. and blind bogey and mys- 
tery holes will be included in the play. 

A six-course dinner will be served 
at 6 p. m. 


Predicts Greater Demand for 
Wooden Boxes 


C. D. Hudson, Washington, D. C., 
manager National Wooden Box Asso- 
ciation, spoke before a conference of 
wooden box manufacturers in Spokane, 
recently. Mr. Hudson, who formerly 
made his home in Spokane where he 
was connected with the Western Pine 
Manufacturing Co., told the box pro- 
ducers that the government’s heaviest 
demand for their product would come 
in the fourth quarter of this year 
and predicted this demand would con- 
tinue well into 1945. He spoke of 
the fact that plans to use steel cases 
for shipment of some army supplies 
had recently been cancelled and this 
would mean a greater call for box 
lumber for packaging ammunition and 
other supplies. 


Scheduled Meetings 


Sept. 5-6-7—Pacific Coast Wholesale 
Hardwood Distributors Association, 
Santa Barbara Biltmore Hotel, Santa 
Barbara, Calif. Twenty-second an- 
nual and war conference. 

Sept. 7—Chicago Hoo-Hoo Club, West- 
ward-Ho Golf Club, Wolf Road, one- 
fourth mile north of North Avenue, 
Melrose Park, Ill. Annual meeting 
and golf tournament. 

Sept. 9—International] Concatenated wr- 
der of Hoo-Hoo. An All-Out annual, 
with simultaneous meetings in vari- 
ous cities and towns throughout the 
United States and Canada. 

Sept. 12—Carolina-Virginia Lumber- 
men’s Club, Hotel Sir Walter Raleigh, 
Raleigh, N. C. Quarterly meeting. 

Oct. 6 & 7—Conference on new devel- 
opments in wood products at New 
York State College of Forestry, Syra- 
cuse University, Syracuse, N. Y. 

Sept. 27—National Wholesale Lumber 
Yard Distributors’ Association, La 
Salle Hotel, Chicago. Annual meet- 
ing. 

Sept. 28-29—National Hardwood Lum- 
ber Association, LaSalle Hotel, Chi- 
cago. Forty-seventh annual and 
hardwood industry conference on 
postwar problems. 

Oct. 17—Southeastern Hardwood Manu- 
facturers’ Club, Seminole Hotel, Jack- 
sonville, Fla. Quarterly meeting. 

Oct. 25-26-27-28—National Retail Lum- 
ber Dealers’ Association, Mayflower 
Hotel, Akron, Ohio. Open meeting on 
the 27th; committee meetings on the 
25th’ and 26th; directors’ meeting on 
the 28th. 


August 19, 1944, AMERICAN LUMBERMAN 





son 
the 


“EM 





Am 











Pa etna nig: > eR SAREE 5 




















| 


DISTRIBUTING LOGS TO FOUR BAND MILLS 


THE BUNYAN GIRLS in Red River's 


mili and factories have capably replaced many of Paul Bunyan’s Lope 


sons who have gone to war (950 Red River Westwood employes in 
the armed forces). 


“EMBER WESTERN *INE ASSOCIATION 5 ee 


THE RED RIVER LUMBER COMPANY 


MILL, FACTORIES, GENERAL SALES. WESTWOOD, CALIFORNIA 


SALES OFFICES MINNEAPOLIS Cuicaco New Yorx San Francisco _ Los ANGELES 
DISTRIBUTING YARDS Cuicaco Minneapouis Los ANGeLes Reno. 
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E. M. Bonner 


The Appalachian Hardwood Manu- 
facturers, Inc., held its industry meet- 
ing in Cincinnati, Ohio, at the Neth- 
erland Plaza Hotel, Friday, Aug. 11, 
with President E. M. Bonner, Atlas 
Lumber Co., Cincinnati, presiding, 
and an attendance of approximately 
85. 

The purpose of this meeting was to 
consider the provisions of Order 
L-335 and its effect on the manufac- 
ture and distribution of Appalachian 
hardwood. Don Campbell, the WPB 
Administrator of L-335, held the floor 
during the morning session. He stated 
that only vital military necessity 
brought this order into being, that it 
was fully realized this the order car- 
ried dangerous implications to the en- 
tire industry, and therefore one that 
would have to be intelligently admin- 
istered. He pledged the efforts of his 
Division to such endeavor, and said 
that new directives may be issued 
from time to time to assure a uni- 
formity of understanding and opera- 
tion in order to make certain that 
more lumber be channeled into the 
war effort, and at the same time work 
least harm to consumers of lumber in 
other fields. Following his opening 
remarks, Mr. Campbell agreed to 
answer all questions asked him from 
the floor and the meeting was thrown 
open to general discussion. Partici- 
pating therein were Harl Hart, Earl 
Hart Lumber Co., Cincinnati; Dwight 
Hinckley, Dwight Hinckley Lumber 
Co., Cincinnati; M. C. Van Gorder, 
Mower Lumber Co., Charleston, W. 
Va.; E. G. Garties, Stearns Coal & 
Lumber Co., Stearns, Ky.; Luther O. 
Griffith, Griffith Lumber Co., Hunting- 
ton, W. Va.; E. D. Cirrence, Elk River 
Coal & Lumber Co., Swandale, Ky., 
various other members of the associa- 
tion and district officers of the WPB 
and the U. S. Forest Service. 

After the morning session the meet- 
ing adjourned for a complimentary 
luncheon provided by the Appalachian 
association, and resumed its afternoon 
session thereafter. Kendall Hobbs, 
Director of Priorities for the National 
Manufacturers Assn., reviewed the 
truck tire situation, and the critical 
effect the lack of replacements was 
causing in the production of lumber. 
He said unless relief was furnished, 
further drops in production could be 
expected, inasmuch as 90 percent of 
the lumber production is dependent 
upon trucks and trailers. Howard 


Appalachian Hardwood 
Manufacturers Hold 
Industry Meeting 


Denkel, Lumber and Products Division 
of the WPB, advised that any manu- 
facturer whose production was declin- 
ing because of lack of tires was to 
wire immediately to his Division in 
Washington, D. C., giving number and 
size of tires required and also the 
percentage his production had de- 
clined due to their lack. 

John Beach, Navy Lumber Co- 


National Commission 
Men Will Broaden 
Activities 


The annual meeting of the National 
Association of Commission Lumber 
Salesmen was held in Detroit, Mich., 
Aug. 10 and 11. Detroit welcomed 
the delegates with a temperature of 
98% degrees, and the same explana- 
tion was made as is heard in Los 
Angeles—“Very unusual.” 

Since ODT asks co-operation in 
eliminating all unnecessary travel be- 
cause of pressure of war transporta- 
tion, no attempt was made to secure a 
large attendance, those on hand being 
mostly officers, directors, and commit- 
teemen. 

M. E. Crow, Elkhart, Ind., chairman 
of the roster committee, reported that 
the 1944 Year Book and Roster has 
just been distributed to about 2,000 
lumber manufacturers, wholesalers, 
and processors of lumber and timber 
products, 160 machinery concerns, and 
400 commission lumber salesmen. 

It was the consensus after consid- 
erable discussion that the National 
Association of Commission Lumber 
Salesmen should work more closely 
with other lumber organizations and 


‘the general public, and with that in 


mind the public relations committee 
was renamed the inter-association and 
public relations committee, with M. 
W. Grundy of New Orleans in charge 
of the Southern States and Clayton 
G. Cary in. charge of northern and 
western territory. Secretary-Mana- 
ger Frank J. More is to act as secre- 
tary for the committee. 

Following the report of the nomi- 


ordinating Unit, acquainted the mem- 


bership with some of the facilities re- 
cently inaugurated by his office to as- 
sist the manufacturer and expressed 
his appreciation for the support given 
his office in the acquiring of lumber 
for the Navy. 

M. W. Stark, Motor Vehicle Divi- 
sion, Detroit Ordnance Division, spoke 
briefly of requirements for the Army 
truck body program. 

Luther Griffith and H. E. Everley, 
manager, Trade Extension Depart- 
ment, Appalachian Hardwood Manu- 
facturers, Inc., reported briefly on the 
forestry program the association is 
fostering. John W. McClure, secre- 
tary, National Hardwood Lumber 
Assn., Chicago, Ill., made a short ad- 
dress, in the course of which he ten- 
dered a cordial invitation to those 
present to attend the National Hard- 
wood Lumber Assn., meeting to be 
held at the La Salle Hotel, Chicago, 
Ill., Sept. 28-29. 


Frank J. More 


nating committee, consisting of H. A. 
Crane of Baltimore, W. E. Morgan of 
Columbus, Ohio, and Frank E. Bibb of 
Louisville, Ky., no nominations having 
been made from the floor, the follow- 
ing officers were elected by acclama- 
tion for the fiscal year 1944-1945: 

President—A. T. Brink, Tri-State 
Lumber & Shingle Co., Kansas City, 
Mo.; first vice president—M. E. Crow, 
Elkhart, Ind.; secondevice president— 
F. A. Widman, Louisville, Ky.; third 
vice president—A. L. Koelzer, San 
Antonio, Tex.; and secretary-manager 
—Frank J. More, St. Louis, Mo. 

The retiring president, C. G. Cary 
of the G. P. Shehan Lumber Co., St. 
Louis, Mo., announced the result of 
the election and formally turned the 
meeting over to the new president. 

President Brink, in his speech of 
acceptance, stated that under present 
conditions it will be necessary that 
salesmen give a great deal of thought 
and study to changes which have now 
become apparent in the business of 
lumber distribution and further 
changes in the offing, and suggested a 
tentative plan for a three-day session 
at the next annual meeting, to be held 
in conjunction with a series of lec- 
tures on wood technology at the For- 
est Products Laboratory, Madison, 
Wis., to which all members in attend- 
ance were agreeable. 

Following routine business, the date 
and location of the next meeting were 
left in the hands of the executive com- 
mittee, and the meeting adjourned. 
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VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Loaders 
Automatic Hot Press Unloaders 
Hot Press Feed Elevators 

Hot Press Off Bearing Elevators 
Hydraulic Elevating Tables 
Electric Elevating Tables 


Saw Mill Equipment 


Planer Feed Break Down Eleva- 
tors 

Dry Kiln Car Lumber Stackers 

Kiln Car Lumber Unstackers 


Elevating Tables for 


Smooth End Trim Saws 

Sticker Machines - Regrade Chains 
Rip Saw - Band Resaws 

Cut Off Saws and Planers 

Electric Lumber Transfers 


We Specialize in Designing Saw Mill 
and Veneer Equipment 


What Are Your Problems? 


AMERICAN 


MANUFACTURING CO. INC. 
2119 Pacific Ave., Tacoma 2, Wash. 


LINDSEY ~ :20 


Self-Loading Ze" 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 




































Those who know 

“Diamond Hard” 
Maple and Birch flooring 
prefer it above all others. 
We invite you to get ac- 
quainted with this quality 
flooring. 










HARD 





Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
: CHICAGO, ILL. 

















War Housing Record 
War housing, completed or unde1 


construction since the summer of 
1940, now totals over one and three 
quarter million units, which will house 
approximately 5,600,000 persons, in- 
eluding war workers and_ their 
families, John B. Blandford, Jr., 
Administrator of the National Hous- 
ing Agency, announced last week. 

Total completions now amount to 
1,627,290 units of which 889,625 
accommodations have been done 
through private financing and 737,665 
completed by public financing. 

Of the completions by private 
financing 701,109 are of new construc- 
tion and 188,516 accommodations have 
been accomplished by conversion. The 
737,665 units of public financing show 
702,280 units of new construction and 
35,385 accommodations by conversion. 

All but a few of the privately 
financed units are of the family type 
while the publicly financed accommo- 
dations comprise 522,490 for families; 
160,430 dormitory units, and 54,745 
stop-gap units, which includes both 
trailers and portable shelter units. 

Units under construction with pri- 
vate financing amount to 72,840. An 
additional 71,306 were scheduled to 
get underway as of June 30, of which 
57,334 are new and 13,972 are by con- 
version of existing structures. On 
the same date 54,028 public units of 
varied types were under construction 
and 15,995 more were to be started, 
of which 6,356 will be new units, 3,161 
stop-gap shelter accommodations and 
6,478 will be by conversion. 


How Big Is the Postwar 
Market for Homes 

The Bureau of the Census got 
around to the building industry; at 
least to residence construction, not 
long ago, and dug out the following 
figures which we consider quite inter- 
esting: 

Believe it or not, between April of 
1940 and April of 1944 the number 
of people owning their own homes 
increased by 3,380,000. However you 
account for it, this takes a sizable 
block out of the group that WANTED 
to own homes. There’s an estimated 
3,700,000 families who would buy or 
build now, if materials and labor were 
available and if the signs were right. 
The second part is important; for the 
Bureau discovered that only about 
800,000 of these families are so con- 
vinced and so established that they 
really mean it. That is, 2,900,000 
would do it, if jobs seemed secure and 
if nothing happened to scare them 
out. No doubt some of this margin, 
and probably a good many, really 
would build. 

But consider the sure-thing figure; 


800,000. Well, this country built 715,- 
000 houses in 1941; so this backlog of 
demand isn’t so overwhelming. Con- 
sider also that these people expect to 
spend an average of $4,400 per house 
and that some of them clearly expect 
to get upwards of $15,000 worth of 
houses for that investment. The day- 
dreaming done in household maga- 
zines has done these people a serious 
disservice; the plastic, mechanized, 
picture-window house, described as a 
little cottage within the reach of most 
people. There isn’t much doubt that 
some of these prospects will with- 
draw in disappointment when they 
get the estimates on these “little 
cottages.” 

However, as this page sees it, Bu- 
reau of the Census figures are rather 
cheering than otherwise. A _ visible, 
assured market of 800,000 housing 
units is something this industry can 
approach with confidence. If we were 
faced with a continuing annual mar- 
ket ranging up to two million units 
a year, as some of the prophets have 
been saying, we wouldn’t know what 
to do. Chances are we’d lose impor- 
tant sectors of our market to the 
competition of other industries. Be- 
lieve it or not, it’s healthier to have a 
salesmanship problem instead of a 
buying and delivery problem. All up 
and down the line it looks like a saner 
market; one that fits pretty well with 
our pre-war knowledge and experi- 
ence. 


Predict Firm Real Estate Prices 
The 1939-1940 level in real estate 
prices will be the floor beneath such 
prices for a considerable period after 
the war, in the opinion of home financ- 
ing executives in fourteen industrial 
centers where the greatest increase in 
the civilian population has come as a 
result of the war boom. In an opinion 
survey conducted by the United States 
Savings and Loan League, several of 
these managers of member savings 
and loan associations of the League 
felt that the price level in real estate 
would remain firm into the post-war 
period, while the majority suggested 
that a gradual tapering off of prices 
by from 10 to 25 percent would even- 
tuate in the readjustment period. 


Warns Against Too Many 
Multi-Family Units 


The need to produce lower cost 
dwelling units in the postwar home 
building expansion should not drive 
the building industry into too great 
reliance upon the multi-family unit 
for supplying the needs of the aver- 
age American family, the Home 
Building and Home Owning Commit- 
tee of the United States Savings and 
Loan League warned this week. By 
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PLYSCORD..,. 


“‘double-use’’ grade of 

Douglas Fir ‘Plywood 

--will help boost your 
post-war volume 


and proftt / 


1. BUILDERS CAN USE IT 
FOR FOUNDATION AND 
BASEMENT FORMS. 


2. BUILDERS CAN RE-USE 
THE SAME PANELS FOR 
SHEATHING AND 
SUBFLOORING. 


THERE’S a double-barreled sales story 
that will help you step up: post-war 
volume. Stock Plyscord—the sheath- 
ing grade of Douglas fir plywood— 
and sell more of it because of this 
one feature alone. 


Remember the other profit-producing 
features of Plyscord, too. Used as wall 
or roof sheathing, Plyscord lends 
strength and rigidity to construction. 
As subflooring, it provides a firm rigid 
base for the finish flooring—with no 
danger of cupping, warping, squeak- 
ing or shrinking. 


“For multiple-use concrete form work, PLY- 
FORM should be recommended, of course. 
Plyform is the special concrete-form grade 
of Douglas fir plywood. 


~ 


And before it is used for either 
sheathing or subflooring, Plyscord 
serves as an ideal ‘‘one-use”’ concrete 
form* It goes up quickly, provides a 
smooth, finless surface, is easily 
stripped for re-use. 


Feature Plyscord—and other grades 
of Douglas fir plywood—in your post- 
war selling plans. Build a bigger vol- 
ume because THERE IS A TYPE AND 
GRADE OF DOUGLAS FIR PLYWOOD 
FOR EVERY BUILDING JOB! 


DOUGLAS FIR PLYWOOD 
ASSOCIATION 


Tacoma 2, Washington 


Because of its many advantages, Douglas fir 
plywood today serves the war effort exclu- 
sively. Wher it is no longer so urgently 
needed for essential uses, it will again be one 
of your big volume-profit items. 


PLYVALL 


J Douglas Fir Plywood 
WALLBOARD 


5. F. P. A. 
INSPECTED 








DETAILS FOR JOIN- 
ING TWO TYPES OF 
FINISH FLOORING 
OVER PLYWOOD. 
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SPECIFY DOUGLAS FIR PLYWOOD BY THESE “GRADE TRADE-MARKS” 
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and large, the people have to live in 


for large apartment buildings. While 


The Trend Is Back to —— 
the kind of houses the entrepreneurs some savings and loan institutions are Private Construction 
in the building industry decide to gearing their financial machinery to Privat ia tis | 
build, but if there should be a wide take care of multiple units on a scale i pr construction 18 playing a | 
swing toward multi-family units in they have not attempted before, they relatively more important part in 
the interest of cost-reductions, right ,, ian thet sock walk “a th building activity than it did a year 
after the war, occupancy of such units ie peer teer thine aythorsnetlyy yn Hoy ago. This fact was revealed this week | 
will suffer in the long run, the Com- ideal i preferred pattern of Ameri- in a report by F. W. Dodge Corp. on 
mittee thinks. can living, and will continue to do construction contracts awarded in | oa 
“The question is of major im- ™ost of their lending in the single- July in the 37 states east of the Rocky 
portance now, because there is need family field. Mountains. ; hes 
to plan where the money is going to “If put to the test, the people of The trend is most remarkable in sul 
come from for building postwar this country would in the main choose residential construction where the Ce 
homes,” the committee said. “If 70 privacy of house and grounds in pref- Telative positions of public and pri- ; 
or 80 percent of the money is going erence to the up-to-minute efficiency Vate construction have been reversed | log 
to be needed for one-family and two- and appliances of an apartment. in a year, but it is being demonstrated | yor 
family homes, the financing problem There are conspicuous examples !" nonresidential construction as well, ae 
is different from that which would which contradict this observation, but In the residential field, public con- ] | 
result from a decision to go in heavily they are the exceptions.” struction during the first seven | wa 
months of last year represented 61 | 


Would you trade places with Him? 


Between the living standards of the American Farmer and the old-world 


peasant lies six generations of progress... 


Free Enterprise. 


150 years of American 


percent of the total as compared with 
85 percent so far this year. 

Public construction represented 92 
percent at this time last year as com- 
pared with 76 percent today in non- 
residential building. In this category 
are included commercial, manufactur- 
ing and educational buildings, hospi- 
tals, public and religious buildings, 
social and recreational buildings, as 
well as miscellaneous nonresidential 
buildings. 

Although the total July construc- 
tion volume of $190,539,000 exceeded 
by $6,878,000 the volume reported 
during the corresponding month of 
last year, the seven-month total for 
1944 lags considerably behind the 
total for the January-July period of 
1948. The comparative figures for 
the seven-month periods were $1,150,- 


‘760,000 and $2,034,933,000, the Dodge 


company’s reports show. 








The desire for better living and working conditions on American farms 
was met by the tractor, the combine, the corn picker, the cotton gin... 
all products of American Free Enterprise. 


With 6% of the world’s population, 7% of its land area, America has 76% 
of the world’s automobiles, 58% of the telephones. We have more ma- 
chines, and use more mechanical power than all the rest of the world 


Lumber Storage Methods 
Save Time and Money 
(Continued from Page 35) 








combined. 


American Free Enterprise has created successively higher standards of 


living for all Americans. The luxuries of the rich have become the neces- 
sities of the poor in each succeeding decade. It has made us the richest 


and most envied nation on earth. 


Yes, American Free Enterprise has grown this nation into long pants . . . 
has created more jobs and more prosperity than any other system known 


to man. 


Shall we preserve it? 


“We shall nobly save or meanly lose, 


the last best hope on earth.””—Abraham Lincoln 


When we entered this great world war, the people of America turned over 


to their leaders unprecedented powers. The transaction was a loan. . 


but there are those today who regard it as a deed. 
By their words . . . and their acts. . 


power long after war’s emergency has ended. 


We in America have a Constitution and a Bill of Rights. Our Constitu- 
tional freedom was erected upon, and has been sustained for 150 years, 


by American Free Enterprise. 


But, the present possession of liberty and Free Enterprise is no guarantee 
of the continuance of either. It is our freedom. . 


lose . . . or to preserve. 


KEYSTONE STEEL & WIRE CO. 
PEORIA 7, ILLINOIS 


(RED BRAND FENCE .... RED TOP STEEL POSTS) 


. they envision a government that 
will go right on controlling production, fixing prices and allocating man- 


. ours to neglect, to 








This advertisement is 
appearing In an 
Important group of 
Mid-western Farm 
Publications 











from seventy seconds to twelve. 

Still in addition to the time saving, 
where in the past a fifty foot bay 
would hold only two packages of 
twenty-foot lumber in a row, with 
angle stacking, three packages are 
now placed. Last but not least, it has 
been found that a sixteen foot road- 
way permits free access. The four 
feet saved is used for additional stor- 
age. 

Walerga Lumber Storage Yard oc- 
cupies a tract containing 60% acres, 
on the Southern Pacific Railroad near 
Sacramento, California. In addition 
to pole yard and heavy timber stor- 
age, there are twenty-three acres of 
paved storage space. The yard is 
served by nine thousand feet of rail- 
way track and approximately three 
miles of paved or gravelled roadway. 
Maximum storage capacity is 28 mil- 
lion fbm. and most efficient operating 
level is 20 million board feet. 

Operation is by contract. The con- 
tractor employs twenty-eight men, 
and uses four lumber carriers and 
one crawler type dragline crane. Un- 
der pressure, the yard has handled 
upwards of fourteen million feet of 
lumber per month. The dragline has 
loaded as high as 50,000 feet an hour. 
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WHITE RIVER ‘tints. Neca 


If you were to stand by the White River 
headrig carriage and watch the flow of 
superb quality Douglas Fir, Western Red 
Cedar and West Coast Upland Hemlock 
logs through this big plant, we believe 
you would quickly conclude that here is 


the ideal source of supply for your after- 


war lumber needs. 





Giant White River Douglas Fir on the Beadrig Carriage 


WHITE RIVER LUMBER CO., Enumclaw, Wash. 


Since 1896 



































PATENT INSERTED TOOTH GROOVER FIRTHITE TIPPED SAW FIRTHITE TIPPED SAW 
Firthite Tipped Inserts Inserted Type, for Wood Solid Type, for Wood 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 


Firthite Tipped Saws made by Huther Bros. Saw Mfg. Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 

Co. are made fo stand hard service and are, there- Huther Bros. have long taken special pride in the 
fore, long-lived Saws insuring long-run economy to the quality of their manufacture, and the service and 
user. These saws are used for cutting hard Masonite, satisfaction all Huther Bros. saws give the customer. 


Write for Huther Bros. Catalog No. 60 








HUTHER BROS. SAW MFG. CO., Rochester, New York 
NN 





AMERICAN LUMBERMAN, August 19, 1044 45 


- 














- « SUB-HEAD TOPICS 





Plenty of Outlets for Sawmills 


Operators of small sawmills in this 
state who are not receiving sufficient 
orders to consume “their entire out- 
put of lumber should consult the near- 
est lumber adviser of the WPB,” 
Phillip Boyd, director of WPB’s Lum- 
ber and Lumber Products Division, 
said in a recent letter to all registered 
sawmill operators. 

“The lumber control order, L-335, 
does not change the small mills’ 
method of selling to any great ex- 
tent,” the letter points out, “nor the 
types of customers served. However, 
operators who have sold their entire 
output to a single customer in the 
past may find that this customer is 
now authorized to purchase a smaller 
quantity of lumber under L-335. In 
such cases the mill operator should 
seek assistance, if necessary, in find- 
ing new sales outlets. The demand for 
lumber needed for war and essential 
civilian uses exceeds supply, and it is 
imperative that every mill, large and 
small, should maintain capacity pro- 
duction.” 


Big Postwar Contract for Lum- 
ber Between Britain and Canada 


Trade Department officials said that 
Britain hopes to buy timber valued at 
$140,000,000 from individual Canadian 
shippers during two years after the 
end of the war in Europe, under con- 
tracts soon to be negotiated. 

Commenting on a London announce- 
ment that arrangements for the sup- 
ply of “considerable” quantities of 
Canadian timber have been completed, 
a spokesman said Britain would pur- 
chase approximately  1,200,000,000 


board feet of timber during each of 
the two years. 

At a recent special meeting of the 
Maritime Lumber’ Bureau,’ which 
maintains headquarters at Amherst, 
N. S., with R. S. Cumming as secre- 
tary-manager, the guest speaker, who 
is in charge of softwood purchases 
for the British Timber Control, 
pointed out that Britain was produc- 
ing from 50 to 60 percent of its re- 
quirements but that this home grown 
wood frequently could not be used for 
the same purposes as Canadian woods, 
so it is necessary to keep up the 
standard of imported stock. Elasticity 
of usage also has to be considered. 


Stark Lumber Co. Expands 


The W. P. Stark Lumber Co., whole- 
sale materials distributor, recently 
obtained enlarged warehouse and 
trackage facilities at Fairfax Road 
and Quindaro Blvd., Kansas City, Kan. 
The expansion is seen as a step in 
the company’s plan for complete and 
rapid service to dealers selling the 
farm and home-building markets in 
that territory. Another step was the 
recent addition of the Insulite line of 
structural insulating boards. 


Yellow Cypress 
Advisory Committee 


Formation of a Yellow Cypress In- 
dustry Advisory Committee, composed 
of seven representatives of lumber 
mills located in Louisiana, Alabama, 
Mississippi, and Tennessee, was an- 
nounced Aug. 1 by the Office of Price 
Administration. 

Members of the committee are: 
George Stapleton, King-Edwards-Ful- 














ler Co., St. Francisville, La.; Allen Le- 
Cour, Denkmann Lumber Co., Canton, 
Miss.; Milton Craft, Chapman & 
Dewey Lumber Co., Memphis, Tenn.; 
M. A. Kurz, Frost Lumber Industries, 
Shreveport, La.; L. L. Shertzer, J. W. 
Wells Lumber Co., Montgomery, Ala.; 
Armour C. Bowen, James E. Stark 
Co., Memphis, Tenn.; W. M. Hallett, 
Hallett Manufacturing Co., Mobile, 
Ala. 


Wood Exhibit 

Developments in the wood industry, 
illustrated by one hundred samples 
of wood and wood derivatives, are 
covered in a portable exhibit pre- 
pared by the American Forest Prod- 
ucts Industries, Inc. The exhibit con- 
tains four movable panels, which fit 
in a birch case and is carried suit- 
case fashion. Each panel is devoted 
to the outstanding phases in the de- 
velopment of wood products, carrying 
titles as follows: Mechanical and 
Chemical Properties of Wood, Im- 
proved Wood, Wood Fiber Products 
and Glued Woods. The center panel 
contains specimens showing direc- 
tional strengths of fibre in wood, 
and how they are broken down for 
chemical purposes. A miniature wood 
sugar plant is included, showing the 
steps involved in the production of 
industrial alcohol and protein yeast 
from wood chips. Laminated wood, 
plywood and sandwich materials are 
featured in the Glued Woods panel. 
A new material, produced by impreg- 
nating sheets of paper and compress- 
ing them under heat, called papreg, 
is displayed on a third panel. The 
last panel shows the improvements 
made in wood by compregnating, sta- 
bilizing and impregnating wood. The 
exhibits are to be used for educa- 
tional purposes, and three will be 
made up to be used by the New York 
and Washington offices of AFPI and 
the third to be located at the Forest 


Products Laboratory in Madison. 
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- Reports from Lumber Markets 





Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffale, N, Y.; Cincinnati, Ohio; New York City; Philadelphia, Pa.; Norfolk, Va.: 


Shreveport. La.: Memphis, Tenn.; New Orleans, La.; Jacksonville. Fla.: 


. 


ouston, Tex.; Birming- 


bam. Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.: 
Spokane, Wash.; Tacoma, Wash.: San Francisco, Calif.; Boston, Mass. 


General Review 


A national survey of the lumber in- 
dustry for the week ended August 5, 
shows that lumber shipments of 503 
mills reporting to the National Lum- 
ber Trade Barometer were .6 percent 
above production. In the same week 
new orders of those mills were 5.5 
percent below production. Unfilled 
order files of the reporting mills 
amounted to 109 percent of stocks. 
For reporting softwood mills, unfilled 
orders are equivalent to 38 days’ pro- 
duction at the current rate, and gross 
stocks are equivalent to 33 days’ pro- 
duction. 

For the year-to-date, shipments of 
reporting identical mills exceeded 
production by 5.4 percent; orders by 
7.4 percent. 

Compared to the average cor- 
responding week of 1935-39, produc- 
tion of reporting mills was 29.9 per- 
cent greater; shipments were 35.7 
percent greater; and orders were 25.1 
percent greater. 

Heavy rains during the past two 
weeks have deterred logging opera- 
tions in Minnesota’s northern pine 
woods. The general situation, how- 
ever, remains fairly good as the rains 
were preceded by excellent logging 
weather. Labor supply has been some- 
what better than expected, and the 
net result has been above-average 
production for this time of year. 

The South has experienced a pro- 
longed spell of favorable weather 
which has abetted logging operations 
and lifted hardwood production out of 
the doldrums of a few weeks back. 
The labor situation continues critical 
in the South—perhaps more so than 
in other parts of the Nation. 

On August 2, a hurricane from the 
Atlantic Ocean damaged many saw- 
mills in the Wilmington, N, C. area. 
Many operations were practically de- 
molished and remained idle for more 
than a week. This greatly decreased 
shipments on urgently needed war 
orders. Labor shortages continue to 
be a hampering influence along the 
Eastern seaboard, and operators ex- 


pect no real alleviation until after the 
war. 


Demand 


West Coast Market 


_ Virtually all kinds of lumber are still 
in heavy demand, according to TACOMA 
lumbermen in spite of the L-385 order 
of the WPB which became effective 
August 1. They attribute this both to 
the fact that retail inventories are more 
or less depleted by the heavy buying 


that preceded the effective date of the 
WPB order, as well as the confusion 
that prevails in many circles regarding 
interpretation of provisions of the new 
regulation. WPB field men are con- 
tinuing their activities among distribu- 
tors and buyers in an attempt to clarify 
the situation. Generally speaking, lum- 
ber manufacturers do not believe that 
the new order will greatly alter their 
status, as they anticipate that govern- 
ment users, their principal customers, 
will not be greatly affected. 

For the first time in many months 
mills represented at the most recent 
auction in PORTLAND, ORE., were able 
to accept practically all orders offered. 
A large attendance helped and com- 
mand orders were taken readily. Gov- 
ernment business is more desirable 
under L-335 and a smaller volume of 
government need helped. this successful 
auction. Whether government demand 
henceforth will continue small or 
whether it will return to the prevailing 
volume of many months past remains 
to be seen. Many mill men look hope- 
fully to an easing of lumber to the point 
where all needs may be nearly met. 

Domestic demand is rather holding 
off on “cat and dog” items in the hope 
that some standard items may be avail- 
able. No particular difficulties other 
than delay caused by the paper work 
are bothering shippers. Most of the 
complaint over L-335 comes from the 
man on the street looking for a few 
pieces of lumber. One retailer, hesi- 
tating over the sale of some number 3 
stuff commented, “I don’t know when 
I’ll get any more, poor as it is.” 


Northern Market 


MINNEAPOLIS and its surrounding 
district experienced a tremendaus rush 
of retail lumber business just preced- 
ing the August 1 deadline for activa- 
tion of Order L-335. A large percent- 
age of the retail business was on a 
cash and carry basis, the buyers taking 
their purchases (mostly in small quan- 
tities) away on foot, in wheelbarrows, 
in trailers and lashed to the side of 
cars. The Minneapolis rush started in 
earnest 10 days before the deadline and 
reached stampede proportions just be- 
fore closing time on July 30. Retail 
business dropped off sharply during the 
two weeks following August 1, but is 
now showing some improvement as 
consumers begin to realize that some 
lumber will be obtainable on a non- 
priority basis and that lumber will be 
available on priority ratings in cases 
of urgent necessity. .. Governmen: de- 
mand is up because of rew war plant 
construction in the Twin Cities area. 


Southwestern Market 


Retail demand for all species of lum- 
ber is exceptionally good in the KAN- 
SAS CITY area, and all classes since 
August 1 have been able to supply rat- 
ings. Not much new construction is 
underway, but several housing projects 
are in the blue print stage. Inventories 
of retailers and wholesalers are low 
and there is not much chance of their 
being augmented this year. Hardwoods 
are in less demand than they were a 
few weeks ago, but the demand for 
softwoods is still strong. Military is 
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still the big buyer and desires inch 
stock for boxing and crating. Reports 
are that military is slowing up a little 
on its yellow pine needs and if this is 
confirmed by reduced buying, more 
yellow pine will be made available to 
dealers. 


Eastern Market 


According to reports from NORFOLK 
the demand for lumber has fallen off 
perceptibly during the past two weeks. 
The government and many of its con- 
tractors are still in the market for 
two-inch framing dressed, but few 
mills are producing this stock because 
they can get much more for inch boards 
dressed. WPB held a meeting in Rich- 
mond, August 4, to explain L-335. Many 
Virginia retailers were on hand in an 
effort to get more lumber. Their efforts 
were fruitless even though the govern- 
ment does not seem to need the lumber 
that the retail yards could use. Some 
rather “hot” exchanges were made at 
this meeting between the retailers and 
the representatives from OPA. 


Southern Market 


Reports from BIRMINGHAM indicate 
that Central Procurement Agency de- 
mand has dropped off slightly, and in 
a few instances there have been re- 
ports of the cancellation of Government 
orders. However, this is certainly not 
worrying the mills, most of which still 
have huge backlogs of orders to be 
filled. A certain amount of confusion 
over L-335 still exists—with some mills 
not knowing how to get releases on 
shipments. The order has been ac- 
cepted gracefully by most of the indus- 
try as the best method yet proposed for 
channeling available lumber to war 
uses. 

Retailers are expected by the WPB 
to look to the little mills for their lum- 
ber requirements in the MEMPHIS area, 
according to J. Philip Boyd, lumber ex- 
ecutive of the WPB. The little mills, 
which ordinarily produced some 45 per- 
cent of the lumber, may be forced, in 
the greater part, to shut down and 
their production lost through opera- 
tion of L-335. Many of them have not 
the facilities for accumulating lumber 
to ship to retailers or concentration 
yards. A great percentage sold lumber 
as it was produced, fresh from the saw 
and for cash. Much of this was bought 
from the sawmill by the consumer. The 
small mill had to sell its lumber quickly 
to keep going. While the larger firms 
are still taking much of this lumber in 
an effort to rebuild inventories the 
small mills see a drab day ahead. 

The larger hardwood mills are con- 
fronted with an unusual situation by 
L-335. The government has no need 
of a large quantity of lumber now 
being manufactured—at least it is not 
buying it. This refers particularly to 
number two common oak and the heav- 
ier thickness of better grades of oak. 
Operating mills are accumulating 
stocks for which the consuming indus- 
tries are clamoring as a result. The mill 
operators contend that L-335 is work- 
ing to their disadvantage because the 
lumber is not flowing out as rapidly as 
it should. One manufacturer summed 
up the situation by saying that “shortly 
we'll have only dry lumber to sell.” 
The industry generally believes that 
prices are too low and that OPA will 
see the justification of industry’s plea 
for increases. So far the applications 
have been rejected. Government buy- 
ing—which for a long time was at the 
average rate of 1,000,000 feet of hard- 
woods a day—has slacked off heavily 
during the past month. Bids are now 
being sought on a delivered basis, par- 
ticularly for low-grade stock which is 
used for dunnage in shipping. 

Nearly all of the wholesalers and 
manufacturers of the SHREVEPORT 
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AROMATIC RED CEDAR 
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ed by reason of problems 
related to the war effort, but we 
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for that day when we can again serve our 
customers with enough—on time. 
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vicinity visited Dallas on July 28 and 
29, to attend the lumber letting there 
at the Baker hotel, which was super- 
vised by representatives of the Shreve- 
port office of the CPA. 34 vendors were 
present, and 5,839,000 ft. of pine orders 
were accepted by the vendors present. 
The total registration was 42. There 
seems to have been quite an exchange 
of opinion at this meeting concerning 
the latest directives issued by the WPB. 
On July 13, J. Philip Boyd of the head 
office of the WPB held a meeting, which 
as previously reported was very well 
attended, for the purpose of clarifying 
the provisions of Direction L-335. 

The sum of a number of comments 
seems to reveal the reason for the 
principal difficulty which followed the 
issuance of L-335 is the fact that the 
WPB miscalculated on the ability of 
the mills to handle the orders sub- 
mitted to them. In short what they 
needed were orders for 1l-inch stock, 
the orders came in for 2-inch and other 
thickness, which they either didn’t have, 
or didn’t have the logs to produce, The 
fact that they were rated and certified 
orders, which the WPB insists must be 
accepted didn’t impress the mills, hence 
the mills have had to turn a lot of such 
business down, as they simply could 
not handle same. The orders the mills 
could get, and could handle at the 
same time might not apply on the 35 
percent that had to do direct on gov- 
ernment orders, so here was a new 
bottleneck. The result has been that 
the mills are going along, doing the 
best they can, considering the diffi- 
culties of labor, log supply, and the 
mass of rules confronting them. 


Supply 
West Coast Woods 


All types of lumber and lumber prod- 
ucts are being produced in good quan- 
tity in TACOMA. Despite heavy labor 
recruitment drives being conducted 
currently by shipyards and other war 
industries, the labor situation so far 
as the lumber industry is concerned 
does not appear to be any worse than 
usual. Nevertheless adequate labor is 
a problem that constantly confronts the 
various lumber manufacturing plants 
and they are obliged to wage a steady 
battle to keep their crews at good 
strength. Also encouraging is the fact 
that weather conditions have been con- 
ducive to good log production and in 
consequence log reserves are being ac- 
cumulated. Local retail yards report 


that their stocks in many cases were 
quite depleted by the flood of heavy 
buying that preceded the effective date, 
August 1, of the new L-335 order of 
the WPB. Many yards accepted orders 
for future delivery when they were 
unable to fill them from current stocks, 

Principal difficulty facing the loggers 
is lack of big truck tires and this is 
most serious. Every effort to get tires 
is being made but the government has 
nearly 90 percent of the rubber re- 
served which is capable of being used 
in big tires. 

As of August Ist, 1944, the inventory 
of logs in the three districts of Puget 
Sound, Grays Harbor and Columbia 
River totaled 668 million feet or 232 
million more than for the correspond- 
ing time in 1943. July figures also were 
greater than for June. Eight million 
feet of logs were imported from British 
Columbia in August, three million feet 
of which was cedar—for many months 
the scarcest log. The favorable log pic- 
ture is reflected in mill production 
which for the past 30 weeks had a 
cumulative total greater than the cor- 
responding period in 1943. 

Inventory in Puget Sound for July 
increased 2,600,000 feet, principally in 
Douglas fir which went up two million 
feet. Cedar stocks increased by three 
million feet, mostly imported but. hem- 
lock dropped two million. 

Input on Grays Harbor amounted to 
enough to raise the inventory by three 
million feet. Douglas Fir stocks re- 
mained stationary while cedar in- 
creased one-half million feet, hemlock 
one million and spruce one-half million 
feet. 

On the Columbia river August 1st in- 
ventory showed the very fine increase 
of 32 million feet, all but one million 
being represented by Douglas fir. Hem- 
lock was up four million, cedar lost 
one million and spruce stocks dropped 
three million feet. 

The imports from British Columbia 
consisted of three million feet of cedar, 
four million of hemlock, and a little 
under a miliion of Douglas fir. 


‘Northern Pine 


Gross stocks of Northern Pine in the 
MINNEAPOLIS area have crept up 
steadily during the past two weeks to 
around 36,350,000 teet, a considerable 
improvement over recent months. Lum- 
ber movement to retailers lags because 
dealers don’t like to use certifications 
and ratings on low-grade, high-priced 
items when they can perhaps later use 
the ratings for drop-siding, flooring, 








The small pile of “Armorply" in the foreground is said to be sufficient to erect a 20x48 foot 
army barracks as shown in the background. 
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finish and higher grades of common in 
which there is a better market. Only 
the lower grades of lumber are avail- 
able to dealers at this time. 


Southern Pine 


Boards are still very scarce to re- 
port from MEMPHIS, but dimensions 
and heavy timbers are somewhat more 
plentiful. Retail yards are almost de- 
nuded of lumber—in fact some could 
take inventory on a cuff. Retailers in 
this area claim that high sources have 
ordered them to sell no lumber for any 
job that will wait for three months. 
This means that only pressing, essen- 
tial needs can be filled. The little lum- 
ber than retailers can get for replace- 
ments is being sold for war plant use, 
fire replacements and other very essen- 
tial uses. 


Hardwoods 


While the production of hardwood 
lumber throughout the South has been 
stepped up to better than 85 percent of 
normal, orders on the books of pro- 
ducers are equal to better than five 
weeks production at the present rate. 
Shipments are at a slightly lower level. 
Mills are accepting new orders cau- 
tiously, despite the WPB’s instruction 
in Direction No. 7 to accept up to 110 
percent of production. Mill operators 
feel that hardwood prices are too low 
and that, with many of the small mills 
out of production, prices are certain 
to be allowed to rise. They see no 
prospects of diminution of the demand 
for a long time to come and are en- 
deavoring to rebuild their stocks so 
that they can supply their regular 
trade, once the war in Europe ends. 

Oak flooring is still being produced 
far below the actual demand and back 
orders already accepted by mills are 
still more than five times greater than 
stocks on hand. If some of the number 
two common oak, for which the gov- 
ernment has no present use, is re- 
leased to the flooring mills, the situa- 
tion will be eased considerably. 

The weather has been very favorable 
for securing hardwood logs, as we have 
virtually had a drought in parts of the 
South the last two months. One hard- 
wood concern, operating two large, and 
several small “feeder” mills stated that 
they now had a fine supply of logs and 
would probably continue in operation 
the rest of the year, or until the 
weather turns bad again, when they 
may switch to pine. Demand is good 
for all the seasoned stock the mills 
have, or can ship with due regard to 
the new directions. Direction No. 9 
froze white oak and cypress, which 
will eut off a good deal of the stock 
that usually went to the flooring mills 
and white oak flooring bids fair to be 
very scarce and hard to get in a short 
time, if the war continues. 


Cypress 


The movement of the higher grades 
of eypress appears to proceed about as 
before, this wood having gone into gov- 
ernment uses or to meet the require- 
ments of activities closely connected 
with the war effort, so that the new 
order did not develop any new angles. 
The industry has been so well managed 
as to leave virtually no room for fur- 
ther concentration, and the benefits of 
effective utilization of resources and 
supplies has probably been carried as 
far as possible, with the price level 
maintained on a scale which may not 
admit of any lowering. Distribution 
appears to have been carried on with 
the utmost economy consistent with 
effective operation and regard for finan- 
cial stability. 


Speéd matic 


Saws 


were specifically designed to do hour- 
after-hour sawing of heavy pieces — 
with less operator fatigue, and cleaner, 
better work. Speedmatic is fast, com- 
pact, sturdy—the dependable mass- 
production saw. 


Take - About is the world's 


most popular portable sander. The 
high speed and perfect balance elim- 
inate vibration, and turn out smooth- 
er, more uniform work. 


Speedmatic 
Floor Sanders 


are the fastest, cleanest, smoothest- 
cutting floor finishers made. Many 
lumber dealers have found a profit- 
able sideline in renting 
Speedmatics. Write for 
details and suggestions. 
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A Practical Plan for 


POSTWAR Expansion 
and NEW 











PROFITS 


A growing trend among lumber 
dealers is to add related lines, so that 
all of their customers’ needs can be 
supplied in one stop. And a natural 
development is the addition of the 
top-notch Porter-Cable electric hand 
tools. Every one of your customers 
needs SPEEDMATIC Saws and TAKE- 
ABOUT Sanders. or will need them 
soon. A lumber yard is the logical 
outlet for them, because it has facili- 
ties for demonstration impossible to 
match elsewhere. Round out your 
business and increase your profits with 


the PORTER-CABLE line. 


RENTAL OF SPEEDMATIC FLOOR 
SANDERS IS PROFITABLE BUSINESS 


Millions of feet of flooring, old and 
new, will have to be sanded and fin- 
ished as soon as war conditions per- 
mit. Capitalize in a new way on your 
relationship with builders. Be your 
district's headquarters for SPEED- 
MATIC—the acknowledged leader in 
the floor finishing equipment field. 
Complete details on how to start this 
easy-to-manage, sure-profit depart- 
ment, available on request. 


Put your postwar planning on a 
practical basis. Fill in and mail 
coupon today. 


PORTER-CABLE Machine Co. 


1600-8 N. Salina St., Syracuse 8, N. Y. 


| am interested in the sales and rental possibilities of SPEEDMATIC Electric Hand- 
saws (J, TAKE-ABOUT Portable Sanders (11, SPEEDMATIC Floor Sanders (J, (Check 


all that interest you). Please send me details of your dealer proposition. 














BAO DUCTS 


AN D 
Liquid Resin Glue 81906 


A new synthetic resin glue, which 
sets at ordinary room temperature, 
has been announced by Casein Com- 
pany of America. According to the 
manufacturer it surpasses the best 
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properties of durable cold-set glues 
such as casein and urea-base types. 
Marketed under the name of Casco- 
phen RS-216, this glue has the fol- 
lowing advantages, as claimed by the 
manufacturer: Long storage life—can 
be stored indefinitely at room tem- 
perature; Foolproof—Bonds at low 
pressures and uneven surfaces; Sets 
at 70 deg. F. or warmer—cures in 8 
to 10 hours at 70 deg. F.; Boilproof, 
moldproof—completely durable. Fur- 
ther data regarding this glue can be 
obtained by checking number 81906 


Sap Stain Control 81903 


Recently issued by Grasselli Chem- 
icals Dept. of E. I. Du Pont is a serv- 
ice bulletin dealing with “Lignasan” 
for the prevention of blue stain on 
lumber. The bulletin emphasizes im- 
portant supplementary handling prac- 
tices that are conducive to good stain 
control. Covered in the booklet are 
yarding practices showing right and 
wrong ways for piling the lumber. 
Copy may be had by checking number 
81903. 


Building with Asbestos 81905 


A booklet entitled “Build it with As- 
bestos” has been prepared by the as- 
bestos industry, showing the applica- 
tion of asbestos for farm buildings. 
Instructions on how to handle asbes- 
tos board are included, together with 
illustrations and suggestions as to 
ways of using the asbestos for build- 
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LITERATURE 


ing, lining and flooring around the 
farm. The booklet covers the use of 
asbestos board, shingles, and siding, 
listing the many advantages of asbes- 
tos building materials. Check number 
81905 for this literature. 


Trailer Magazine 81911 


A mailing of 12 page “Forwarder” 
magazine has just been completed by 
Fruehauf Trailer Co. This magazine 
is published regularly for transporta- 
tion men. Featured in the current is- 
sue is a picture of a veteran Fruehauf, 
one of the first the company built, 
still going strong after 25 years serv- 
ice. Also of interest is. an editorial 
giving the Fruehauf viewpoint on 
postwar trailers. The editorial gives 
some down to earth facts on what can 
be expected in postwar truck trailers. 
The magazine also contains interest- 
ing photos and stories of trailers at 
work in the armed forces and in 
civilian use in many parts of the 
world. Copy obtainable by checking 
number 81911. 


25 Lb. Fire Extinguisher 81902 


Randolph Laboratories, Inc., has 
produced a 25 pound wheel type car- 
bon dioxide fire extinguisher, featur- 
ing an exclusive palm-trigger valve, 
mounted conveniently on the extin- 
guisher steel handle, Grasping the 
handle, the operator can move the unit 
and press the release button with one 
hand. Release of pressure on the 
palm-trigger automatically stops the 





flow of carbon dioxide gas—eliminates 
the twisting of valves and retains the 
remainder of the charge for repeated 
attacks. The operator is kept at a 
safe distance from the heat of the fire 
by a long range 5% foot horn and 


hose connection. Mounted on hard 
rubber wheels, the unit is claimed to 
be one of the fastest firing 25 pound 
extinguishers manufactured. Informa- 
tion available by checking number 
81902. 


Insulation Data Sheets 81904 


A portfolio of data sheets, Showing 
proper application of insulation in 
many types of construction, has just 
been issued by Wood Conversion Com- 
pany. The portfolio consists of a file 
folder cover in which there are fifteen 
sheets, each discussing one problem. 
Several sheets cover specific problems 





of attic insulation application. Deal- 
ers are invited to send in their prob- 
lems, which if found to have general 
application, will be answered in addi- 
tional data sheets. These sheets are 
available by checking number 81904. 


Cotton Insulation 81910 


Recently published by Lockport 
Cotton Batting Co. are three pieces 
of literature describing their new 
Lo-K cotton insulation. These pamph- 
lets explain the application of Lo-K 
to many types of installation, to- 
gether with tables showing the insu- 
lating value of various insulators. One 
booklet is devoted to a tabulated re- 
print of “k” value (conductivity), list- 
ing resistance and weight of insulat- 
ing materials. Another booklet is re- 
print of cotton insulation in potato 
storage house construction, with illus- 
trations and value table included. 1n- 
formation available by checking num- 
ber 81910. 


Diesel Booklet 81907 


In a booklet just released, Cater- 
pillar Tractor Co. explains the reasons 
for the flexibility and dependability 
of their diesel engines. The booklet 
is packed with action pictures and 
drawings illustrating the features. 
Seals and filters, the fuel system, lu- 
bricating oil and water cooling sys- 
tems, starting engines and other fea- 
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Modern Mills 
and a skilled, 





experienced 
Completed shortly before the war the Rosboro operation is superbly equipped for organization 
quality manufacture—electric drive band mill, re-manufacturing plant, complete planing ° ij 
mill, modern storage sheds, up-to-date loading docks, latest type Moore cross-circulation insure quality 
Kilns with automatic stacking and unstacking equipment. manufacture. 
Behind the Rosboro modern electrically driven plant is more than three-quarters of e 
a billion feet of beautiful Douglas Fir timber. Large Timber 
Buyers can depend on it that as soon after Victory as we can build up an inventory, Reserves insure 


we'll be able to give our valued customer clientele better service than we are able 
to do at this time. 


long-time serv- 
ice to postwar 
customers. 





T. W. Rosborough, President. B. S. Cole. Secretary-Treasurer 
W. E. Cooper, Vice-President. E. A. Carley. Sales Manager eo 


ROSBORO LUMBER COMPANY, Springfield, Oregon 
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4 meets the requirements of overseas building 
programs for the quick and effective treatment 

10 of lumber to control decay, stain, mold and 
termite attack. It gives complete protection in 

ain one application. It is shipped in concentrate 

oe form which saves cargo space. 

o PERMATOX Oil Solutions may be mixed with 

“a suitable petroleum solvents (available at des- 
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At home and abroad, PERMATOX Wood 
Is- COMCA PE SQ MATOX Prenervilies “ail “helping to conserve falbet: 


m- — PERMATOX “A” (Concentrate 1 to 10) for 
lumber, poles, posts and timbers to control de- 
eay and termite attack. (1 part makes 11) 





Send for Bulletins you need 
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Showing the Sallis Dry Kilns 


Dependable Lumber 
for War Buyers-- 


Sallis is producing 35 million feet a year 
of famous Mississippi Dense Shortleaf Pine 
and quality Mississippi Hardwoods for war 
needs. 


Sallis is maintaining pre-war standards of 
quality. All Sallis lumber is double-end 
trimmed. All air dried items are Lignasan- 
dipped. Complete planing mill service. 


SALLIS LUMBER CO. 


Brandon, Miss. 





— 
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HANDLING IN YOUR YARD 





Save space—time—costs—release men 
for productive work—handle lumber with 
conveyors. 

Write for special bulletin AL-84, de- 
scribing Standard 
Conveyors designed 
to speed and cut the 
cost of handling in 
lumber and building 
supply yards. 


STANDARD 
CONVEYOR CO. 


General Offices: 
No. St. Paul, Minn. 











ee PRESSURE wee 
FIRE PROOF 
Wood Lumber & Timber 
**12U. S. PLANTS * * 
Get Circular 107A Now 
Answers Ali 


PROTEXOL CORP. 
193 Hartman Sguare, Kenilworth 8, N. J. 
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tures are shown in drawings and 
photographs, clearly described in sim- 
ple language. Copies of the two color, 
16 page booklet can be had by check- 
ing number 81907. 


Pre-Wax Floor Cleaner 81912 


Just announced by the Du Pont 
Company is development of Pre-Wax 
Floor Cleaner as companion to Self- 
Polishing Wax. This new cleaner is a 
concentrated-heavy bodied product 
which is reduced with water for use 
on all types of floors before waxing 
or rewaxing. It is said to provide a 
good base for subsequent waxing. 
The solution is applied with a satu- 
rated mop and allowed to dry before 
waxing. Information available by 
checking number 81912. 


Millwork Pocket Manual 81901 


Wm. Cameron & Co. has just is- 
sued a new pocket manual of informa- 
tion about standard millwork and 
other building materials. Profusely 
illustrated, it is a 140 page pocket size 
catalog. In addition to complete ta- 
bles of sizes and weights for all items, 
the manual contains sales arguments 
for use with customers, installation 
instructions and suggestions, and in- 
formation about supplementary prod- 
ucts to use with the catalogued items. 
Copy can be obtained by checking 
number 81901. 


Storm Sash Advertising 


An advertising campaign covering 
storm sash has been announced by 
Libbey-Owens-Ford Glass Co. The 
campaign ties in with the program 
planned by the government to save 
fuel vitally needed for the war by ob- 
servance of such conservation meas- 
ures as storm sash and weather- 
stripping. Promotional pockets con- 
taining eight colored display pieces, 
postcards for customer mailing, and 
preprints of magazine ads have been 
prepared for the dealers. Ads have 


also been prepared which the dealer 
may run locally over his own signa- 
ture. 


Improved Time Recorder 81908 


A time recorder that will not work 
unless the card is inserted properly, 
has been announced by Simplex Time 
Recorder Co. The card is clipped in 
one corner to prevent registering on 
the back or upside down. The re- 
corder is fully electric, without levers, 
or knobs. A red tardy signal is also 
registered if employee is late in or 
out. According to the manufacturer, 
the recorder is fool proof. against 
errors. This time saving device is 
illustrated and described in folder 
A-9. To obtain this folder, check 
number 81908. 


Latest Catalog 81909 


Just released by the Majestic Co. is 
a 20 page catalog showing their entire 
line. This booklet is well illustrated 
and carries specifications covering 
fireplaces, basement _ incinerators, 
dampers, etc. All the items are clearly 
illustrated together with the acces- 
sories. To obtain a copy of this inter- 
esting catalog, check number 81909. 


U. of Wisconsin Offers 
Light Construction Course 


The University of Wisconsin has an- 
nounced establishment of a new four- 
year course in light building indus- 
try which is designed to prepare men 
for work concerned with the construc- 
tion of small homes and other light 
rural and town buildings. 


The new major, which leads to a. 


bachelor of science degree, combines 
the necessary subjects in the fields of 
commerce and engineering. Its cur- 
riculum cuts across the studies of the 
engineering and commerce schools 
and adds certain other mathematics 
and art courses in order to give the 
men a more complete preparation in 
this field of light building. 








For Further 


Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


81901 81902 

81905 81906 

81909 81910 
BD bod an henvsd¥se bacecasdveseedets 
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PI eas ccovornass Maceo la see 
ee 


81903 81904 
81907 81908 
81911 81912 
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CHECK 
MOISTURE 
REGISTER Advantages 


Convenient handle 


makes square, 
\ firm contacts. 


or injure surface. ae 


Smooth contact. No 
points to break off 


ee Direst percentage 
a 
; reading dial 


Durable, light 
plastic housing a 
protects mechanism. g 


OW 


moisture-testing method 


CHECK in the square provided YOUR MOISTURE 
if the answer is ‘‘yes.'’ METHOD REGISTER 


... against 





Does it give you moisture content on a 
direct percentage reading dial? 


Does it give you moisture content instantly 
— at the press of a button? 


Is it accurate on all types of lumber? 


Does it test material deeply enough to 
give a dependable result instead of merely 
testing the surface? 


Is the equipment completely portable? 
(Moisture Register weighs 5 Ibs.) 


Can your tests be made by anyone instead 
of requiring a technician? 


Can you test low moisture content — as 
low as 0%? 


Does your method avoid marring lumber 
surfaces with sharp pins or points? 


Is your present equipment rugged and 
economical to operate? 


oO ON OO UU RF OO ND 


Does your method show results based on 
standard oven testing methods? 


ae 


PI LIL 
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How does your method compare? 





For better testing, depend on MOISTURE REGISTER. 


Write today for complete information 


REGISTER CO. 


ALHAMBRA, CALIF. 


MOISTURE 


133 N. GARFIELD AVE. 
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HERES THE PIPE 
YOU NEED 


LOOKS GREAT 
"LL TAKE IT ! 





There’s plenty of plus business waiting for you, Mr. 
Building Material Dealer, in ORANGEBURG PIPE sales 
—right now when you need a fast-selling product to 
diversify your line. Its light weight and long lengths 
make ORANGEBURG PIPE easy for you to stock and 
deliver—easy for your customers to install. Does 
not chip, break, or crack easily—lasts a lifetime. 


For house-to-sewer connections, conductive pipe, 
downspouts, or tight-line drainage—-ORANGEBURG PIPE 
offers the advantage of permanent, water tight joints 
—resistant to root growth—easily and quickly made 
with TAPERWELD couplings. 


For septic tank filter beds, farm and muckland 
drainage, foundation drains, sell ORANGEBURG PER- 
FORATED PIPE, fitted with snap couplings which keep 
pipe in line and keep out back-fill. 


NATIONALLY ADVERTISED 


Consistent advertising in the American 
Home, Better Homes and Gardens, Successful 
Farming, Rural New Yorker, New England 
Homestead, and other leading national and sec- 
tional publications pre-sells your customers on 
Orangeburg Pipe. Stock ORANGEBURG now 
and be ready to supply their needs. 


THE FIBRE CONDUIT COMPANY (AL-8-44) | 
ORANGEBURG, N. Y. | 
| O.K., tell me more about Orangeburg’s P.A. (Pipe Appeal) ; 
| 
jE Sa XS, 
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Craig 
Mountain Pine are now going 


quantities of 


into the boxing and crating 
needs of the armed forces. As 
a result, our usual service to 
dealers and industrial users has 
been impaired. We ask the in- 
dulgence of all we are forced to 
disappoint. We'll be back with 
Craig Mountain quality and 


service as soon as the Victory 
is won. 








CRAIG MOUNTAIN LUMBER Co. 
Winchester, Idaho. 


OZAN PINE 





A Veet ALEC SECU DS 


A 4-Point Plan of 
Forest Management 


®Selective Harvesting of Timber 


®Forest Planting to Supplement 
Nature 


®Conservation and Utilization 
® Forest Fire Control 


Ozan’s forest policies are equally 
as progressive as its manufactur- 
ing methods. Plan to obtain your 
after-the-war lumber needs from 
Ozan. 


Ozan Lumber Co. 
Prescott, Ark. 
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Gustav F. Kalfahs, president of 
O.K. Lumber & Fuel Co., Neenah, 
Wis., active in numerous other busi- 
ness firms, and widely known local 
business man for more than 50 years, 
observed his 90th birthday anniver- 
sary on July 29 with a family re- 
union, outing and dinner. During his 
long business life in Neenah, Mr. Kal- 
fahs has served as city treasurer, 
mayor, supervisor, and similar offices. 
He is also father of the city’s present 
mayor, Edwin A. Kalfahs. Despite 
his advanced age, Mr. Kalfahs is still 
active in local business affairs. 


Congratulations to Marsh & Tru- 
man Lumber Co., Chicago, IIl., on the 
first anniversary of the publication of 
its magazet, titled “Tim Burr Helps,” 
which carries to its readers short mes- 
sages of friendliness, help, and in- 
spiration. Marsh & Truman Lumber 
Co. and its predecessors have been in 
business continuously since 1864. A. 
Fletcher Marsh is president of the 
company. 


C. L. Jimerson formerly sales man- 
ager for the Algoma Lumber Co., 
Algoma, Ore., has been appointed 
sales manager of the Mt. Whitney 
Lumber Co., with headquarters at 
Johnsondale, Calif. 


Lt. David McCarthy Jr., pilot, vice 
president of North Side Lumber Co., 
Birmingham, Ala., was injured in ac- 
tion over France recently. 


Capt. J. C. Snead, Jr., for many 
years associated with Wendling - Na- 
than Co., San Francisco, and now sta- 
tioned at Pratt Army Air Field, Pratt, 
Kan., has been promoted to the rank 
of major. 

Major and Mrs. Charles Stephen 
Cowan observed their twenty - fifth 


wedding anniversary on Aug. 8, by 
holding open house at their Seattle 
home. Major Cowan was a Canadian 
flyer during World War I and for 
nearly two decades now has headed 
the Washington Forest Fire Associa- 
tion, with headquarters in Seattle. 


The marriage of William Wads- 
worth (Waddy) Wood to Mary Ann 
May Greenough, on July 30 at Vienna, 
Va., has been announced by the bride’s 
parents Mr. and Mrs. Ernest May. 
The bride and groom will make their 
home at 2129 S Street, Northwest, 
Washington, D. C. 


Fire swept through the Virginia 
Oak Flooring Co. plant at Pulaski, 
Va., on July. 27 and left in its wake 
damage estimated at more than $125,- 
000, partly covered by insurance. 
W. F. White is owner of the company. 


W. S. Bates Lumber Co., in busi- 
ness over fifty years in Nevada, Mo., 
has been purchased by the Long-Bell 
Lumber Co., Kansas City, Mo., who 
will continue the business with the 
same personnel. 


The Updike Lumber & Coal Co., 
Omaha, Neb., has begun local spon- 
sorship of the national radio mystery 
drama, “Bulldog Drummond,” on Sun- 
day afternoons. The broadcast, which 
originates over the Mutual Broadcast- 
ing System, is carried by Station 
KBON in Omaha. 


Roy H. Hopkins, son of Roy C. Hop- 
kins, St. Louis, Mo., was graduated as 
an Ensign USNR from Midshipmen’s 
School at Columbia University on 
June 29 and since that time has been 
assigned to amphibious training at 
San Diego, Calif. Prior to his appoint- 
ment to Midshipmen’s School he com- 








Ground breaking for the new plant of the Willamette Valley Wood Chemical Co., Eugene, 


Ore., which will pro- 
duce ethyl alcohol 
from forest wastes 
such as sawdust, log- 
ging slash, and un- 
salable timber, took 
place July 18 on the 
site at Springfield, 
near Eugene. Shown 
here is Congressman 
Harris Ellsworth, of 
Oregon's fourth dis- 
trict, wielding, the 
spade, flanked by 
C. C. Van Fleet 
(left,) manager of 
the company, and 
Charles Snelistrom, 
president. The gov- 
ernment will finance 
the $2,500,000 plant, 
but it will be owned 





and operated by the company, under a purchase arrangement. 
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They’re planning a 
BUILDING BOOM for You! («| 


a 
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On the streets—in parks—at Serv- enced! And don't forget, too, the 
ice clubs—and on dance floors, vets thousands of workers who are "ear- 
home on furlough, together with marking” war savings for homes of 
their wives or sweethearts, are even their own! 

now laying plans for the houses 
they'll build as soon as the war is 
over. 








We're preparing to spring into in- 
stant action on peacetime projects 
the moment Uncle Sam gives us per- 
—They're figuring on giving you the __ mission to do so. 
biggest business you've ever experi- 





DEPENDABLE 
SHIPPERS 
SINCE 1890 AND 
FOR YEARS TO 
COME 
SOUTHERN PINE 
SOUTHERN 
HARDWOODS 
CYPRESS 
OAK FLOORING 








v SS 
OUTHERN PINE LUMBER CO. 


Mills: Diboll and Pineland, Texas 











General Sales Office, Texarkana 





G'BYE to BLURMITES*...when MARLITE'S Installed! 










HERE’S THE REASON! Pilastic-finished 
Marlite for interior wall and ceiling surfaces 


has an exclusive high-heat-bake finish that 


DIRT 


19 5\ outst permanently seals the surface against the deteriorating 
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effects of dirt and moisture—against Blurmites! And 


tel ACID FUMES that’s only part of the story . . . listen to this: 
me] * : , Bi 2. ie . 
¥ =f i * Blurmites — destructive Marlite-is durable, versatile and moderate in cost; 
if, a oun barmful to the 
5 4 ini: interi e ° . ° 
a a A. A; serhanee. quickly and easily installed for new construction or 
remodeling; easy-to-clean; retains original beauty and 
zs “a luster for years; never needs refinishing or repainting; 
tae : : - 
a “ Ea wd ‘g manufactured in a wide choice of colors and patterns; 
re practical for installation in all types of rooms, in all 








at types of buildings. 
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Marlite is proven in thousands of war and prewar 





WOOD-VENEER HORIZONTALINE. PLAIN-COLORS | TILE-PATTERN Jim MARBLE-PATTERN 
installations and Marsh Engineers are ready to help you , 


with plans and specifications. Write for information! 


* MARSH WALL PRODUCTS, Inc. 
841 MAIN ST., DOVER, OHIO 
REG. U. S. PAT, OFF, atley- fick, 
PLASTIC-FINISHED WALL PANELS © FOR CREATING BEAUTIFUL INTERIORS 
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pleted training as an apprentice sea- 
man in V-12 unit at Swarthmore Col- 
lege. Roy C. Hopkins operates the 
Hopkins Lumber Co., a wholesale and 
commission lumber business in St. 
Louis, Mo. 


First Lieut. Delbert L. Lundquist, 
who prior to entering the Army on 
April 3, 1942, was employed by the 
Hanson Lumber Co., Ames, Iowa, was 
promoted to the rank of Captain re- 
cently by Col. Dan A. Hardt, Sixth 
Zone Transportation Officer, Chicago, 
Ill. The new Captain is now serving 
as Chief, Production Control Branch, 
Supply Division of the Sixth Trans- 
portation Zone, Chicago. 


H. R. Stanton, manager of the 
Spahn & Rose lumber yard in Stock- 
ton, Ill., since 1929, has been pro- 
moted to yard superintendent for 
nineteen of the company’s yards. He 
will assume his duties as auditor on 
Sept. 1. 


J. E. Butler, president of Stearns 
Coal & Lumber Co., Stearns, Ky., was 
honored at a testimonial dinner at the 
Stearns Hotel recently, when he was 
formally presented with a colonel’s 
commission on the staff of Gov. 
Simeon S. Willis. 


Claude L. McCoy has purchased the 
S. B. Sweat Lumber Yard and the 
C. L. Enyart Lumber Co., both of 


Stanberry, Mo. The Enyart yard will 
be closed and the business of the two 
yards merged and operated under the 
name of C. L. McCoy Lumber Yard. 


Damage to plant and supplies es- 
timated at $50,000 resulted from a 
blaze which swept through Snyder’s 
Lumber Co., Princeton, W. Va., July 
21. Several lumber trucks in the lum- 
ber yard were destroyed, and others 
were damaged. Joseph Snyder, owner 
of the company, was slightly burned 
in the blaze. 


Corp. Charles Merideth Hampton, 
U. S. Army Engineer Corps, son of 
Lester Merideth Hampton, president 
Hampton Lumber Co., Tacoma, Wash., 
retail yard, and Mrs. Hampton, was 
married July 29 in Tacoma to Miss 
Barbara Louise Abel, daughter of 
Mr. and Mrs. Robert B. Abel of Ta- 
coma. 


Rex Lumber Co., Madrid, Iowa, has 
been purchased by Glen R. Newton, 
Newton Lumber Co., Nevada, Iowa, 
and H. B. Clark, Des Moines business 
man. Mr. Rexheen, former manager 
of the Rex Lumber Co., is retiring 
from business. Mr. Newton is a past 
president of the Northwestern Lum- 
bermen’s Assn. 


Fire destroyed the saw mill and box 
factory of the A. & R. Loggie Co., 
Ltd., Loggieville, N. B. Aug. 5, as 
well as 650,000 feet of timber in the 











View Designs Ute Vidor! 


Whenever pressure re- 
laxes on urgent war 


assignments, Amerock 





designers and engineers are develop- 
ing new features and new patterns 
that will lift your post-war cabinet 
hardware sales to new heights. The 
design leadership established by 
Streamlux (shown above) and other 


Amerock patterns is 


finer quality and appearance to come. 
Hundreds of your customers al- 
ready have the urge to build or 
remodel. This desire for something 
new and better will enable you to 
cash in fully with Amerock hardware 
as soon as materials are available. 
Your jobber’s specialized knowledge of buying 


is at your service. By making full use of it, 
you can devote more of your 





your assurance of even 


GENUINE 


valuable time to planning for 
increased sales. 


PRODUCTS 


AMERICAN CABINET HARDWARE 
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ILLINOIS 


mill yards, and caused considerable 
damage to the wharf and levelling 
shed. The loss is estimated at more 
than $750,000. 


The E. L. Sandusky Lumber Co., 
Lexington, Ky., filed articles of incor- 
poration at Frankfort, Ky., on June 
10, a broad charter providing for it 
to operate a lumber business, engage 
in general manufacturing, mining, oil 
and gas operations. Capital was set 
at $20,000. Incorporators included 
E. L. and Leila B. Sandusky and L. 
B. Jones. 


Mons. Jacques Carlu, former chief 
architect of France, was a recent vis- 
itor in Tacoma, Wash., on a tour of 
Pacific Northwest lumber producing 
centers to study possible sources of 
supply of lumber for postwar France 
and also to learn methods of produc- 
ing housing rapidly. He was accom- 
panied by John Liptak of Dallas, Tex., 
architect for the National Housing 
Corp. 


Arthur T. Jewell, representing the 
New Zealand Forest service in a 
three-year study of American and 
Canadian forestry practices, was in 
Tacoma, Wash., recently on a tour 
of West Coast lumber centers. 


David F. Difford, son of W. E. Dif- 
ford, Tacoma, Wash., managing direc- 
tor of the Douglas Fir Plywood Asso- 
ciation, has been promoted from cap- 
tain to major in the U. S. Army Air 
Forces. He is stationed at Enid, Okla., 
air field, where he is post engineer. 


Phil H. Adamson Lumber Co., Lena, 
Ind. (P. O. at Brazil), had saw and 
planing mill destroyed by fire on Aug. 
12. The owner, Phil H. Adamson, 
estimated the loss at $50,000, with 
part insurance. A large amount of 
lumber in the yards was saved. 


Connor Lumber Co., Delhi, Calif., 
which has been closed since the death 
of E. T. Connor, its operator, more 
than a year ago, has been purchased 
by Rex Abraham, manager of the Tur- 
lock Lumber Co., Turlock, Calif., and 
Harry Raymus. The Connor company 
will be operated as a branch of the 
Turlock Lumber Co. 


Western Reserve Lumber Co., Niles, 
Ohio, suffered $40,000 loss by fire in 
its woodworking department on Aug. 
7. Valuable lumber and “practically 
irreplaceable” machinery were de- 
stroyed. 


Calida Lumber Co.’s new mill in 
Brandy City, Calif., was slated to be- 
gin operations Aug. 7, with a crew of 
80 men. A daily cut of 100,000 board 
feet is planned. 


The Gordon-MacBeath Hardwood 
Co. has been established with head- 
quarters in Berkeley, Calif. K. E. 
MacBeath recently resigned from his 
position with the Strable Hardwoo: 
Co., Oakland, to become associate: 
in the new firm with E. A. Gordon, 
who also had been with Strable. The 
firm will carry a regular line of 
hardwoods as stock becomes avail- 
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able. Currently activity will be in 
connection with supplying Govern- 
ment requirements. 


Mauser Lumber Co., Seaside, Ore., 
re-opened by F. G. Mauser and Wil- 
lard Friesen, who closed down soon 
after the beginning of the war when 
both members expected to go into 
the service. 


Millwork, Inc., Baltimore, Md., has 
been incorporated by George Sem- 
peles, Jr., Betty M. Hinds, and 
George S. Newcomer. 

Panhandle Lumber Co., Inc., Pan- 
handle, Tex., name changed to Hous- 
ton Bros., Inc. The Houston brothers 
of Wichita, Kan., own three lumber 
companies and have decided to oper- 
ate them under one name. 


The Carolina Lumber & Sales Co., 
Inc., Lenoir, N. C., was chartered to do 
a general wholesale and retail lumber 
business, with the following incor- 
porators: J. C. Triplett, Jr., Lenoir, 
and W. C. and W. T. Minor, Jr., and 
Mary Lou Smith, of Charlotte. 


Lake Hardwood Lumber Co., Cleve- 
land, Ohio, incorporated by Morris H. 
Phillips, Calvin H. Odiorne, and Wen- 
dell A. Falsgraf. 


The Granite Lumber Co., Priest 
River, Idaho, has been organized by 
Arthur R. Trott and associates and 
has begun operation of a sawmill at 
that place. Company plans to install 
a planer in the near future. 


The Beck Lumber Co., Benton, 
Wis., has been sold to C. G. White 
of Madison, Wis., who will take pos- 
session Sept. 1. 


Sawmill Fire 


The Newton County Lumber Co.’s 
sawmill, comprising a double cutting 
band and gang sawmill, power house, 
and fuel vault, at Deweyville, Tex., 
was completely destroyed by fire 
Sunday night, Aug. 6, with total loss 
approximating $200,000. The cause of 
the fire is unknown. D. W. Thomp- 
son, secretary and treasurer of the 
company, has advised the AMERI- 
CAN LUMBERMAN that as_ yet 
plans are incomplete for the future. 

No lumber was destroyed and the 
dry kilns, planing mill, and offices 
were not damaged. The planing mill, 
logging, and shipping facilities were 
in operation as usual on Monday, 
Aug. 7. 


Establishes Commission Business 


O. L. Curd, after having been in the 
retail lumber business in Oklahoma, 
Kansas, and Texas for the past 25 
years, has established himself in the 
commission lumber and oil field sup- 
plies business at 1315 East 26th St., 
Tulsa, Okla. A director of the South- 
western Lumbermen’s Ass’n for two 
terms and a past president of the 
Oklahoma Retail Lumber Dealers’ 
Assn., Mr. Curd has maintained head- 
quarters in Tulsa since 1920, having 
moved there from Fort Worth, Tex., 
where his headquarters were when 
he operated some retail yards in the 
west Texas oil fields. 





A twist of the hatchet lifts 
one side of the slot cut in 
the lower course. 





Insert locking slot of tab 
being laid with slot raised 
with the hatchet. 


The finished roof is securely 
anchored and proof against 
wind damage. 


Chicago 2, Illinois e 
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ng Ford Cyclone Safety Shingle 
is a product backed by eighty 
years of experience in making roof- 
ing. It has successfully stood the test 
of years of use in localities where 
unusually high winds are encoun- 
tered. Cases are on record where en- 
tire roof decks have actually been 
blown off without disturbing the 
shingles. 


The interlocking feature of this 
shingle gives highest possible pro- 
tection against wind damage. Each 
shingle is anchored to the roof struc- 
ture so that high winds cannot blow 
snow and rain underneath. 


The attractive appearance of the 
regular hexagon shingle plus the 
safety feature of a locked-on secure 
roof is found only in the Ford 
Cyclone Shingle. 


Ford Cyclone Safety Shingles are 
distinctive for their beauty, durabil- 
ity and speed of application on 
either new or old roofs. 


FORD ROOFING 


PRODUCTS COMPANY, 
INC. wee 


Established 1865 
a) 4 
nl 


@ ASPHALT ROOFINGS 
e SHINGLES 

e SIDINGS 

@ FORD-V-NEER 


Vandalia, Illinois 








Promoted 


L. F. Weyand, general sales man- 
ager of the Minnesota Mining & 
Manufacturing Co.’s adhesive and 
coatings division 
since 1936, has 
been promoted to 
general manager, 
a new post entail- 
ing responsibility 
for all produc- 
tion, sales, re- 
search, and labo- 
ratory activities 
of that division. 

Mr. Weyand 
has been asso- L. F. Weyand 
ciated with the Minnesota Mining & 
Manufacturing Company for 28 years. 





Under his leadership, the Adhesive 
and Coatings Division has become 
widely diversified, both as to the kinds 
of adhesives produced and the classes 
of trade served, and has grown into 
one of the important divisions of the 
3-M organization. 

Mr. Weyand will continue to main- 
tain headquarters at the 3-M factory 
in Detroit, where all adhesive and 
coating activities of the company 
have been centered for eight years. 
The company’s executive headquarters 
are in St. Paul, Minn. 


Adds Another Yard to Line 


M. S. Rudisill, president and gen- 
eral manager of the Cavin Lumber 
Yards Associated with headquarters 





AMERICAN SAW MILLS 
Withstand Hard Use 

















to operate. 


world. 


AMERICAN mill for you. 


55 Main St. 





You need a powerful modern AMERICAN SAW MILL if: 


1. You are starting business under present favorable conditions. 
2. Your business has outgrown your capacity. 
3. Your present mill is worn out; keeps breaking down; is slow and clumsy 


Think it over! You can't get top production at low operating cost and unskilled 
labor with old fashioned mills. You CAN get it plus speed and accuracy with an 
AMERICAN—made by the largest manufacturers of portable saw mills in the 


Six standard sizes ranging from 34” to 48” head blocks and 3” to 8” belt feed 
works. Special carriage lengths when required. Let us know your capacity and 
the greatest log size you require and we will recommend the most efficient 


Send for complete catalog and free handy steel saw gauge for inserted tooth saws. 


We make our own saws and parts — replacements 
quickly available in emergency. 


AMERICAN SAW MILL MACHINERY CO. 


Makers of Saw Mills, Edgers, Trimmers, Lumber Rolls, Shingle Machines, 
Swing Saws, Bolters, and Accessories. 


Hackettstown, N. J. 








in Sturgis, Mich., has announced pur- 
chase of the J. G. Hirst Yard, De- 
catur, Mich. This makes eleven yards 
owned by the Cavin concern. 


New Appointments 


E. A. Tanner, president of Milcor 
Steel Co., Milwaukee, Wis., has an- 
nounced that Vice President J. Harry 
Christman, who has been in charge of 
the concern’s Chicago branch since 
1936, has been assigned new duties 
connected with special sales prob- 
lems and merchandising policies. Mr. 
Christman, who has been with the 
company since January, 1915, except 
for eight months during World War I, 
during which time he became a cap- 
tain in the Air service, was appointed 
sales manager of the company in 1919 
and vice president in 1927. 

Byron B. Barker has been named 
to take Mr. Christman’s place as man- 





Byron. B. Barker 





J. Harry Christman 


Don L. Rossiter 


ager of the Chicago branch. Mr. 
Barker began as a sales representa- 
tive of the company in 1931 and oper- 
ated in the Chicago territory through 
1936, subsequently making his head- 
quarters in Elmira, New York, and 
Boston. 

The appointment of Don L. Rossiter 
as district sales manager of the Can- 
ton, Ohio, branch has been announced 
by C. G. Wollaeger, vice president in 
charge of sales. Mr. Rossiter has 
been one of the Ohio sales representa- 
tives of Milcor for many years. 


DFC Awards 


Roy E. James, operator of a whole- 
sale lumber concern at Huntington 
Park, Calif., has been advised that his 
son, Col. Frank B. James, has been 
awarded the Distinguished Flying 
Cross for his outstanding services as 
leader of the first P-38 Lightning 
Group to fly operational in the Euro- 
pean war zone. He also holds the Air 
Medal with double oak leaf clusters. 
Col. James was just beginning to 
break into the lumber business when 
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he entered the service. As a student 
at the University of California at Los 
\ngeles, he worked during his spare 
time for the Alley Bros. Lumber Co., 
Santa Monica, Calif. 


Maj. Edmund F. Overend, U. S. Ma- 
rine Corps Reserve, and son of Paul 
E. Overend, California Redwood As- 
sociation, San Francisco, has been 
awarded the Distinguished Flying 
Cross for extraordinary achievement 
in the Solomon Islands area last 
winter. Maj. Overend had already 
been awarded the Flying Cloud of 
China and the Distinguished Flying 
Cross of Great Britain. Ed’s brother, 
Maj. Walter J. Overend, has returned 
to this country after two years and 
a half in the European area and is 
now instructing at Combat Intelli- 
gence School at Orlando, Florida. 


Joins NLMA Forestry 
Department 


James C. McClellan has been ap- 
pointed assistant forester on the For- 
est Conservation staff of the National 
Lumber Manufacturers’ Association, 
Washington, D. C., to fill the post 
vacated by Wellington R. Burt. His 
duties in a broad sense will be to en- 
courage practical forest management 
on privately owned lands for continu- 
ous production in connection with the 
NLMA Tree Farms program. 

Mr. McClellan brings. to NLMA 
eleven years of experience with the 
eastern division of the U. S. Forest 
Service. Since March, 1944, he has 
been project forester for the Timber 
Production War Project. 

During his tenure with the Forest 
Service, Mr. McClellan planned and 
supervised the compilation of data 
and wrote five management plans, 
prepared instructions for all manage- 
ment activities on the Allegheny for- 
est and developed the timber sales 
business both there and in the Mon- 
ongahela forest. In addition, he 
planned and organized the work of 
the CCC on timber stand improve- 
ment, reforestation, and insect and 
disease control in both forests. 


Awarded Forestry Medal 


Henry S. Graves, New Haven, Conn., 
dean emeritus of the School of For- 
estry, Yale University, was awarded 
the Sir William Schlich forestry 
medal for distinguished service to 
American forestry at a meeting of 
the Washington Section, Society of 
American Foresters, held in the Cos- 
mos Club, Washington, D. C., on the 
evening of Aug. 1. 

This medal was named in honor of 
the late Sir William Schlich (1840- 
1925), who established the forest 
service in India and was professor of 
forestry at Oxford University. In 
order to perpetuate his memory a 


‘fund was subscribed by his friends 


and admirers in the British Empire 
and the United States. 

The medal has been awarded only 
twice before in the United States: It 
was bestowed in 1935 on President 
Roosevelt, an honorary member of the 


Society of American Foresters, for his 
leadership in the forest conservation 
movement. It was not awarded again 
until 1940, when it was presented to 
Gifford Pinchot, first president and 
Fellow of the Society, and first chief 


forest engineer regiments in France 
and Belgium. At present he is chair- 
man of the subcommittee on forestry 
and forest products of the United Na- 
tions Interim Commission on Food 
and Agriculture. 


of the U. S. Forest: Service, at the 
Society’s 40th anniversary meeting 
held in Washington. 

Until his retirement in 1939, Dean 
Graves had been head of the Yale 
School of Forestry since 1920. He was 
chief of the U. S. Forest Service from 
1910 to 1920. In 1918 he was com- 
manding officer (colonel) of the Allied 


Old Company Will Liquidate 


Following announcement of the re- 
cent sale of stock of lumber and lum- 
ber yard property of Taylor & Crate, 
Inc., Buffalo, N.-Y., to Mixer & Co., 
of the same city, and having disposed 
of their timberlands to others, with 








....and Many Times 
More ECONOMICAL 


One saw will fell and buck 20,000 to 30,000 feet of timber per day. . 
Will fell, limb and buck both pine and hardwood trees with speed and efficiency. 





Inexperienced men can operate a MALL Chain Saw after a few minutes instruction. 
Cuts trees within 2 inches of ground—shorter stumps—more lumber per tree. 
360° index permits fast, accurate horizontal, vertical or any angle cuts. 


Easy starting, two-stroke cycle design gasoline engine with stall-proof clutch. Oper- 
ator simply manipulates throttle on handle when ready to cut. 


Safety guard on all models assures full protection. 


Electric and gasoline engine chain sharpeners available for use in shop or woods. 


Write for literature and prices. Demonstrations can be arranged. 
Pneumatic models 24”, 36” and 48” sizes also available. 


MALL TOOL COMPANY, 7733 South Chicago Ave., Chicago 19, Ill. 


AUTHORIZED DISTRIBUTORS: IDA.: Sawtooth Co., Boise. KY.: Brandeis 
Mach'y & Supply Co., Louisville. MASS.: Eggleston Supply Co., Boston. 
MINN.: G. N. Carlisle, Duluth, Gopher Equip. & Supply Co., Minneapolis. 
MO.: Victor L. Phillips Co., Kansas City, Geo. F. Smith Co., St. Louis. 
N. Y.: Slade Tractor Co., Albany. ORE.: Cramer Mach'y Co., Portland. 
PA.: Sincavage Chainsaw Co., Plaines. SO. DAK.: Rapid City Implement 
Co., Rapid City. WASH.: A. H. Cox Co., Seattle. 
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a decision to withdraw from the active 
lumber business, the principals of 
Taylor & Crate, Inc., will devote their 
time to personal interests and to 
other affairs of the corporation, which 
in due course will be completely liqui- 
dated. 

The Taylor & Crate organization is 
in its 80th year. 


Company Receives Award 


In recognition of distinguished 
achievement in its Annual Report, the 
magazine ‘‘Fi- 
nancial World” 
has presented De- 
voe & Raynolds 
Co., New York 
17, N. Y., with its 
highest merit 
award. 

The award was 
made on the basis 
of content, typog- 
raphy, and for- 
mat of 1,000 an- 
nual reports examined during 1944. 

Highlights of the report were a 
program of presentation of Maritime 
“M” pennant with photographs and 
article supporting same, a dissertation 
on the part Devoe products perform 
on far-flung battle fronts, graphically 
illustrated, and an article projecting 





E. S. Phillips 





Devoe’s postwar plans under the cap- 
tion “Broad Postwar Planning Moves 
Forward.” 

Affiliated companies of Devoe & 
Raynolds Co. are Peaslee-Gaulbert 
Paint & Varnish Co., Louisville, Ky.; 
Wadsworth Howland & Co., Inc., Bos- 
ton, Mass., and Jones-Dabney Co., 
Louisville, Ky. 

E. S. Phillips is president of Devoe 
& Raynolds Co., Inc., and A. H. Mohr- 
husen is general merchandising man- 
ager. The company’s Superkleen 
Brush Division is located in Princeton, 
Ind. 


Opens Five New Sales Offices 


E. O. Dulaney, president, Crescent 
Panel Co., 3131 W. Market St., Louis- 
ville 12, Ky., manufacturer of hard- 
wood plywood, announces the opening 
of sales offices at the following loca- 
tions: 

East Coast area—Empire 
Bldg., New York 1, N. Y. 

Middle west and southern areas— 
134 So. LaSalle St., Chicago 3, Il. 

West Coast area—3045 19th St., San 
Francisco 10, Calif.; 922 So. Fowler 
St., Los Angeles 7, Calif.; and 3115 N. 
20th St., Tacoma 7, Wash. 

In addition to handling the com- 
pany’s lines of quality hardwood ply- 
woods, emphasis will be given to the 
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GET THIS CATA 


With Ford Stainless Steel wall, floor- 
covering, table and sink top mouldings 
you can promote attractive modernizing 
jobs for every room in the house, for 
restaurants, stores, offices, beauty par- 


lors, etc. 


Write today for the Ford catalog 


Available in all 
standard sizes and 
special sizes at 
small additional 
cost. Save labor 
on jobs. No 
mitering, slot- 
ting or inac- 
curate 
bending. 


MOULDING 


FORD METAL MOULDING CO 


329 EAST 45th STREET 





° NEW YORK CITY 


introduction of a new line of plastic 
surfaced plywood. The base plywood 
is surfaced with Kimpreg, a plastic 
finish in sheet form developed and 
manufactured by Kimberly - Clark 
Corp., paper manufacturer, Neenah, 
Wis. Most of this new material has 
gone to the armed services in the 
past but is expected to find increasing 
use for many essential civilian pur- 
poses, principally in the fields of in- 
dustry and building materials. 


Changes in Sales Organization 


The Louden Machinery Co., Fair- 
field, Iowa, manufacturer of barn hard- 
ware and equip- 
ment, announces 
the appointment 
of H. W. Camp- 
bell as jobber 
sales manager 
for the States 
east of the Mis- 
sissippi River. Mr. 
Campbell has 
been with the 
Louden company 
eleven years as 
district represen- 
tative in the 
southern Iowa territory and has had 
extensive experience in both the job- 
ber and dealer fields. 

C. A. Hammerly, formerly jobber 
representative for the United States, 
will be jobber sales manager for the 
States west of the Mississippi River. 

Other recent Louden appointments 
include district representatives as fol- 
lows: A. L. Robeson, southern Iowa, 
to replace Mr. Campbell; J. H. Mc- 
Martin, western Iowa, eastern Ne- 
braska, and southeastern South Da- 
kota; A. K. Miller, southern Wiscon- 
sin. 

W. E. Lundquist, former district 
representative for southern Wisconsin 
and southeastern Minnesota, will now 
cover southern Minnesota. 

Ray Riemenschneider who _trav- 
elled western Ohio and Indiana, is now 
covering northern Illinois, taking over 
the territory travelled by Norman 
Wilhelm, who-was fatally injured in 
a highway accident this past spring. 

Norval Burke, before the war rep- 
resentative in western Indiana, is now 
in Mr. Riemenschneider’s former ter- 
ritory. 


H. W. Campbell 


Adds to Sales Force 


The Foxboro Co., manufacturers of 
industrial instruments for measure- 
ment and control, announces the addi- 
tion of Paul Torre to the staff of sales 
engineers covering the New England 
territory. 

Mr. Torre brings to his new work a 
background of useful experience cov- 
ering nearly 25 years, many of thei 
devoted to technology and production 
control, especially in pulp and paper 
mills. His headquarters will be at the 
New England district office of The 
Foxboro Co., Foxboro, Mass. 
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SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
*THE McCLOUD RIVER LUMBER GHEVLIN PINE 
COMPANY 5 PONDEROSA PINE 

3 McCloud, Calif. me SS yoo — (PINUS PONDEROSA) 

Lae 900 First National Soo Line Building SUGAR (Genuine White) PINE 
“ _*Member of the ' Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
: tion, Povtlend, Ovegen. DISTRICT SALES OFFICES: 
er rn NEW YORK CHICAGO SAN FRANCISCO 
Sy , 1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. onadnoc g. 
1e f Fees Woordiresh Mohawk 4-9117 Telephone Central 9182 Exbrook 7041 








. |POSTWAR “SUDDEN SERVICE” 


While during the war we have not been able to go 
a- very heavy on our old "Sudden Service" slogan, you can 
put it down in the book that as soon after Victory as 
possible Angelina "Sudden 






et Service" will again become a 
in definite reality. Yes Sir! We're 
wn going, to take real delight in 

getting back into our old 

"Sudden Service" swing on 
i your Southern Pine and Hard- 
Ww wood orders. 
or 
in CHICAGO REPRESENTATIVES: 
in JOHN H. SHOOK LUMBER COMPANY, 
. | 10k. Prandin St. Chicago.” ~~ ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 
0- A. E, BOATRIGHT LUMBER COMPANY, NEWTON COUNTY LBR. CO., Deweyville. Texas ANGELINA HARDWOOD CO. 
Ww 111 W. Washington St., Chicago, Il. TROUT CREEK LUMBER CO., Kirbyville, Texas Sales Office. Lufkin, Texas 
: Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas Mills at Ewing, Tex. and Ferriday, La. 
of 
- 
2S 
d 

ean Old ways of logging have given place 

° ee to the new. Mill methods have changed. But the 
J- , ie is high quality of Polson lumber never has changed. 
n me Bg mie | te satxa Spruce and Douglas Fir direct from our forests. Rail and water 
n ng ; ec weg §«=©6shipments. 
' | BEE BEE 0TRE | POLSON LUMBER & SHINGLE MILLS 


‘ : Bat oh fe = ¢ Bye Division of Polson | ogaing Co. 
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Timberland Purchases 

W. M. Ritter Lumber Co., Columbus, 
Ohio, has purchased a 1,392-acre tract 
of coal and timberland on the head- 
waters of Big Club and Elk Creeks 
in Logan County, West Virginia, from 
Western Pocahontas Corp., coal min- 
ing concern. Most of the timberland 
is virgin, spokesmen said. 


Dale Hall, Mill Creek, Ky., has pur- 
chased about 1,000 acres of hardwood 
timberlands along the headwaters of 
Hall’s Fork of Beaver Creek in Knott 
County, Kentucky, and plans to in- 
stall a band mill. 


J. E. Elrod Lumber Co., Charlotte, 
N. C., has bought the timber rights to 
1,200 acres of pine and hardwood tim- 
berlands from the Jackson Mills, High 
Shoals, N. C., containing an estimated 
6,000,000 board feet of lumber. 


The sale of 700 acres of virgin 
hardwood timber to the Greer & 
White Lumber Co., and to Arthur 
Caudill Lumber Co., both of More- 
head, Ky., was announced recently by 
J. W. Stamper, Vanceburg, Ky. 

Most of the lumber cut from these 


timberlands will be used to supply 
vital material for the war effort. 








WHOLESALE ONLY 


Large and Long Timbers - Fir Piling up to 150 ft. 











This pre-war picture illus- 
trates how we used to pride 
ourselves on our well assorted 
stocks to serve customers. 
With Victory we will again 
plan to offer a well-rounded, 
dependable service in South- 
ern Pine, Hardwoods, Oak, 
Beech and Pecan Flooring. 





The Name 
Tremont 

Stands for 
Quality 


LUMBER COMPANY 


TREMONT 





HERBERT MOSS, 
General Sales Manager 


Rochelle, La. 





NORTuee 
HARDWo.e - 
SOFT Woops 
CAYUTA BRAND 
HARDWOOD 
FLOORING 


MAHOGANY 
WALNUT 








We have been many years building 
up our reputation for quality and cus- 
tomer satisfaction. 
that under current operating and sup- 


It distresses us 


ply conditions we are unable to meet 
even the needs of our regular custo- 
mers. whose forbearance we solicit. 
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. . Obituaries 


CHARLES H. BALL, 61, pioneer Wis- 
consin lumberman, and since 1528 
owner and operator of a lumber sales 
office at Rhinelander, Wis., died at his 
home Aug. 1, following an extended 
illness. He had been a resident of 
Rhinelander 56 years, and prior to 
opening his own firm, had been asso- 
ciated with the late Anson S. Pierce 
in the wholesale lumber business, and 
before that with Brown Brothers Lum- 
ber Co. Survivors are his widow, two 
children, grandchildren, and a sister. 





JOHN M. BALL, 54, who operated a 
logging and piling business at Long- 
view, Wash., died Aug. 1 in a Port- 
land (Ore.) hospital, of a heart ail- 
ment. He had been ill for five years, 
Survivors include his widow, three 
brothers, and three sisters. 





PVT. HARRIS H. BARDIN, 31, for- 
merly assistant manager of the Goose 
Creek branch of the Temple Lumber 
Co., Goose Creek, Tex., has been killed 
in action in the Pacific theatre, accord- 
ing to a message received at his home 
from the War Department July 15. Pvt. 
Bardin entered the army 14 months 
ago and went overseas in December. 
Survivors include his mother, a sister, 
and a brother. 


EDWARD A. BROOKS, 45, secretary- 
treasurer of M. A. Benson Lumber Co., 
Pontiac, Mich., died Aug. 8 of a heart 
ailment; he had been active until his 
death. He leaves his widow and five 
children. 


MRS. MARY BREWER CONGLETON, 
72, wife of Lee Congleton, Barbourville, 
Ky., eastern lumberman and coal oper- 
ator head, died at her home there July 
26, after an illness of two weeks. For 
years Mrs. Congleton was bookkeeper 
for her husband in the operation of 
the lumber business. Besides her wid- 
ower, she leaves several children. 


GEORGE H. CONOVER, 99, lumber 
dealer and banker, died Aug. 11 at his 
home in Keyport, N. J., after a pro- 
longed illness. Mr. Conover formerly 
operated a lumber mill in partnership 
with Charles I. Young. At the time of 
his death he was a partner in the 
Conover Lumber Co. An ardent associa- 
tion supporter whose advice and coun- 
sel were always at the service of the 
association, he was a member of the 
board of trustees of the New Jersey 
Lumbermen’s Association and served as 
president during the trying days of 
1934-1935. He was connected with other 
businesses and organizations. Surviv- 
ing are his widow, two brothers, Har- 
vey Conover and William B. Conover, 
and two sisters. 


ALBERT C. CROSSLEY, 78, head of 
the A. C. Crossley & Sons Lumber Co., 
Binghamton, N. Y., died in a hospital 
there on July 7, after a long illness. 
Mr. Crossley had been engaged in the 
lumber business in southern New York 
and northern Pennsylvania for approx- 
imately fifty years, having been reared 
in the business established by his 
father. Surviving are his widow; two 
sons, Mumford C. and J. Richard; three 
daughters, and thirteen grandchildren. 


DON DARDIS, 64 head of the Dardis 
Lumber & Fuel Co., Burlington, W's. 
died unexpectedly in a hospital there 
on Aug. 1; he had been in poor heaith 
for the last six months, suffering from 
stomach ulcers, and his condition un- 
doubtedly was aggravated by the bur- 
dens placed on him by the fire which 
destroyed the Dardis lumber yard early 
in March. Mr. Dardis, who was active 
in civie affairs and in the Wisconsin 
Retail Lumbermen’s Association, had 
spent his entire business life in the 
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American Home 
House Beautiful 
House & Garden 

Small Homes Guide 
Better Homes and Gardens 
Liberty 

Household 

Sunset 

*KIMSUL (trade-mark) means 

Kimberly-Clark Insulation 


A PRODUCT OF 


KIMBERLY-CLARK CORPORATION 


Established 1872 


BUILDING INSULATION DIVISION + NEENAH. WIS 


RESEARCH 





Make Your POSTWAR PLANNING 


Pay You DIVIDENDS TODAY 
SELL 


CREO-DIPT 
SHINGLE STAINS 


for wood shingle roofs and side walls 
e 


CREO-DIPT 
DOUBLE STRENGTH WHITE 
for wood shingles, brick, stone, stucco 
Available Now For Prompt Shipment — Write For Full Particulars 


(REO-DIPT CO., INC « NORTH TONAWANDA, N. Y. 








AMERICAN LUMBERMAN, August 19, 1944 


Vf WESTERN PINE § 


TREE 
FARM 





FIND THE STUMPS 


Only two stumps are barely showing in this view, 
taken 10 years after the area was logged. Yet 
many more are hidden by the fast-growing young 
pines that rapidly are forming a new forest. This 
change goes on—year in, year out—in the Western 
Pine region if it is not interrupted by destructive 
forest fires. That is why fire prevention is so impor- 
tant. @ The self-renewing ability of timber augurs 
well for future supply even in cases where continu- 
ous production has not been definitely planned. 
Add good forest management, as on Tree Farms, 
and it is brighter than some persons may believe. 
There is sound basis to conclude that Western 
Pines* are a permanent source of good lumber. 


WESTERN PINE ASSOCIATION 


YEON BUILDING, PORTLAND 4, OREGON 


*Iidaho White Pine *Ponderosa Pine *Sugar Pine 








*These are the Western Pines 














POST-WAR 
PLANNING 


should include protection of all 
lumber and millwork with 


PAR-TOX 


Termites and decay are enemies 
that must be combatted in the 
interests of lumber conservation 
and customer satisfaction. 





Specify 
“Par-Tox Treated” 
on your next order. 










IRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 






7S years of service 
to the sash and door 
industry. 











Automatic SAFETY TRIP STAKE 
POCKETS 

for Motor Trucks and 

Ry. Cars. Speed load- 

ing and unloading. Haul 

larger loads. Save 

stakes. Order today. 


C. H. Van Donk 


1337 E. Mason St., 
GREEN BAY, wis. 

















HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
37 Years’ Experience 


Engineering Service and Estimates Without 
Obligation -- Send Us Your Inquiry 








CORINTH “co.” 


CORINTH, Miss. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS F 
YARD STOCK is j cLEAne 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








RPO LER 


Ww: Uniform: m2 
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QUALITY 


ne hy E. Webster Lumber Co. 
Kansas City, Mo. 








LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS—CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 











LOOSE LEAF TALLY BOOKS 
Tally Sheets with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Gauges Marking Sticks 
Crayon Tally Pencils Leather Aprons 
Rule Cases Rul oor 

Car Movers Hammer Stamps Lumber Rollers 


Books for Lumbermen 


FRANK R. BUCK & CO. 
2133 Touhy Ave CHICAGO, ILL. 











Tropical Woods 


Balsa Wood & Substitutes 
Mahogany & Substitutes 


F.C. LUTHI& CO., eaZnatie Pie, 
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lumber industry, his father having es- 
tablished the yard in Burlington with 
which the son later became associated. 
At one time the company owned sev- 
eral yards in Wisconsin and following 
the death of his father, Don Dardis 
assumed control of the yards in Bur- 
lington and Hartford. Mr. Dardis took 
great pride in the fact that his son, 
Hugh G., was taking an active interest 
in the business until interrupted by 
the war, and had looked forward to his 
son joining him again after the end 
of the war. Besides his widow and 
only child, Lt. Hugh G. Dardis, the de- 
ceased is survived by his mother and 
two sisters. 


FRANK R. CUTTING, 82, a lumber 
dealer in Lapeer, Mich., since 1898, died 
Aug. 8 Mr. Cutting’s boyhood saw 
the end of Lapeer County’s mammoth 
pines and he migrated north to Waters, 
Mich., with the Henry Stephens Lum- 
ber Co. interests as a young man, to 
see the end of that area’s pine. Then 
back to Lapeer about: the turn of the 
century, where he has since engaged 
in the retail lumber business. He leaves 
his widow and three children. 


WILLARD W. DAUGHERTY, 88, pi- 
oneer retired Grays Harbor, Wash., 
lumberman, died July 26 in an Aber- 
deen (Wash.) hospital. After starting 
in the lumber business in Willamina, 
Mr. Daugherty moved to Crescent 
City, Calif., where he was engaged in 
lumbering. He moved to Grays Har- 
bor in 1904 and for many years was 
superintendent of the A. J. West lum- 
ber mill. Survivors include his widow, 
daughter, two sons, five grandchildren, 
and three great grandchildren. 


GEORGE EDWARD DENIKE, 68, sec- 
retary of the New Jersey Lumbermen’s 
Association with headquarters at New- 
ark, N. J., and a director of the National 
Retail Lumber Dealers’ Association, 
Washington, D. C., died Aug. 11 at a 
hospital in Paterson, N. J. He was a 
resident of Paterson. Born and edu- 
cated in Paterson, Mr. DeNike, with the 
exception of two years spent in Michi- 
gan with the Acheson Oildag Co., had 
been associated with the lumber indus- 
try for more than thirty years. He 
leaves his widow, a son, George Edward 
DeNike, Jr., Chatham, N. J., and two 
sisters. 





HENRY C. FIRST, 75, proprietor of 
the First Lumber Co., Moline, IIl., died 
July 25 in a hospital in Cordova, where 
he had been a patient since January. 
He had made his home recently in 
Rock Island, Ill. He had retired from 
the lumber business in 1942, after hav- 
ing been engaged in the business thirty 
years with his brother, Louis First, 
who died several years ago. Three 
sisters and a brother survive. 


LUTHER WALKER HUNTINGTON, 
67, pioneer Castle Rock, Wash., saw- 
mill and logging operator, died at Cas- 
tle Rock, Aug. 1. He is survived by 
four sisters. 





FRANK KOUTSKY, 73, partner in 
Koutsky-Brennan-Vana Lumber Co., 
Omaha, Neb., died Aug. 12 in an Omaha 
hospital. Mr. Koutsky had formerly 
been mayor of South Omaha, Neb., 
where the lumber yard is located. He 
is survived by his widow, one son in 
the U. S. army, three daughters, and 
three brothers. 


J. TILSON LEITCH, whose father 
founded the Grace Harbor Lumber Co., 
Detroit, Mich., died in that city on Aug. 
5. He is survived by his widow, two 
children, three grandchildren, and two 
brothers, Wilfred Leitch and Roy 
Leitch, with whom he was associated 
and who will continue the business of 
the Grace Harbor Lumber Co. 


RODNEY M. McARTHUR, 59, lumber. 
man and member of the California 
State board of forestry, died recently 
in his home at Redding, Calif., of g 
heart attack which followed his return 
from a week’s inspection trip of red- 
wood forests along the coast in his of- 
ficial capacity as a member of the State 
forestry board. He was an extensive 
owner of timberlands. 


MRS. MARY MEYER, 72, former vice 
president of George Meyer & Sons Co,, 
and mother of Walter Meyer, Madeira, 
Ohio, was killed in an unusual accident 
on Aug. 2 at Lake Maragrethe near 
Grayling, Mich. The Meyers were 
aboard a boat on the lake when three 
low flying planes flew over the vessel, 
one of them striking Mrs. Meyer with 
its propeller. She is survived by her 
son, Walter Meyer, president of George 
Meyer & Sons Co. 


ARTHUR G. NEWELL, 66, president 
of the Newell Coal & Lumber Co., of 
Pawtucket, R. I., died at his home there 
Aug. 11 after a long illness. A native 
and lifelong resident of Pawtucket, Mr. 
Newell entered the Newell Coal & Lum- 
ber Co. as secretary after the death of 
his father, the late George E. Newell. 
He was active in church, civic, and fra- 
ternal organizations. Survivors include 
his widow and a sister. 


RALPH F. MOSHER, 73, who oper- 
ated lumber yards in Bay Village and 
in Conneaut, Ohio, for more than thirty 
years and who had been employed more 
recently by the Yoder Co., Westlake, 
Ohio, died suddenly July 27 at the 
home of his only child, Ralph B. 
Mosher, in Westlake, of a heart ail- 
ment. He was a member of several 
fraternal organizations. His widow 
and son survive. 


WILLIAM S. PETTIT, 65, son-in-law 
of the late W. N. Certain of W. N. Cer- 
tain Lumber Co., Neodesha, Kan., died 
June 27 in a hospital in Kansas City, 
Mo., following a major operation. Mr. 
Pettit had also owned lumber yards in 
Kansas and had served as a director 
of the Southwestern Lumbermen’s As- 
sociation. His widow and a married 
daughter survive him. 


R. L. SARGANT, 60, formerly sec- 
retary-manager of the Canadian Lum- 
bermen’s Association and latterly on 
the staff of the timber control branch 
of the Department of Munitions, died 
at Ottawa on Aug. 5. Born in Toronto, 
Mr. Sargant went to Ottawa in 1921 
to take up his post with the C.LA,, 
which he held until his services were 
requested by the timber control in 1940. 


EMIL R. SIEWERS, 55, assistant 
manager of R. A. Siewers, Inc., Rich- 
mond, Va., died July 30 in a Rich- 
mond hospital. 


DANIEL SLAFF, 69, president of Bel- 
mont Coal & Lumber Co., Passaic, N. J., 
died in a hospital there on July 16, 
after a year’s illness. His widow, 4 
daughter, and a son survive. 


EDWARD GEORGE SWARTZ, 78, na- 
tionally known lumberman and a part- 
ner in the former Burton - Swartz 
Cypress Co., Perry, Fla., died at a hos- 
pital in New Orleans, La., on July 18%, 
of a heart attack. E. G. Swartz was 
the son of George Swartz, pioneer lum- 
berman of Kansas City, Mo., and 4 
brother of H. R. Swartz, of the former 
Tidewater Cypress Co., Tidewater, Fla. 
In 1888, Mr. Swartz organized the E. G. 
Swartz Co., lumber mill operators at 
Chidester, Ark., and later at Swartz, 
La., and in 1902 joined William L. Bur- 
ton in forming the Burton-Swartz Cy- 
press Co., one of the largest manufac- 
turers of cypress. A former director of 
the National Lumber Manufacturers’ 
Association and a former vice-president 
and treasurer of the Southern Cypress 
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Manufacturers’ Association, Mr. Swartz 
was also interested in various other 
pusinesses and a member of various 
organizations. Surviving are his widow 
and a daughter. 


HARRY STEELE, 75, vice president 
and secretary of the Whitmer-Steele 
Lumber Co., Northumberland, Pa., died 
July 12 in a hospital in Sunbury, from 
injuries received in an automobile acci- 
dent on June 30. He had been identi- 
fied with the lumber business for ap- 
proximately fifty-nine years, and was 
also interested in various other busi- 
ness enterprises, in which he was as- 
sociated with his brother, ex-Senator 
Charles Steele. Mr. Steele was active 
in church work and fraternal organ- 
izations. Surviving are a son, a daugh- 


EDMUND R. (NED) SWIFT, 76, man- 
ager of the Chicago (Ill.) office and 
warehouse of The Stanley Works, New 
Britain, Conn., died in Chicago on July 
26, after a few weeks of illness. Dur- 
ing his forty-six years with The Stan- 
ley Works, he had traveled Australia, 
New Zealand, India, China, Japan, and 
Europe, and upon his return in 1906 
he joined the Chicago division staff, 
later becoming manager. 


ESKER W. WAUGH, 63, owner of 
the City Lumber & Supply Co., Hunt- 
ington, Ohio, until last spring, died in 
a hospital there on July 30; he had 
been ill eighteen months, but not crit- 
ically until a few days before his 
death. His widow, a son, five daugh- 
ters, eight grandchildren, his father, 


* a long time. 





ARTHUR H. ZEIGEN, 57, well known 
Puget Sound lumberman, died suddenly 
July 27 at his home in Seattle, Wash., 
preceding the death of his wife two 
days later. Mrs. Zeigen had been ill 
Mr, Zeigen became asso- 
ciated with the Charles Nelson Co., 
which had mills in Mukilteo and Port 
Angeles in 1922 and served the com- 
pany as sales manager for some six 
years. He then occupied a similar po- 
sition with the Polson Lumber and 
Shingle Co., Hoquaim, Wash. Last Jan- 
uary he entered the wholesale business 
for himself as Arthur H. Zeigen Lum- 
ber Co. The couple are survived by 
three sons: Sgt. Arthur H. Zeigen, Jr., 
Lt. Kenneth A. Zeigen, and Lt. George 
Cc. Zeigen. Double funeral services 
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ADVERTISING 





8c per word for one insertion. 

7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu- 
tive insertions. 

Attractive discounts for 6, 13 er 26 consecu- 

tive insertions. 

When answering “blind’’ advertisements ad- 

dress number shown care of 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 


HELP WANTED 


WANTED 
erienced lumbermen who are capable of 
doing estimating. sales and general office 
work in retail lumber yard. cellent pay. 
Whelan Lumber Co., Topeka, Kansas. 


WANTED MANAGER 


for lumber yard in Central Illinois. 
Box R-38,. American Lumberman. 

















Address 





SALES MANAGER 


Lumber salesman and office man capable of 
assuming duties of sales manager. Excellent 
opportunity for experienced 1 erman. Loca- 
tion Chicago. Retail and wholesale. Address 
Box R-54, American Lumberman. 


WANTED TWO MEN 


Sash and door man who can lay out, ma- 
chine and assemble sash and doors. Also, 
man to set up and operate moulding sticker. 
State age and experience in first letter. 
THE HARVARD LUMBER COMPANY, 6000 Har- 
vard Avenue, Cleveland 5, Ohio. 





HELP WANTED 


PLANING MILL FOREMAN 


Capable of setting and repairing planers, re- 
saws and moulder. Also supervising operat- 
ing. Permanent position for right man. Give 
age. experience, sala desired. Chicago, 
Address Box R-61, American Lumberman. 








SITUATIONS WANTED 


—— ——— 
HIGHLY CAPABLE FILER OPEN 
Experienced in sawmill, planing mill and box 
factory. Past 8 years head filer recently 
closed Hines Park Falls Mill. Only rma- 
nent jobs considered. CHAS. F. ELKE, 
PARK FALLS, WISCONSIN. 


- 
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WANTED 


Salesman to sell roofing and asbestos siding 
materials to farmers in Dixon, Sterling. Henry, 
Savanna and Belvidere territories. Old es- 
tablished _ 1 Permanent position. 
Guaranteed salary. Call Dixon 213 collect 
or write to The Hunter Company, 81 College 
Ave., Dixon, Illinois. 





Large steel fabricator entering postwar farm 
building field needs salesmen for dealer sales 
development .program .in five .midwestern 
states. Men chosen will be between 32 and 
38, with proven sales record in farm equip- 
ment or building fields. College education 
desirable but not essential. This is a splen- 
did opportunity for a permanent, profitable 
position if you qualify. In reply. give com- 
plete history of your education and business 
experience, as well as references and a small 
photo. All replies will be held confidential. 
Address Box R-59, American Lumberman. 





WANTED HARDWOOD INSPECTOR FOR 


Distribution Yard and capable in handling 
men. Employment now and after the war 


assured. 
HEIDLER HARDWOOD LUMBER COMPANY 
2559 S. Damen Ave., Chicago 8, Illinois 


RETAIL LUMBER YARD MAN 


Experienced unloading cars and grading lum- 
ber, also help ship and load trucks. 
The A. G. SHARP LUMBER CO., 
Youngstown 1, Ohio 


WANTED 

Manager for Hardwood Band Mill operation 
located in Southeastern Kentucky. Must 
know truck and tractor logging. be able to 
handle men, negotiate contracts, buy stump- 
age, etc. State references and salary ex- 
pected in first letter. Address Box R-46, 
American Lumberman. 


WANTED 














HELP WANTED 
We need experienced and capable men for 
Assistant Manager. drivers, yard men. Good 
opportunity. GARFIELD MILL. 631 Grand St., 
Jersey City, N. J. 





WANTED SAW FILER OR ASSISTANT 
for large 10° & 12°° wide band saws and 
circular saws. Chicago posuere. Good salary. 
Steady work. Mostly soft woods and timbers. 
Write promptly to P-60, American Lumberman. 





WANTED 


EXPERIENCED SAWMILL PERSONNEL 
We operate a medium size Southern Missis- 
sippi sawmill cutting both pine and hardwood 
lumber, principally pine. We have need at 
present for a General Superintendent, Green 
Yard Foreman, and a Planing Mill Superin- 
tendent. These jobs offer excellent postwar 
possibilities for the right men. We are not 
interested in employing “has beens”’, “chronic 
kickers’’, or drunkards, but want first-class 
men who think for themselves, are capable 
of efficiently handling labor, and not afraid 
of responsibility. Interested parties please 
reply by letter stating age. experience, job 
in which interested, salary expected and when 
srenente. Address Box R-68, American Lum- 

erman. 





WANTED EXPERIENCED DRAFTSMAN 
Biller and Detailer. Store Fixture experience 
and design talent desirable. Permanent post- 
war position. 

WALKERBILT—PENN YAN, N. Y. 





POSTWAR OPPORTUNITY 


Start now. Capable lumbermen acauainted 
with railroad requirements. Must know sell- 
ing and buying of railroad lumber items. 
Jocation Chicago. Wholesale and Retail Lum- 
ber Co. with large yard and planing mill 
facilities. Give age. nationality, past experi- 
ence. Confidential. Address Box R-64, Amer- 
ican Lumberman. 


70 





Roofers and Siding men to work near Dixon, 
Sterling. Henry, Savanna, Belvidere. To 
wages. Steady work. Phone Dixon 213 col- 
lect or write to The Hunter Company, 81 
College Ave.. Dixon, Illinois. 


SALESMAN WANTED 


Midwestern Ponderosa Pine Wholesaler with 
excellent mill connections needs an experi- 
enced Ponderosa Pine salesman for Northern 
Ohio territory. Give full particulars as to 
experience, former territory covered, and ref- 
erence in first letter. Write Box R-60, Amer- 
ican Lumberman. 





LUMBERMAN 


Twelve years retail owner and operator—|0 
years larger mills. Chief Accountant, office, 
sales and credit manager — Mee 
carrying opportunity. ver draft and middle 
age. Seothom States. Address P-51. Amer- 
ican Lumberman. 





LUMBER AND MILLWORE EXECUTIVE 


with extensive experience in the retail build- 
ing material field wishes to change business 
connection. Now employed. Not interested 
in a temporary position. Address Box R-50, 
American Lumberman. 





RETAIL LUMBERMAN 


Past experience as manager capable of esti- 
mating, sales and general office work in retail 
ard. ‘Seeking a position in a larger city. 
owa and vicinity preferred. Best of refer- 
ences. Address Box R-69, American Lumber- 
man. 





RETAIL LUMBER MANAGER | 


Age 41, capable, progressive, steady. 18 years 
experience, 15 with last 2 employers. Desires 
change. Prefer Mid-west or Western town of 
5,000 or over. Address Box R-70, American 
Lumberman. 





AVAILABLE AUGUST 15, 1944 


Released without prejudice from Government 
lumber procurement after 21/2 years experi- 
ence buying 900,000,000 ft. Fir, Pine and other 
West Coast species. Background manufactur- 
ing, retail and wholesale sales and purchas- 
ing locating in Portland, desiring high class 
permanent volume buying connection, whole- 
scaler or industrial wishing Western repre- 
sentation. Address Box R-66, American Lum- 
berman. 





LUMBERMAN 


30 years experience as General Superintend- 
ent, Yard Foreman. Hardwood Inspector 
Northern Hardwood and Hemlock. Two Years 
Yard Superintendent Retail Lumber. Age 46. 
Hustler. Address Box R-65, American Lumber- 
man. 


USED MACHINERY WANTED 


NAILING MACHINES, ETC. WANTED 


We want 3 Morgan or Doig Nailing Machines 
uickly any size. We also want 1-Shook 

} omen f Morgan, Doig or Saranac. _1-Hand- 

hole cutting machine. 1—2’’ Dowel Machine; 

also Dowel Sander. Send list of all machines 
u wish to sell. Chas. N. Braun Machinery 
o., Fort Wayne, Indiana. 

















MACHINERY WANTED 
Band Resaws, Right Hand Band Sawmill Car- 
riage with four head blocks and two Hammer 
Dogs to open from 40 to 46 inches. TOM 
ORTON, P. O. BOX 134, PETERSBURG, VA. 








SITUATIONS WANTED 


WANTED 
Position as auditor or manager for lumber 
company. Will also consider buying an in- 
terest. Address Box R-30, American Soukee 
man. 











AUDITOR AND TAX ACCOUNTANT 
is — for a position. Wide experience in- 
cludmg lumber manufacturing. public ac- 
counting, and all forms of taxation. Highest 


references. P. Box 2192, DeSoto Sta., 
Memphis, Tenn. 


BOXMAKING MACHINERY WANTED 


We are in the market for Morgan or Doig 
Nailers any size or condition. l pay up to 
$100.00 per track. Can use several vertical 
resaws single or twins. Hand-hole cuttin 
machines and corrugated fastening or shoo 
splicing machines. Write, wire, or ‘phone: 
eystone Machinery Co., 324 Fourth Avenue, 
Pittsburgh 22, Pa. 





BOXBOARD MACHINERY WANTED 
We are in the market for nailing machines 
open and closed back anywhere from twe te 
eighteen track. Also interested in Mereen 





DESIRE WHOLESALE CONNECTION 
Experience includes lumber buying, wholesale 
selling and management of prominent whole- 
sale office. All species, ss Western 

ines. Single, free to travel. Age 32. Now 
ocated in Middle West. Address Box R-63, 
American Lumberman. 


GOOD LUMBERMAN 


Stump to car, second to none, available on 
short notice. Address R-26, American Lumber- 
man. 








HARDWOOD INSPECTOR 


Supervising Hardwood Concentration Yard. - 


ddress Box R-27, American Lumberman. 





or Morgan Matchers, Edge Trimmers. 

Squeezers ond Band Resaws, and any other 

box equipment used in box beg ne | factories. 
Address ‘K-21,’ American Lumberman. 








WANTED 
Power Feed Gang Rip Saw, with 10-12’ arbor 
also double and tenoner. General Door Mig. 
Co., 1726 N. Ist, Milwaukee 12, Wisconsin. 


BUSINESSES WANTED | 


Am interested in renting or buying retail lum- 
ber yard, with or without woodworking shop. 
in the Eastern States. Address Box R-57, 
American Lumberman. 














August 19, 1944, AMERICAN LUMBERMAN 
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TIMBER & TIMBER LAND 
WANTED 


WILL BUY 3 TO 5 MILLION FEET 


small pine timber, suitable manufacturing 
2x4, 2x6, an Must be Arkansas location 
with additional timber available. Submit full 
details, price, etc. Address Box R-37, Amer- 
ican Lumberman. 











WANTED 


Large tract Tupelo and sap gum, Virginia or 
Carolina’s for large ——s acturing Company. 





Cash buyer. Address J. P. CADY, Pine Bl 
Arkansas. 

WANTED SAW LOGS 
Pine Oak. ag nf quote loaded on cars or 


delivered New Yor! 
SHIP & BOAT WORKS, INC. 
200 3rd St. 
Brooklyn 15, N. Y. 


LUMBER & DIMENSION 
WANTED 


HARD MAPLE WANTED - 


200,000 feet per month each 6/4 and 8/4. 
Also beech and 4/4 oT. High —_ 
ratings. H. G. IRWIN LUM Co., Garland. 
Pennsylvania. 


WANTED TO BUY 
—MISCELLANEOUS— 


RAILS WANTED 
Principally 16-20-25-30 Ib. 


THE W. H. DYER CO. 
Fullerton Blidg., St. Louis, Mo. 





























RAILS: ANY SIZE OR QUANTITY 
Particularly 20 Ib. 25 lb. 30 Ib. 35 lb. & 40 lb. 
a * om. ice before selling. 

STEEL CORP. 
"Ean W. Va. 





WANTED TO BUY 


10 nei Sage lumber carts or wheels and 
axles. D. PIKE LUMBER COMPANY, 
AKRON, OHIO. 


TRANSIT & MILLING 
SERVICES 


ar nen nN | Seon oe ad 











MILLING IN TRANSIT 


1. Resawing 
2. Ripping 
3. Dressing 


For information address 
The Mill Creek Milling Co. 
326 S. Taylor Ave. 


St. Louis 
Mo. 





TRANSIT DRESSING, RESAWING & RIPPING 


Pine & Hardwood—Prompt Service 
From all points on I. C. System south of 
Oxford, Miss., and many other roads in Mis- 
sissippi & Louisiana. 

DALEY & HIXON,. INC. 
Mill—Oxford, Miss. Phone 43-J 














General office—Indianapolis, Ind. 
Phone Lincoln 2 
BUSINESSES FOR SALE 
FOR SALE 


Two saw mills, concentration plant, and Pine 
and Hardwood timber. 80% Pine: well located 
in South Central Mississippi. Other timber 
available at reasonable price. Address Box 
R-67, American Lumberman. 





FOR SALE OR RENT 
Lumber wre and planing mill in Pittsburgh 
District, miles ous downtown. Golden 
Alleghen: County fer trad 
3 "4 HALL, McKEES ROCKS, PA. 


BUSINESSES FOR SALE 





a 





mmr 


FOR SALE 
Fioonag. povterines single unit Hardwood 
. fuming Mill and Sawmill. 


and three large ware- 
Three ‘fargo dry Kilns electric generating facilities. 
Reason for selling, age of owner. Bargain 
for quick sale. 
CHICKAMAUGA CEDAR COMPANY, 
Stevenson, Ala. 








FOR SALE—LARGE MILL COMPLETE 


2 Prescott 9 foot Band mills—Wicks Gang— 

ree aes 9 Trimmers—Complete Plan- 
All electric driven power. Three 
water tube boilers—Allis-Chalmers 
Generator. For rticulars write 
WILSON CYPRESS COMPANY. PALATKA, 
FLORIDA. 





FOR SALE 
Complete sawmill operation. Capacity about 
25,000 feet per day. Equipped with two 110 
H.P. each International Diesel motors. With 


Prescott 2L edger, 16 ft. Tower trimmer and 
overhead slasher saw 36" diameter. Mill can 
either be operated at present location be- 
cause plenty of timber available or can be 
moved to another site. Write for details. 
Brown Deer Lumber and Coal Company, 161 
W. Wisconsin Avenue, Milwaukee 3, Wis- 
consin. 


WOODWORKING PLANT FOR SALE 


Mill equipment in operation and three story 
building—Dry Kiln 18,000’ capacity—35 miles 
from Scranton, Pa. Good location for lumber 
and labor supply—125 M’ Hardwood available 
—Steam Power Plant—Planer—Sander—Molder 
—Double End Tenoner—Rip Saw—Band Saw 











—Drills, etc. Address Box R-55, American 
Lumberman. 
TIMBER & TIMBER LAND 


FOR SALE 


FORCED LIQUIDATION 
5,000 Acres Cedar, Spruce & Fir in B. C., 
Canada—C. Ry. estimated at 80 million 
feet. For details write P-52, American Lum- 
berman. 








MISCELLANEOUS — FOR SALE 








CARPENTERS APRONS 


roe Milo. te 


STEEL WINDOWS 


No 
Large st casements, 
pivoted. double hung, etc. 
STEEL SASH SALES & SERVICE 
Weehawken, N. J. 








Slightly Used Cant Hooks, Pevies, Timber 
Carriers, Pike Poles, $2.00 each fob Detroit. 
Mohawk Wrecking Co., 14525 W. Chicago, 
Detroit 27, Michigan. 





FOR SALE 


GMC four wheel drive trucks with dual and 
double dual rear tires, especially suitable 


lor § 
2a: *Bnkree CHEVROLET COMPANY 
Siesbuns ~~ og 


10 M WHEELBARROW HANDLES 


1914" long. Attractively bandsawed, $9.50 
per 100 pieces. Write for sample. Immediate 
shipment. Address R-36, American Lumberman. 








FOR SALE 
Wheels—Bandsawed—%,"" thick up .. 51/," 
diameter with any size center hole. ale. 
cherry. beech, poplar. From kiln Wied» 

Write for price and sample. Address Pas 
American Lumberman. 





FOR SALE: WHITE OAK WHEELS 


Diameter overall—28""; 
Wood Rim—13 I, ere "; 
Steel Tire—23 xa a 
is spokes—134"; ; ’ 
enter opening—3%/,"’; 
No hubs; 
Price $6.00 per pair F.O.B. 
Cedar Rapids, Iowa 
HETHERINGTON’S 
Granby A wy 3 
Cedar Rapids, lowa 





Fourteen hundred acres, 21/2 million feet 
maple, estimate, also birch, beech and soft 
wood, $35,000. Also 1300 acres, esti 6 





USED MACHINERY FOR SALE 








million feet of mostly pine and hemlock, 
$34,000. 500 acres of small saw timber and 
pulp, “$5,300. EARL WOODWARD, Lake 
George, N. Y. 


TIMBERLAND FOR SALE 


10,000 acres in East ee mene “"y of which 
is virgin timber. Good roads Buy = 
Excellent nearby band sawmill aa ble for 
purchase if desired. Address Box R-43, 
American Lumberman. 


About 900 acres Oak, Beech, Pine, etc., lo- 
cated 20 miles east of Somerset, Ky.. _ 
mated oS —_ aaa Pa yng -- 
session asy loggin 2 a gh- 

"is pe R. LYONS. Frank. 


way 80 which is pave 
fort, Kentucky. 

700 MILLION TO BILLION FEET 
Virgin North California Pine and fir less than 
$1.50. M’ in fee cash. Address Box R-56, 
American Lumberman. 


LUMBER & DIMENSION 
FOR SALE 


FOR SALE 


50M ft. 3% to 10/4 Hardwood Lumber. only 
small percent 3%, and 10/4; #2 & %3 com. 
grades. Want to sell some manufacturer 
making products for war use. S. B. HAR- 
WARD, Livingst T 





























FOR SALE 


SOUTHERN HARDWOODS 
Straight or mixed cars 
Immediate shipment 
ELLIOTT LUMBER COMPANY 
PINE BLUFF. ARKANSAS 


FOR SALE 
1 Py 4 4/4 = 2 & Btr Rough or dressed gum 


1 car 4/4 ¢ 2 & Btr Rough Oak Air Dried. 
: cars 8/4. ¢ 2 Ad Gum Rgh or SAS. 
—_ 8/4 ¢ 2 & Btr AD Gum and Poplar Rgh. 


r S2S. 
5 cars te & wider ¢ 2 & Btr AD Gum S2S&6CM 
or 
2 cars | It wider 2 & Btr. AD Oak S2S&6CM 
or shiplap. 
10 cars ng & wider SSE Rough Green Oak. 
5 cars 2x6 & wider SSE Rough Green Oak. 
E. J. GAIENNIE, Box 1074, Shreveport. La. 





AMERICAN LUMBERMAN, August 19, 1944 
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EARLE HART WOODWORKING MACH. CO. 
Large selection of Modern Ball-Bearing i, 
torized Used Machines. Get our prices and 
Chi age, lingis.” $65 W. Washington Bivd. 
icago, ois, le on 
us Ph.: Andover 3340 
Greensboro, N. c.. Davidson Dr., Sedgefield. 
Ph.: Greenboro 9633 





VENEER PRESS 


4’x9’ Siete caster tene—anpey operated 

—precision. is Perfect condition. 

Cost $1200. Sacrifice $250. ACCURATE EN- 

ee 549 West Washington St., Chicago, 
ois. 





FOR SALE | 
Three band saws: 1—81/."; LY . bo 
wide, 52’ long. 1—81/,"" wide A 


number of pieces ranging * from nd oe 10” 
wide, random lengths 7° to 16’. Write Klatzky 
Brothers, Calumet, Michigan. 





FOR SALE 


l—American locomotive crane; nae truck 
axle; live boom, full revolving. 1 Flat car, 
standard gauge. 5 Guy Derricks. 
2—Allis-Chalmers 75 HP re 1—40 HP 
Allis-Chalmers motor: 1—71/, HP Ft. Wayne 
Electric Co. motor: 1—Western Electric 50 
HP motor. Fi American 2-drum electric 
hoists with swin 
1—Smoke stack; 300 Y of a blower Pipe: sev- 
eral blowers. roll cases, refuse chain. 
afting. pipe. pulle & miscellaneous 





belts. a more iormation write to 

ELA OTHERS at CALUMET. MICH. 
FOR SALE 

ay ial band saw slasher. manufactured 

r & Stowell Company: used for large 

Sochar's six band saws, four t band wheels: 


No. 78 chain feeder. Can be seen at Wells. 
Michi . Contact 
KLATZKY BROTHERS, CALUMET. MICHIGAN 





FOR SALE—VERY REASONABLE 


One 3-ft. Linderman glue jointer. in 
working condition. now in operation. 
reason for sale. Write P. O. Box $27. Mon- 
roe, Wisconsin. 


71 








USED MACHINERY FOR SALE 





FOR SALE 


One International P. D. 40 Diesel Power Unit 
with pulley attached; on skids in goocl con- 
dition. Can be seen at our Garage. The 
Harford Bros. Lumber Company, Emporium, 
Pa. Phone 4029 





ENTERPRISE SAWMILL SIZE 34 
with 20° lo 
rolls. Excellent condition. 


ment. 
BUCKINGHAM LUMBER CO. 
RAPID CITY. S. DAK. 


beam carriage and 80’ of live 
Immediate ship- 





FOR SALE 


500, 750 & 1000 GPM Steam Underwriters 
Fire Pumps. 

2—1500 G.P.M. Gasoline Fire Pumps 

7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 

7—Guy Derricks, 60, 90 and 110 ft. boom 

ir Compressors, 150, 220 and 550 it. 

Wheel Presses, 150 and 200-ton 

13—Electric Hoists, 35 to 100 HP. 

$—Gasoline Hoists, 15 to 85 HP. 

1—63 ton Heisler Gear Locomotive 

2—1000 GPM _ Electric Underwriters Fire 


Pumps 
Model D American 36° gauge, 10 ton capac- 
ity 4 wheel log loader 
000 gal. Tank on iz ft. Tower 
100.000 gal. Tank on 100 ft. Tower 


R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42nd Street, New York, N. z. 





PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you can furnish any of the follow- 
ing (or anything else) write or wire me. 
10 cars crating what have you 3/8” or 
thicker 

10 cars 4/4” for core stock 

10 cars 5/4” for furniture frames 

10 cars 4/4” clear soft wood 30” or 
longer 
cars 6/4”, 
Beech, etc. 
cars 5/8” or 3/4” for drawer sides 
cars 10 &/or 12/4” for furn, frames 
to 5 cars each 4-5-6-8/4" Walnut & 
Cherry; prefer upper grades. 

Can use KD, AD, Skin dry Rgh. 

or Surfaced. 


6/4” Hd. Maple, Birch, 


or 


o 


co 








) RES |S BEEBE TE 


PORTLAND'S 
distinctive hotel 


4 


~” 
ae 
Se ee 






Single ent : mt Double 


THE BENSON 


Broadway at Oak St. 
hE SS. hS BR SERS 


WRRRRBERREIERY 
se 
oe 





USED MACHINERY FOR SALE 








USED MACHINERY FOR SALE 





A GOOD INVESTMENT 
For the duration or post war—Save demur- 
rage, switching. extra handling costs, dam- 
aging foreign cars, etc. 


80, Hopper. double, 50-Ton 
60, Hopper, Side-Discharge, 50-Ton 


100, Refrigerator, 40-Ft., 40-Ton 
16, Refrigerator, 36-Ft., 30-Ton 


14, Ballast, Composite, 50-Ton 
25. Box, 36-Ft. 40-Ton: Steel Ends 


18, Dump. Ké&J, 16-Yd., 40-Ton 
6, Dump, EK & J Automatic, 20-Yd., 50-Ton 
20, Flat, 40-Ft., 50-Ton 
38, Gondola, Composite, 36-Ft. & 40-Ft., 40-Ton 
9, Gondola, Steel, 50-Ton, High-Side 
30, Tank, 8000-Gallon, 40 & 50-Ton 
3, Dump, Koppel, Drop-Door, 20-Yd., 40-Ton 
ALL CARS ARE PRICED TO SELLI 


Automatic, 


IRON & STEEL PRODUCTS, INC. 
39 Years’ Experience 
13424 S. Brainard Ave., Chicago 33, Illinois 
“ANYTHING containing IRON or STEEL” 





FOR SALE FROM STOCE 


Woodworking machinery of all kinds. 
Inventory constantly changing but postal will 
tell you if we have that much needed ma- 
Law 4 you are looking for. 500 machines in 
stock. 

ro us—ask for stock list. 
BOSCHO, INC., Medford 55, Mass. 





SPECIAL OFFER 
80 Heavy-Duty Used Cast Steel 
LOGGING RACKS 


FOR RAILROAD CARS 
OR STORAGE BINS 


No priority required. 
Sketch gladly furnished. 


IRON & STEEL PRODUCTS, INC. 
13424 S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL” 





FOR SALE 


10’ #108 Yates four side moulder, belt drive 

with 20 H.P., 220 volt. 3 phase, 60 cycle, 850 

R.P.M. Watson induction motor with starter: 
Price, $2,500.00. 

AND CRATE COMPANY 

22nd and Woodland Ave. 

Louisville 10, Kentucky 


excellent condition. 
AMERICAN BOX 





Circular sawmill and logging outfit, 20 sets 
of moulding knives for Casket manufacturing. 
Good as new. From 4” to 16” long. Buss 
double spindle shaper. American panel 
raiser, 30°’ band saw. For particulars write 











, Box R-62, American Lumberman. 











KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 


Manufactured by 


THE KENT MACHINE CO. 


= 117 Portage St. Cuyahoga Falls, Ohlo 





BOX MACHINERY 


For Sale at Attractive Prices 
Morgan and Doig 6 track Nailers, with motors, 
Mereen-Johnson No. 36 Squeezer, with 3 H.P, 
motor. 

Gerrard Wire Tying Machine for Shooks. 

Lard Box Groover. 

ok * em No. 315 Boxboard Matcher, 

Yates-American No. 229 Equalizer & Double 
Cut-off, 10 H.P. 

Champion Baling Press. 10 H.P. motor. 

300 Factory Trucks and Dollies. 

Wallace Radial Saw. similar to DeWalt Mad- 
dox Double Mitre Saw. motor. _ 

Mereen - Johnson and Beach Carriage Saws, 
motors. 

Andrews 5 ft. Vertical Multiple Borer. 

American No. 41/,—24” Rd. Head Sgle. Planer, 


25 H.P. 
Fay & Egan 50” Vertical Band Resaw. 5 blades. 


Lakeshore Machinery Co. 
2200 N. llth St. 
Milwaukee 5, Wis. 





FOR SALE 


60°’ Circular Sawmill Complete 

8’ Babbitt Bearing Band Mill 

8’ Roller Bearing Resaw 

Filing Room Equipment 

72"'x18" and 84°'x22’ Boilers 

Corliss and Slide Valve Engines 

Planing Machines and Moulder 

Rip Saws and Cut-Off Saws 

Dry Kiln Pipe, Shafting, Pulleys, Boxes, 


Chain, Sprockets, etc. 


Your inquiries for any type of sawmill ma- 
chinery are invited. 


JACKSON LUMBER COMPANY 
Lockhart, Alabama 





Locos. (2) 35°" ga. 4-4-0 pass & frt 40 ton 
(2) 36°" ga. 0-4-0 diesel 14 ton | 

(2) S.G. 0-6-0-70 ton 180 Ib. boiler 

(3) 36° ga. 8 wh: 25 ton cap steel 


hovper : 
(3) S.G. 30 yd. Western air Games 
Derricks, Steel guy, 50 & 100 ton, 100 ft. booms 
Water towers (2), 60,000 gals., 75 ft. tower 
A. V. Konsberg, No. 8 S. Dearborn St., Chicago 


Cars 





LOCOMOTIVE 


8-ton Gasoline Engine Driven Plymouth Model 
DLC, with MCB coupling knuckles. Good con- 
dition. EQUITABLE EQUIPMENT CO.., Inc.. 
410 Camp Street, New Orleans, La. 





struction, Etc. 


BOOKS THAT WILL INCREASE YOUR PROFITS 
AMERICAN LUMBERMAN can fill your needs for practically 
any book on any subject pertaining to Mill Work—Calculat- 
ing footage & prices—Wood Identification—Estimating—Con- 

WRITE FOR COMPLETE CATALOG 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 











August 19, 1944, AMERICAN LUMBERMAN 














